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Model of a Gold Mine—One of the Portable Exhibits of the Field Museum, Chicago, Used to Teach School 
Children Facts About the Merchandise Sold in a Jewelry Store 
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Gift 








Pieces 


When you have 
sold one piece of Alvin 
Toiletware to a customer 
you have started a series of 
purchases that will continue. 
Most customers will buy 
until the toiletware set is 
complete. 

Here is a gift suggestion that 
insures many additional sales. 

Recommend it—Alvin Toilet- 
ware—an excellent gift. 


Price lists sent on request 


ALVIN SILVER COMPANY 
Sag Harbor, New York 


New York Chicago 
20 Maiden Lane 10 So. Wabash Ave. 








Featuring the 
La Parisienne 
Pattern 
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Learning About Jewelry Merchandise in School 





By Frank Hilton Madison 




















How much did you learn about things 
sold in jewelry stores when you 
were a youngster in the grade school? 

Chicago school children are studying 
semi-precious stones, silverware, cloi- 
sonné and other things, not from text- 
books but from specimens showing the 


W. Harris Public School Extension of 
the Field Museum of Natural History. 
In the course of a school year they are 
studied by from 300,000 to 500,000 
persons. 

These things probably are included, in 
different forms, in other museum exhib- 


the late N. W. Harris, a prominent Chi- 
cago banker, consulted the best teachers 
and sociologists available. Then he 
established a $250,000 foundation for the 
Field Museum, to be used for circulating 
through the schools of Chicago port- 
able exhibits of economic and natural 
history specimens. 

In carrying out this plan to make study 
attractive, Dr. S. C. Simms, curator of 
the N. W. Harris Public School Exten- 
sion, has used: “What would a boy or 
girl want to know about this?” as a 
guiding principle. The result has been 
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Photo Courtesy of Field Museum. 


PORTABLE EXHIBIT FROM THE FIELD MUSEUM SHOWING THE DETAILS IN THE MANUFACTURE OF CLOISONNE 


crude product to the finished article. 
Their parents too learn something of 
these things as they see the specimens 
at the community center gatherings in 
the school buildings at nights. Inas- 
much as the plan used in Chicago is 
about to be adopted in other cities, the 
next generation ought to be more appre- 
ciative of a jeweler’s offerings. 

Several sets of portable exhibits on 
“Semi-Precious Stones,” “Model of a 
Gold Mine,” “Making of a Silver-plated 
Spoon” and “Japanese Cloisonné” are 
among the hundreds of interesting cases 
circulated through the grammar and high 
schools and the ex-service men’s con- 
tinuation schools in Chicago by the N. 


its. But most people try to “do” a 
museum in a day or less, so economic 
exhibits have little chance for attention 
when competing with the animals and 
birds. Children—the coming generation 
of jewelry merchandise users—are in a 
holiday mood when they visit museums 
and they shed practical knowledge upon 
such occasions. Although school chil- 
dren are always admitted free, less than 
one-tenth of the Chicago pupils visited 
the Field Museum each year. 

When he became impressed with the 
idea that children would study economic 
and natural history specimens if they 
were taken to the schools, and thereby 
have more interest in their school work, 


that inviting displays have been made. 
Latin names of families to which speci- 
mens belong are not used. Early news- 
paper training has led Doctor Simms to 
write straight to the point labels that 
give real information. 

Specimens of interest to jewelers, as 
well as other exhibits, are shown in hand- 
some glass-covered mahogany cases, 24 
inches long, 21 inches high and of vary- 
ing depth. Like the merchant’s show 
window, the “goods” are near the glass 
where they can be studied. These cases 
are displayed on special racks in the 
class-rooms. Specimens are mounted on 
black-painted thin wooden tablets, usu- 
ally 3x5 inches. Powdered materials 
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Fancy Stone Rings 


The Larter Line of 10K Stone Rings for 
Women carries many attractive patterns. 


The beauty of the marquise cut stone 
is supported by the graceful lines of the 
mounting which is of 10K green gold. 
The stocks of our representatives con- 


tain many other desirable patterns all 
moderately priced. 


LARTER & SONS 


21-23 Maiden Lane, New York 


Pacific Coast REPRESENTATIVE 
A. I. HALL & SON, INC. 
San Francisco, CAL. 
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nto glass-lidded box containers 


ad P geel like the tablets. Each spec- 
a . 

“nen is plainly labeled. 
imen 15 P cases, 


show garnet, 
beryl, turquoise, 
hyst, agate, bloodstone, 

a eccerite and amazonite. 

In the cases showing Making of a 
Silver-plated Spoon” will be the sheet 
of metal from which the blank is cut, the 
blank after squeezing the shape of the 
handle, after rolling to give length to the 
handle and width to the bowl, after the 
spoon is cut from the blank and annealed, 
after the pattern is stamped on the han- 
dle and the bowl shaped, after it is 
trimmed and polished, after plating and 
after burnishing and finishing. 

Still another case shows the stages of 
the Japanese cloisonné vase. It begins 
with the design sketched on a copper 
vase; next the design outlined with flat 
wire soldered to the body; the spaces 
between the wires filled with enamels 
before the first burning; then the vase 
after burning, the shrinking, the refilling, 
the rubbing; after polishing and plating 
rim and bottom with silver; the color- 


“Semi-precious 
obsidian, 
malachite, 
tiger-eye, 


flux used for enameling; the stones used. 


for polishing and rubbing. 

’ Large framed descriptive labels pro- 
ject like ears from both sides of the 
cases. These labels slide into the cases 
when they are being transported from 
school to school. One of these labels, 
for instance, tells briefly of the making 
of Cloisonné: 

Enamel decoration is an art which has been 
practiced by many civilized people in ancient as 
well as modern times and in which the Japanese 
especially show marvelous skill. 

Cloisonné or bound enamel is a method of pro- 
ducing designs in enamel by laying out a pattern 
with strips of flat wire, and filling in the spaces or 
cells. with enamel-paste which is then fused in 
place. 

The pattern for decoration is traced upon a piece 
of glass. Narrow strips of wire are bent with 
pincers to correspond with the tracing on the glass. 
After the wire design has been placed together in 
this way, it is soldered to the corresponding design 
on the article to be enameled. 

The article is then heated, so that the solder 
melts. When cooled the cell walls are firmly fixed, 
and are ready for the enamel colors, which are 
colored glass flux stamped fine, and with the. addi- 
tion of water ground to a paste. 

The cells are filled with the desired enamel colors 
and then burned or fused in an oven. During the 
burning the thin cell walls prevent the overflowing 
of the different enamel colors. 

The shrinkage of the colors due to heat, requires 
several refillings of the cells. Each refilling re- 
quires a reburning. Between the burnings the ob- 
ject is rubbed with coarse and fine sandstone and 
polished with a smooth, soft stone and oil. 


These cases of specimens and the labels 
are intended primarily to inculcate in the 
children an interest in the materials 
shown. The desire for more information 
1s naturally whetted and search for more 
facts generally follows. With the pupils 
writing compositions and airing the new- 
found knowledge at home, parents see- 
ing the exhibits at community center 
gatherings and the cases going through 
every room in the school new ideas about 
some things sold in jewelry stores are 
definitely impressed upon the people of 
a neighborhood before the allotted three 
weeks of an exhibit expires. At the end 
of that time the cases are picked up and 
transported, in a specially designed mo- 
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tor truck, to the next school and other 
cases left in their places. 

This plan of visual education will bene- 
fit the jewelry industry in a broad way if 
children are interested and kept in school 
until they have more of a chance to be- 
come better and more stable citizens. 


Children who have a natural liking for | 


these materials and gravitate to the in- 
dustry will make a desirable class of in- 
terested, efficient employes—the sort that 
infect others with their enthusiasm for 
their work. 

And the plan is not likely to stop in 
Chicago. It has attracted attention of 
nationally known educators and govern- 
ment departments. Other cities, through 
their museums and schools have shown 
active interest—among them Brooklyn, 
Philadelphia, Pittsburgh, St. Louis, Mil- 
waukee, Cleveland and Los Angeles. 

The photograph used in this article and 
the one on the front cover were furnished 
by the courtesy of the Field Museum. 








Prehistoric Period Ornament 





THE primitive or prehistoric ornament 
glories in simplicity of motif, hence 
its favor with the gold and silver smithing 
designer. He, however, while knowing the 
motifs by sight, frequently is absolutely 
ignorant: of the periods as they evolved 
consecutively in Europe’s art cradle. Per- 
haps the epitome of the period of our orig- 
inators of the metal workers’ prototypes is 
best displayed by Speltz in his clever text 
book, “Styles or Ornament.” We will 
reprint it for the student of ornament. 

“Divided according to the periods of de- 
velopment during which it existed, Prehis- 
toric Ornament extends over two epochs; 
the Stone Age and the Metal Age. It is, 
however, characteristic not alone of all 
peoples who lived on the earth in prehis- 
toric times, peoples separated by thonsands 
of years from each other, but even of 
people who exist at the present day. We 
find the Prehistoric Ornament not only 
amongst the remains of those races of 
people who lived along the Mediterranean 
over 6,000 years ago, but also the primitive 
ornament amongst different people who in- 
habit certain parts of the earth at present, 
but who have not yet advanced beyond 
that stage of civilization to which this style 
of ornament is peculiar, * * * 

“The Stone Age is generally supposed 
to have begun at the end of the last period 
of the Tertiary Age; distinct proofs place it 
at the last epoch of the Diluvian Era. Dur- 
ing the Paleolithic, or Ancient Stone Age, 
stone was habitually used as the material 
from which tools were made; in the Neo- 
lithic or later Stone Age the tools were 
polished and given an artistic form, and 
vessels made of clay decorated with simple 
ornamentations were manufactured. Lake 
dwellings, the burying of the dead in caves, 
middens, barrows, cromlechs and other nu- 
merous Megalithic monuments, the use and 
purpose of which are still matter of specu- 
lation, are all characteristic of this era. In 
the course of time these early inhabitants 
arrived at a stage which enabled them to 
make use of metals; bronze being first em- 
ployed and later on iron, the different pe- 
riods being designated as the Earlier and 
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Later Bronze Age, and the Earlier and 
Later Iron Age,. The use of bronze was 
introduced from the Orient throughout the 
entire Europe at about the year 1500 before 
Christ. The Later Bronze Age extended 
only over the middle and north of Europe 
and dates from about 1000 to 600 B. C. 
Iron was, however, already worked during 
this period in the countries bordering on 
the Mediterranean, and was besides exten- 
sively known to the Assyrians in the IX. 
century before Christ. In all probability 
the use of iron was introduced from As- 
syria into Europe, where, in consequence 
of its introduction, new forms were given 
to arms, tools and implements of all kinds. 
Iron was now used almost entirely for 
arms and tools, bronze being employed for 
artistic work. The Earlier or Ancient 
Iron Age is called also the Hallstatt. Pe- 
riod, Hallstatt being a locality in the Salz- 
kammergut where all the greatest and most 
important discoveries dealing with this pe- 
riod were made. The Later Iron Age, des- 
ignated also as La Téne Period in conse- 
quence of the discovery of remains found 
in the castle in the island La Téne in the 
Lake of Neuchatel, dates from 400 to 100 
B. C., and is confined generally speaking 
to the Gallic races. 

“Even in these prehistoric times a very 
lively commercial intercourse existed be- 
tween the different peoples. The locality, 
therefore, where a certain article has been 
discovered cannot, by any means, be ac- 
cepted as the country of its origin. * * * 
The Stone and Metal Periods, however, 
are not confined alone to those prehistoric 
peoples who have long since passed away, 
and of whose names and descent we have 
never been able to acquire the slightest 
knowledge. There are people in Asia, 
Africa, America and Australia, at the pres- 
ent day, who have not even yet advanced 
beyond the Stone or Metal Age. * * * 

“The prehistoric and primitive ornaments 
may be said to be purely geometric ones, 
the artists of the time rising very seldom 
to such heights as to try and imitate in 
their work the figures of men, animals or 
plants. Although there cannot, of course, 
be any mention of ‘style’ in connection 
with it—it lay so disconnected, so widely 
separated by time and space—still, the pre- 
historic ornament as such formed the foun- 
dation upon which genuine styles were con- 
structed later on.” 











































































“Girdles are a big item in jewelry ac- 
cessories just now. Women’s dress and 
suit manufacturers are buying them 
largely to sell with their costumes,” said 
Frank E. Duffield, Jr., of the jewelry 
and silverware division of the Bush 
Terminal Sales building New York 
last week. “The women’s magazines 
have largely featured them. Today 
women’s girdles can be had in variety 
to match any costume and are to be 
accounted an important accessory for 
manufacturers who are catering to 
the needs of their public. They are 
coming in metals and celluloid and many 
different combinations of colors while 
designers have ransacked every age and 
period and combined the designs with 
their own motifs to produce attractive 
articles.” 
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The Production of Platinum in 1920* 





By Dr. George F. Kunz 














(Continued from issue of Now. 9.) 


Osmiridium in Russia has been obtained 
exclusively in the Urals, from the Miass 
district of the Orenburg Government, and 
in the North Ekaterinburg district of the 
Perm Government, although in the last- 
mentioned district the mining of this metal 
has been abandoned. The annual produc- 
tion had decreased rapidly within the 12 
years from 1902 to 1914, with a very slight 
recovery after 1912. In 1902 about 231% 
troy oz, was produced, the production fall- 
ing by rapid stages to a little over 2% oz. 
in 1912, In 1913 about 8% oz, was ob- 
tained and in 1914 a trifle over 10% oz. 
The total for the twelve years was 906 oz." 

South Africa—A number of valuable 
platinum fields have been discovered in the 
Cala district of Cape Colony, South Africa. 
Regarding these deposits, which are situ- 
ated in the Transkei, Dr. A. Heymann 
writes that the metal comes principally from 
the basic rocks, which are rich in magnesia, 
and is generally found in beds of sand or 
clay, which have been formed by the dis- 
integration of the original platiniferous de- 
posits. In these alluvials, or placers, as 
they are called, the metal occurs as flakes 
or grains, one of the chief impurities being 
titanic iron. Diorite, olivines and quartzite 
are constituents of the deposits. As com- 
pared with the Ural deposits, those of this 
African region were found to lie nearer the 
surface, and the platiniferous strata ap- 
peared, as far as the tests went, to be 
even thicker than those of Russia. Re- 
garding the deposits at Red Hill, it is 
stated that a decomposed rock, found at 
the surface, assayed 0.75 dwt. (18 grains) 
of platinum to the ton; at a depth of 4 ft. 
there was an average of 3 dwt. (72 grains 
= 0.15 0z.), while samples taken from a 
depth of 4 to 6 feet gave as much as 16.25 
dwt. (or about 0.8 oz.) per ton. Other 
samples, taken from five different localities, 
gave, respectively, 14.4, 30, 39.6, 42, 44.4, 
63.6, and 297.6 grains, the latter being equiv- 
alent to 0.625 oz. per ton.” 

The deposits are owned by the African 
Platinum Mines, Ltd., and this company is 
asserted to have the backing of several 
large concerns in Capetown.? The capital 
of the company is reported to be £150,000. 
In the new platinum field there are said to 
be large areas where platinum occurs in 
small quantities, but there are also sectional 
zones of concentration.‘ 


In connection with the discoveries of plat- 
inum in the Cala district, it has been al- 
ready noted that for several hundred miles 
along the margin of the Bushwelt granite 
area in the Transvaal, pseudostratified seg- 
regations of .chromite, associated with plat- 


*Reprinted from Mineral Industry. Vol. XXIX, 
by courtesy of the McGraw-Hill Book Co. 

1Comm. Rept., Oct. 23, 1920, prepared by the 
Russian Divisicn of the Bureau of Foreign and 
Domestic Commerce. 
°S0. Afr. Min. Eng. Jour., Dec. 18, 1920. 
%Idem, Sept. 4, 1920. 
‘Idem, Sept. 18, 1920. 


inum, have been noted. These formations 
are several feet thick, and are said to be 
quite workable, although, as yet, they have 
not been exploited. In the copper-nickel 
deposits of Insigwa, Cape Province, plat- 
inum has been found in quantities ranging 
from 12 grains per ton to nearly 5 oz. per 
ton. However, this distribution is very 
irregular, but in any case should the deposit 
be worked for its copper content the as- 
sociated platinum would constitute a valu- 
able by-product. 

Spain.—The platinum. deposits in the Si- 
erra de Ronda, in southern Spain, occur in 
an enormous outcrop of peridotites, with 
rhombic pyroxene dominating, surrounded 
by a border of gneisses metamorphosed in 
contact with the peridotites. The gneisses, 
débris of the ancient covering, are also to be 
found in the interior of the peridotic mass, 
and here also the contact of the peridotite 
and the gneiss is direct. It may be added 
that the forms of erosion of the peridotites 
offer no analogy with those of peridotic 
centers in the Urals. In the alluvial de- 
posits the disposition of the platinum in the 
alluvial covering differs absolutely from that 
observable in the Urals. In the Spanish de- 
case with very recent auriferous alluvials, 
appears to be more or less regularly dissem- 
inated through the entire depth of the for- 
mation. In the Urals, on the other hand, 
the platinum, at least the industrial plat- 
inum, is exclusively concentrated in the 
layers of compact gravel, often argilaceous, 
termed peskis in Russia.’ 

In spite of the marked distinctions noted 
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in 1915 by finding platinum in all those which 
he tested.’ (See table below.) 


Technology and Bibliography 

The production of platinum having a 
higher degree of purity than has herefore 
been attained has been realized lately by 
the Bureau of Standards. It is claimed 
that Hereus platinum, long regarded as the 
standard for apparatus which requires the 
highest degree of purity, has been surpassed. 
This has been made possible by exercising 
a rigid control in the operation of smelting 
so that any calcium admixture can be al- 
most entirely removed, as this admixture 
affects some of the physical properties of 
platinum.’ 

Extremely fine platinum wire, of a type 
that in pre-war times was mainly produced 
by the Germans, is now manufactured here 
by an American company. A platinum core 
is embedded in a silver wire and after the 
wire has been drawn out until it becomes 
very fine, the silver is removed by acid. 
The platinum wire that remains is of extra- 
ordinary fineness, being only 0.00006 in. in 
diameter. With a trifle less than 50 troy 
oz. of platinum (1,555 gm.) it would there- 
fore be possible to make a wire that would 
girdle the earth at the equator. 

A new use of platinum has been noted 
by Donald W. Howe in an address before 
the Rochester section of the American 
Chemical Society. This concerns the em- 
ployment of the metal as a hardener of 
vegetable oils. For this purpose “platinum 
black” is used, the material obtained by 
chemical combination of platinum with mu- 
riatic and nitric acid, and burning of the 
resulting platinum chloride on asbestos. 
The action of platinum black on the oils is 
similar to that produced by nickel. 

The most authoritative and complete work 
on platinum and platinum deposits has very 
recently been published in Geneva by Louis 








WORLD’S PRODUCTION OF NEW PLATINUM IN 1916-1919, RY COUNTRIES 
(In Troy ounces) 


Country. 


I, MN Ue eis 00.5.6 Wie Na a eee ae 
A CONN IF oe cari lic wire kadai wens cvgka 
New South Wales and Tasmania crude (c)........ 
NONE OU NNN oon asd arly 6 sina cea. BREE S-Seo Se eles 
United States, domestic. crude... ..is. ices csccesses 


United States, refined from foreign and domestic matte 


a RE) a SP 
Borneo and Sumatra and cther crude (€).......+ 





(a) Estimated, 
States. (c) Chiefly iridosmine. 
cludes small production in Madagascar. 





1916. 1917. 1918. 1919, 
«+  (@)90,000 (a)110,000 (a)25,000  (a)30,000 
mc (a)60 57 39 25 
ar 222 330 1,606 1,326 
we 25,000 32,000 35,000 35,000 
aa 750 605 647 824 
ae 2,556 i ee eT 
“ (f) (f) (f) (f) 
se 118,588 150,376 62,292 67,175 


(b) In addition to platinum contained in matte and bullion refined in the United 
(d) Does not include refined platinum from domestic crude. 
(f) No basis for estimate. 


(e)In- 








above, the discovery of platinum in the 
Ronda district by Sefior Oruet resulted 
from his comparison of the eruptive rocks 
here with those of the platiniferous de- 
posits of the Urals, as they had been de- 
scribed in 1911 by Prof. Duparc. This 
caused him to arrive at the conclusion that 
the peridotites of the .Ronda district were 
also platiniferous. He therefore examined 
the alluvials of the rivers which traverse 
these peridotic masses, and he was rewarded 





1§0. Afr. Min. Eng. Jour., Sept. 18, 1920. 

2Louis Dupare, “Etude Comparée des Cites 
Plantiniféres de la Sierra de Ronda et de 1’Oural,” 
Geneva, 1916, by-print from Mém. de la Soc. de 
Phys. et d’Hist. Nat. de Genéve, Vol. 38, fasc. 5, 
pp. 278, 279. 


Duparc, professor of mineralogy and petrol- 
ogy in the University of that city. Associ- 
ated with him in the authorship was Mar- 
guerite N. Tikonovitch? 





10p. cit., p. 254. Also Don Domingo de Orueta, 
“Resultado practico del estudio pétrographico de 
la Serrania de Ronda,” Revista Miniera, Nov. 8, 
1915, 

2Chem. Met. Eng., Apr. 20, 1921. 

8Louis Duparc and Marguerite N. Tikonovitch, 
“Le Platine et les Gites Platiniféres’? Geneva, 
1920, 600 pp., text ill., 90 stereotype pls., 11 in 
black and color, 8 of dredges, etc., atlas of Ural 
deposits, etc. Published by the Société Anonyme 
des Editions “Sonor,” 46 Rue de Stand, Geneva; 
see also Science, N. S., 51, 399— 403, Apr. 23, 
1920. 





(Continued on page 79) 
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No one could be better qualified to exe- 
this task than Professor Duparc, who 
en known as the writer of many 
e great platinum deposits of the 

Ural region in Russia, of which he has 
made a special study. He has also in- 
vestigated personally the notable platinum 
deposits in other parts of the world, and the 
present work embodies the results of over 
twenty years of careful investigation as to 
the sources and exploitation of this rare and 
useful metal. 

The work opens with a very comprehen- 
sive study of the topography and geology 
of the Ural region; this leads up to a chap- 
ter on the various “mother rocks” of plat- 
inum, and to a full description of the pri- 
mary platiniferous centers, namely the dun- 
ites and peridotites, and to notes on the 
pyroxenites and koswites, as well as on the 
rocks of the gabbro family and other vein 
rocks, and on the metamorphosic rocks 
which appear in the eruptive platin- 
iferous zone. Then the constituent elements 
of native platinum are presented, the con- 
dition in which it is found in the deposits, 
and the probable origin of the latter. To 
this succeeds a chemical section, giving a 
number of analyses of platinum ores and 
detailing the methods used in these in- 
vestigations. The secondary deposits and 
the platiniferous alluvials are then passed 
in review. Following the exceedingly full 
description of the Uralian deposits, Profes- 
sor Duparc more briefly treats of the plat- 
inum deposits in other parts of the world, 
in San Domingo, Honduras, equatorial Col- 
ombia, Brazil and French Guiana, in the 
United States, and in Mexico and British 
Columbia. Details are also given regarding 
the deposits of Oceania, Borneo, New 
South Wales, New Zealand and Tasmania. 
The African deposits of the Transvaal are 
noted, as are the claims that Madagascar 
is a platinum producer, 

The metallurgy of platinum and the meth- 
ods used for the extraction and separation 
of the various metals of the platinum group 
are given at considerable length. To this 
very naturally succeeds a presentation of 
the different uses to which these metals 
have been put, and the work concludes with 
a chapter of statistics of platinum produc- 
tion. The first 100 copies of this great 
work were not in trade, for each of the 
500 copies numbered 101 to 600, subscribers 
were charged 100 francs, the price through 
booksellers being 125 francs. It must be 
borne in mind that these are Swiss francs, 
with only about 10 per cent discount. 
Another important publication in the plat- 
inum field is a new edition of the valuable 
bibliography of platinum literature by Prof. 
James Lewis Howe. The first edition ap- 
peared in 1897 and was exclusively the 
work of Prof. Howe; in this second edition 
he acknowledges his indebtedness to a con- 
tinuation by Dr. Hendrick Coenraad Holtz, 
then of Amsterdam, who carried the 


“Bibliography of the Metals of the Platinum 
Group, Platinum, Palladium, Iridium, Rhodium, 
Osmium, Ruthenium, 1748-1917,” by Jas. Lewis 
Howe and H. C. Holtz, Washington, D. C., 1919, 
558 pp.; U. S. Geol. Surv. Bull. 694. The first 
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bearing only Prof. Howe’s name, was published by 
po Smithsonian Institute, Washington, D. C., 1897, 
pp. 
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work down to 1910. This supplementary 
matter was completed by Prof. Howe, and 
all the literature was included up to 1916. 
A comparison of the number of titles given 
in these two successive editions of the biblio- 
graphy will show how much more complete 
the second is than the first. In the edition 
of 1897 there were in all 2,440 titles, but 
in that of 1917 the number is increased to 
4,561, not far from double. The titles are 
given in chronological order, those of each 
year being separately numbered. There is 
a complete, alphabetical author-index, which 
covers 29 pages, the literature for each 
subject being listed in chronological order, 
with the year and the author’s name, as well 
as the year number under which it appears. 
Due notice is taken in the bibliography 
of the annual platinum reports in “Mineral 
Resources” issued by the United States 
Geological Survey, where they have been 
treated successively since 1904 by David T. 
Day, F. W. Horton, Joseph Struthers, Wal- 
demar Lindgren, and for the past 10 years 
by Dr. J. W. Hill. Companion pieces to 
these reports are the ones issued annually 
in our own publication since 1892, these 
having been furnished in the successive 
years by Charles Bullman, Henry Louis, 
Joseph Struthers, L. Tovey, Frederick W. 
Horton, F, Lynwood Garrison, and in the 
years 1916 to 1919 by the present writer, 
who also furnished the platinum data for 
the Eleventh Census (of 1890), with photo- 
graphs he took while studying the Uralian 
deposits, and who contributed to the Bulle- 
tin of the Pan-American Union for No- 
vember, 1917, a paper entitled: “Platinum: 
With Especial Reference to Latin America,” 
as well as a paper on palladium deposits of 
Brazil in a later issue of the Bulletin. 
Among the monographs issued by the “Im- 
perial Institute” on the mineral resources of 
the British Empire, is one by A. D, Lumb 
on “The Platinum Metals.’? It contains a 
small-scale map of the world on which are 
marked the positions of the various plat- 
iniferous districts treated of in the book. 


2 T.onden, 1920, ix, 63 pp. 1 map. 
[THE END.] 








K. Falkenberg, jeweler of Walla Walla, 
Wash., has added one more trophy to his 
collection, this time winning the trophy em- 
blematic of the Walla Walla Golf Club. 
In the finals played on the Walla Walla 
green recently, Mr. Falkenberg won from 
Wilbur A. Toner one up in the 36th hole. 
The game consumed six hours playing time 
and was for 36 holes. The winner nego- 
tiated the first 18 holes in 90 while his op- 
ponent ran the course in 89. On the second 
round of play Mr. Falkenberg finished 
strong with an 83 while Mr. Toner made 
the course in 86. When the semi-finals 
were played Mr. Falkenberg won from W. 
W. Baker in the final part of the game 
and at the Inter-Mountain tournament held 
under the auspices of the La Grande Golf 
Club and played under extreme conditions 
led the field with 72 points being pressed by 
W. W. Baker with 69 points. A cup 
offered by Mr. Falkenberg last Spring to 
be awarded to the player in the Yakima- 
Walla Walla match who defeated his op- 
ponent by the widest margin was also se- 
cured by Mr. Falkenberg. 
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Biblical Goldsmithing 


THE JEWELERS’ CrrcuLar has periodically 

printed sketches of numerous writers’ 
discussions or recitals of the history of the 
art of goldsmithing. Nothing has called its 
readers’ attention to the peculiar fact that 
each writer on the subject treats it. from 
a different point of view, affording different 
ranges of the facts or, adding some things 
overlooked by others, producing a different 
individual history, though all may stick con- 
scientiously to the truth as known in his- 
tory. These conditions all arise from the 
fact that the history of goldsmithing teems 
with romantic incidents, and each writer 
sees the romantic scenes that make up 
the chronicles of the goldsmith from a dif- 
ferent point as to the importance of its 
separate episodes. And thus we get a con- 
tinual repetition of the history yet every 
one different from its neighbor. 

Thomas B. Wigley, in his “The Art of 
the Goldsmith and Jeweler,” starts his 
chapter I., under the title “The Ancient 
Goldsmith’s Art,” with a short recital of 
the history. His opening paragraph is 
dedicated to biblical lore on the subject. 
We reprint it because in it will be found 
odd facts not generally placed in this con- 
text. It is so clarifying, in its relatiun 
that it is well worth the short space it 
occupies, 

“No fixed date can be given for the first 
manufacture of articles in gold and silver, 
but the earliest records are those mentioned 
in the Bible. In the Book of Genesis, 
chapter II, we read of a place called Pison: 
‘that is it which compasseth the whole land 
of Havilah, where is gold; and the gold 
of that land is good.’ We also learn that 
Abraham when he went out of Egypt. was 
very rich, not only in cattle, but also in 
silver and gold; and in chapter XXIV _ of 
the same Book we read that Abraham’s 
servant gave to Rebekah a golden earring 
of half a shekel weight, also two bracelets 
for her hands of ten shekels weight of 
gold. The Jewish shekel is equal to ten 
English troy pennyweights, and as the 
highest price for pure gold at the present 
time is 5s, 3d. per pennyweight, a golden 
shekel would be worth about 52s. 6d. ($13) 
in our present currency. As the Book of 
Genesis is attributed to Moses, and the date 
assigned to it about 1,500 years before the 
Christian era, the evidence shows that gold 
and its workers were known more than 
3,397 years ago. Moreover, there is ample 
evidence that the ancient Hebrews were 
well acquainted with the art of Metallurgy, 
since gold is referred to in the Bible more 
than 300 times. We also learn from Genesis 
that Pharaoh wore a ring upon his hand, 
which he took off and put upon Joseph’s 
hand, and he also put a chain about his 
neck; that King Solomon had his drinking- 
vessels made of gold, and that the vessels 
of the House of Lebanon were of pure gold. 
The offerings made by foreign nations 
to Jewish Kings were of gold, silver, and 
precious stones. The Queen of Sheba of-. 
fered Solomon 120 talents of gold, 200: 
shields containing 600 shekels of gold, 300 
shields of silver containing 300 minz. The 
shields were kept in the temple as_ royal’ 
ornamental treasures, and in the succeeding 
reign were carried away as spoil of war. 
by the Egyptians.” 
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YOUR BIGGEST CHRISTMAS BUSINESS WILL 
BE ON THESE POPULAR PRICED QUALITIES 


What we want to emphasize particularly isthe MODERATE 
PRICES of these La Tausca Necklaces. 


As for their QUALITY, you know that—and so does the 
jewelry buying public. 

But consider these prices. (Each one subject to Standard 
Catalog discount.) 


These necklaces wiii bring you big volume and big profits. 
Don’t run the slightest risk of being under-stocked on them. 
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KEYVA INDESTRUCTIBLE PEARLS : 
An indestructible quality with gold clasp oe 


16-inch length, $9. 90 20-inch length, $1245 ; 30-inch length, $16: 


graduated, each. . graduated, each.. graduated, each.. 


24-inch length, graduated, with 


18-inch length, $1 0 45 24-inch length, $13 20 fancy white gold a | 7:60 


graduated, each.. graduated, each.. clasp, each...... 
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MARTHA WASHINGTON PEARLS 
A Roman quality with gold clasp 


18-tach tenath; $] 3.00 24-inch length, 3] Yj 90 30-inch length, $2 0:5 
graduated, each.. graduated, each. . graduated,each.. 
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ORDER FROM YOUR WHOLESALER TODAY. 
DELAY WILL CAUSE LOSS OF PROFITS. 





PANAMA PACIFIC PEARLS 
A Roman quality with iridescent tints. Clasp is solid gold 
16-inch length, | , .24-inch length, 
graduated, each. . 90-inch Jenath $ 7" 95 graduated, each. . 


18-inch length, 5] Q.00 SS, a. . 30-inch length 
graduated, each.. graduated, each.. 
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SUMATRA PEARLS 
An indestructible quality with gold clasp 
16-inch length, $ -50 24-inch length, $ .00 
graduated, each.. 1 2? ested: hiae $] = 60 graduated, each.. 20 


‘ raduated, each.. 
18-inch ers $1 4.30 g 30-inch length, 
graduated, each.. graduated, each. . 
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Diamond Indies 


Clasp 
(exact size) 


Pe Ah 
DATOS 
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A new indestructible quality necklace with white gold pte ll 


diamond clasp. A splendid value at this price 


DIAMOND INDIES PEARLS 
$2 7 15 


And don’t forget that this season La Tausca Pearls are being made up in the 
handsomest Rosaries ever offered to the trade— Rosaries bound to be a big 
Christmas item — and selling at $12.00 subject t. Standard Catalog Discount. 


KARPELES of Paris 


Maker of the World’s Fine Pearls 
Offices: PROVIDENCE and NEW YORK 
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Diamonds 


Values Always 


and 
Helpful Co-operation 
With Our Customers 


ARNSTEIN BROS. & CO. 


170 BROADWAY 
31 N. STATE ST. 


LONDON: 
Audrey House, Ely Place 


We Sell 
Diamonds Exclusively 


NEW YORK 
CHICAGO 


AMSTERDAM 
6 Tulp Straat 























November 16, 1921. 
CAREER OF JOHN B. DICKEY 


oneer Merchant of Newton, Kans., Passes 
Away After Half a Century in the 
Drug and Jewelry Business 
Kans. Nov. 9.—The recent 
ain of John B. Dickey, one of the pio- 
neer dealers and early settlers of New- 
ton, has caused great regret not only 
throughout this vicinity, but among the 
many friends of the deceased in the jewelry 
and drug trade of the country generally. 
Mr. Dickey had been in the drug and 
jewelry business in Newton since 1871, and 
recently celebrated the 50th anniversary of 
the founding of his store, now in the 
Dickey building, 611 Main St. 
ohn B. Dickey was born in Colon town- 
ship, St. Joseph County, Mich., on June 
15, 1848. He was the oldest of three chil- 
dren, and having a liking for the drug 
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business, learned his profession at Center-. 


ville, Mich., in which town his father was 
a practicing physician. He later worked at 
Niles, Mich., and Fort Wayne, Ind. When 
22 years old, he went to Wichita, Kans., and 
for a while acted as assistant postmaster 
there. From here he settled in the newly 
formed town of Newton in June, 1871, 
starting a drug store, and later adding dia- 
monds, watches, jewelry and silverware to 
his other lines. Mr. Dickey continued in 
business here for half a century, building 
up a reputation as an honest, industrious 
and thoroughly reliable merchant. His 
business prospered until it reached its pres- 
ent proportions, 

The deceased was married Feb. 21, 1875, 
to Ella E. Lapham, and to this union four 
children were born: John B., Jr., Lyle L., 
Howard S. Dickey, of Newton, and a 
daughter, Florence, now Mrs. Harry E. 
Hershey of Chicago. Mr. Dickey’s sons, 
John B. and Lyle L., were associated with 
the father in the jewelry and drug busi- 
ness, and will continue the same without 


change, 
The funeral services which were held 
October 30, at the First Presbyterian 


Church, were most impressive as were the 
tributes paid to the deceased. The inter- 
ment was in Greenwood Cemetery. 

In speaking of Mr. Dickey and his work, 
one of the local papers said: 

“The passing of this estimable man re- 
moves a landmark of Kansas history—a 
man who has left his impress upon his 
state, and in a peculiarly emphatic way 
upon his community. He was mayor and 
councilman of Newton in the days when the 
only reward for time and energy spent was 
in the satisfaction of work well done for 
home and neighbors. He was mayor of the 
city when the two blocks of ground now 
known as Military and Themian parks were 
taken over for that purpose. He was one 
of the oldest members of the Masonic fra- 
ternity in Newton. He was here to witness 
all the varied experiences of the trail blaz- 
ers of civilization and sovereign common- 
wealth—the thrills of success, the hard- 
ships of tribulation. In the vigor of youth 
and full of the hope of ambition he was 
here to extend relief and encouragement at 
the time of the grasshopper plague and 
other calamitous visitations, and he was a 
friend to mankind as long as he lived. John 
B. Dickey was always young in spirit. His 
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advocacy and personal support of the out- 
of-doors living came down with him from 
the old days, and he has given many a 
man health by inducing him to play golf, 
and he was considered in a large sense the 
parent of Newton’s Country Club achieve- 
ments. He always was cheerful, buoyant, 
hopeful. Many a project for the upbuilding 
of his town, county or state, has succeeded 
because of his unfailing optimism.” 








GET BIG HAUL 


Bandits Force Manager of St. Paul Jewelry 
Store to Open Combination to Vault 
and They Steal Gems and Jewelry 
Valued at $30,000 


Sr. Paut, Minn., Nov. 9.—Deliberately 
planned and boldly carried out, two 
bandits early last Friday committed a 
robbery in St. Paul that netted them 
$30,000 in diamonds and other jewelry 
when they virtually kidnapped the assist- 
ant manager of A. I. Shapira & Bros. 
jewelry store, 82 E. 7th St., forced him 
to take them to the store, open the door 
and the vault at the point of a pistol 
and then made their escape, it is believed 
in an automobile. 

This was the second visit by bandits 
to the store in a year. On October 29, 
1920, four trays of diamonds, valued at 
$50,000 were taken. No clue was ever 
found to the identity of the robbers. 

That the robbery was carefully plan- 
ned was shown by the method employed 
by the bandits in gaining admittance to 
the store without attracting attention to 
themselves. They met L. D. Deeney, the 
assistant manager as he was leaving his 
home at 1686 Hague Ave., in his auto- 
mobile and asked for a ride downtown. 
He told them to jump in. 

When they neared the downtown dis- 
trict Mr. Deeney inquired where his pas- 
sengers desired to get out. 

“Never mind, old top,” one of them 
replied, according to Deeney, as a pistol 
was shoved against his back. “Just keep 
on driving until you get to the store and 
then we will give you further instruc- 
tions.” 

When the car stopped, Deeney was 
ordered to step out and keep quiet. One 
of the men continued to press the pistol 
against him and followed him closely so 
the act could not be seen by anyone 
passing. Mr. Deeney unlocked the door, 
as ordered, and the three passed into the 
store. 

“Now get busy with that vault,” the 
spokesman directed. “Get that door open 
in a hurry and don’t try any funny busi- 
ness or you might regret it—if you live 
long enough,” he added. 

Mr. Deeney began to manipulate the 
combination. He failed to work it on 
the first attempt and was warned that he 
had better not make another mistake, he 
told the police. 

Finally, as the door swung open, the 
man who had done all the talking 
ordered his comrade to take the assistant 
manager to the rear of the store and 
keep him there until. he got the word to 
let him go. 

He then entered the vault and began 
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to stuff his pockets with jewelry after 
scrutinizing every piece carefully. Mr. 
Deeney said the bandit had made the 
selection of an expert, taking the most 
valuable pins, pendants and rings. 

“All set, come along,” he called to his 
“pal” as he stepped out of the vault. 
“Shoot that fellow down if he attempts 
to follow,” he added, as he made for the 
front door, followed by his companion. 

As soon as they slammed the door be- 
hind them, Mr. Deeney hurried out, he 
said, and was in time to see the pair 
disappear around the corner into Minne- 
sota St. He ran back into the store, he 
said, and called the police, who arrived 
in a few minutes, but could find no trace 
of the robbers. 

The police expressed the opinion that 
the men had a confederate waiting for’ 
them in an automobile parked in a place 
where it could not be seen from the store. 
The jeweler gave a good description of 
the men, but police were unable to find 
anyone else who had seen them, nor 
anyone who had noted an automobile in 
the neighborhood. 

The police never found any clue to the 
bandits who robbed the store of $50,000 
a year ago. 

The bandit car, said by police to be 
the automobile used by four bandits Fri- 
day morning in the $30,000 robbery, was 
recovered at 11 o’clock that night. 

The machine was recovered by a mo- 
torcycle patrolman near the Como Park 
pavilion. When the policeman arrived 
the engine was still warm. It is believed 
that the car was stolen from North 
Branch, Minn. Two empty trays were 
all of the loot found in the car. 








WINDOW SMASHERS BUSY 


Albany, N. Y., Stores Visited by Thieves 
Who Escape with Considerable Loot 


Atpany, N. Y., Nov. 9.—Window 
smashers are at work in Albany, hauls 
of jewelry being made Saturday and 
Sunday nights. The boldest crime oc- 
curred at about 6 o’clock Saturday eve- 
ning, when two men threw a_ brick 
wrapped in newspapers through a large 
plate glass window of the New York 
Loan Co.’s store at 40-44 Green St., and 
grabbed diamond rings valued at several 
thousand dollars and made their escape. 
At the first attempt the brick failed to 
break the glass and fell to the walk, but 
one of the men picked it up and again 
threw it. 

Milton Levison, manager of the store, 
was in the store together with several 
clerks, but before they could reach the 
street the burglars had gathered the 
rings into a bag and’ were running away. ° 
Mr. Levison said some of the rings were 
valued as high as $1,000. 

Sunday night a show window of the 
Capital Novelty Shop, 494 Broadway, 
owned by Daniel D. Sovett, was found 
broken and rings and watches valued at 
about $300 had been taken. 











R. E. Smith will open a jewelry business 
at Kimball, Nebr. 
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“Gun Men” Rob Philadelphia Jewelers 





Diam 


ond Rings and Loose Gems Valued at Over $50,000 Taken by Bandits 
Who Escape the Police 














PHILADELPHIA, Pa., Nov. 10.—A haul of 
diamond rings and unset stones valued at 
between $50,000 and $60,000 was made by 
three bandits shortly before 10 0 clock 
today at the store of Zieger & Nemirofsky, 
718 Sansom St., near 7th and Chestnut Sts. 

Zieger & Nemirofsky are wholesale 
dealers in diamonds, watches and jewelry. 
The hold-up men worked so quietly and 
smoothly in the store that passersby and 
other members of the trade along Sansom 
St. did not have their suspicions aroused. 
They were unaware that the hold-up had 
taken place until Benjamin Nemirofsky, a 
member of the firm, who lives at 441 S. 
$7th St., ran to 7th & Chestnut Sts. follow- 
ing the hold-up shouting for police. 

A crowd gathered quickly, but when 
policemen entered the store less than three 
minutes after the robbery occurred no signs 
of the bandits were found. So completely 
did the robbers cover their trail that mem- 
bers of the firm and the police were unable 
to learn whether or not they had used a 
motor car to make their escape. In their 
flight the bandits dropped $10,000 worth of 
diamond rings but got away with more 
than $50,000 worth of gems. 

Israel Zieger, president of the firm, his 
son Harry, and Benjamin Nemirofsky were 
in the store when the first robber entered. 
He asked to be shown a cheap watch; and 
spoke in broken English. The customer 
looked all around the store and caught the 
eye of Israel Zieger, who was standing be- 
hind a showcase, the back of which is 
three feet from the safe. Mr. Nemirofsky 
and his son were on the other side of the 
store. 

“Never mind, son,” said Mr. Zieger, ad- 
dressing his son. ‘“‘I’ll attend to this gentle- 
man.” 

“What can I show you, sir?” asked Mr. 
Zieger. 

“I'd like to see a gold watch worth 
about $14 or $15,” replied the customer, “I 
don’t want a good one, just one for every 
day; a workingman’s watch.” 

Mr. Zieger then turned his back on the 
customer and reached into the safe, the 
door of which was open. He obtained the 
watch from the safe and handed it to the 
customer who looked it over carefully. 
Then going to the door he held the watch 
up to the light to get a better look at it. 

As he did so two more customers came 
in. The men were middle aged and heavy 
set. The three men moved toward: the 
center of the store and then the two men 
who arrived together produced big auto- 
matic pistols. In the meantime the man 
who had asked about the watch also drew 
a revolver from his pocket. 

“Guess you’d better hold up your hands,” 
the bandits Snapped as the three jewelers 
were taken by surprise. 

“Oh, I mean it,” said one of the bandits. 
“Put ’em up! And you fellows better not 
move or we'll put a bullet in you! Back up 
there!” ordered the bandits. 

Up went three pairs of hands and the 


jewelers waited for further instructions. 

“My boy made a move of some kind,” 
said Israel Zieger, following the robbery, 
“and one of the bandits said to him, ‘you’d 
better not move, young fellow, or I’ll put a 
bullet in you too... Then I must have 
fainted for I don’t remember any more.” 

While the bandits had the jewelers 
covered the telephone bell rang. Mr. 
Nemirofsky out of force of habit made a 
move to answer it. 

“Let that ring,” snapped one of the hold- 
up men, 

The call was from Miss Francis B. Lin- 
nett, the bookkeeper for the firm, who had 
stepped out of the store while the first 
bandit was examining the watch. Miss 
Linnett said later she got the telephone 
operator, and later the chief telephone 
operator, to try to get the call through, 
but all the satisfaction she received was 
“They don’t answer.” 

The young bandit made his way behind 
the counter and was followed by the other 
two men shortly after they had made 
threats to shoot. 

“The youngest bandit reached into the 
safe,” said Harry Zieger, son of one of 
the members of the firm, in discussing the 
hold-up, “at the same time keeping us 
covered with revolvers and pulled out a 
leather pouch in which were a large num- 
ber of cut stones valued at $40,000. He 
seemed to know right where to go. He 
slipped the wallet into his pocket, then he 
opened the other compartment where the 
set rings were and took two trays. When 
he had this stuff in his hands he slipped his 
pistol into his pocket again and dashed to 
the rear of the store. 

“On their way back they upset a case 
in which several table leaves are kept and 
it is believed that it was the purpose of 
the bandits to trip any one who followed 
them, for to get out the back way it is 
necessary to go through a small hallway 
which leads to the back door. This door 
opened into a small alley that runs east and 
west into 8th St. The robbers pulled two 
bolts on the back door and slammed it after 
them. As they ran out they dropped one 
of the trays containing about $10,000 worth 
of rings. Later when the partners investi- 
gated they found one of the trays with the 
diamonds scattered about.” 

The store of Zieger & Nemirofsky is 
located on the first floor of 718 Sansom St., 
and a glass partition in the front of the 
store makes it difficult for passersby to see 
what is going on inside unless they walk 
up to the daor and look in, notwithstanding 
the fact that the store is brilliantly lighted. 
The front window is screened and the in- 
terior of the store cannot be seen from the 
street. 

“After the robbers had left by the rear 
of the store,” said Mr. Nemirofsky, “I ran 
through the front door into Sansom St. The 
first man I met was Joseph Fisher, a jeweler 
of 722 Sansom St. I told him what had 
happened and he and two other men who 
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had answered my shouts went into our store. 
Then I ran to 7th & Chestnut Sts. and 
told a policeman who was stationed there 
on traffic duty and we hurried back.” 

As the robbers fled Harry Zieger ran to 
his father’s aid and revived him. Mr. 
Zieger, who had fainted, was so upset that 
he could only remember the description 
of the first man who entered the place. He 
told the police that the first bandit to enter 
the store was about 25 years old, wearing 
a brown cap and a blue suit with a white 
pin stripe. In the lapel of his coat he 
wore a bronze discharge button of the 
United States Army, 

The robbery at Zieger & Nemirofsky’s 
store is one of the most daring hold-ups 
that has occurred in this section of the 
city in years, and the members of the San- 
som Street Business Men’s Association will 
demand additional police protection as a 
precaution against a recurrence of robberies 
in diamond and jewelry establishments along 
Sansom St. 








NEW OFFICERS ELECTED 


Members of Boston Jewelers’ Club Choose 
New Leaders and Discuss Banquet Plans 


Boston, Mass., Nov. 12—Election of 
officers of the Boston Jewelers’ Club at the 
Boston City Club last Tuesday resulted in 
Frederick R. Hollister of Providence being 
chosen president in the place of Col. Harry 
L. Brown, who had held the position for 
several years, but who, owing to pressure 
of business duties, was compelled to give 
up the office. Other officers elected were: 
Vice-president, Edward D. Cole; secretary 
and treasurer, Albert R. Kerr; board of 
directors, James S. Blake, Harry L. Brown, 
F. T. Cram, William L. Stone, J. Charles 
Stever and James H. Parks. 

The secretary’s report showed a large in- 
crease in membership and a_ substantial 
balance in the bank, 

Resolutions of sympathy were adopted 
relating to the deaths of Irving Smith, a 
founder of the club, Jules Le Croix, of 
the Omega Watch Co., and F. S. Sherry. 

The board of directors discussed details 
of the banquet program which will be 
made known later. 











Gold Bars Withdrawn and Ex- 
changed at New York 
Week Ended Nov. 12, 1921 
The U. S. Assay Office reports: 
Gold bars exchanged for gold coins... $625,095.27 
Gold bars paid depositors............ 77,988.11 
$703,083.38 
Of this the gold bars exchanged for 
gold coin are reported as follows: 


Jewelers’ 


Date Exchanges. 
INOS) sd ey cule aesudsceweecageaeeend $168,271.94 
1 a Se Pete ne ie rece tena 218,248.10 
INOW Sr hace vad seau oaleuntnweees ete 111,213.31 
IR danse daccnaes seenensevenceunan 127,361.92 

WOU éck cercasavivcteusnatens $625,095.27 





The jewelry store of H. P. Sutton & 
Co., McCook, Nebr., was broken into 
recently and jewelry of an unknown 
amount was stolen. The_ robbers 
smashed the plateglass front window and 
took practically everything that was 
within reach. 
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The Flexible Bracelet as no other piece of jewelry is a test of perfect con- 
struction. It must be as durable as it is ornamental. Wheeler made bracelets 
are so constructed that they stand the hardest usage and give complete 
satisfaction to the wearer. Our guarantee stands back of everyone sold. 


Flexible bracelet watches, as well as ribbon watches—with the accurate 
Rode movement are as beautiful as they are ornamental. 


Also remember our platinum jewelry is figured on today’s replacement 
costs. 


Hayden W. Wheeler & Co., Inc. 


2 Maiden Lane New York 
Factory: 72 Spring Street 
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Campaign Against Hub Auction Houses 





Boston Auctioneers and Auction Room Owners Face Charges of Fraud and 
Misrepresentation in Cases Now on Trial—Samuel Kaplan, 
Auctioneer, Found Guilty 














Boston, Mass., Nov. 12.—Seven Boston 
auctioneers and auction room owners went 
on trial before Judge Michael J. Murray in 
a special session in the Municipal Court 
charged with violations of section 11 and 12 
of the general laws charging deceit and 
fraud and misrepresentation in the sale of 
goods by auction. The seven are all en- 
ged in the sale of jewelry, watches, rings 
and silverware and sell rugs and notions of 
yarious sorts. Sections 11 and 12 define 
exactly what is meant by deceit but the 
license laws of Massachusetts are very 
elastic and allow great latitude in the sale 
of bankrupt goods but prohibits the sale 
of goods manufactured for auctions or fairs. 

Samuel Kaplan, of 436 Windsor St. 
auctioneer in the shop of Isadore Colmes, 
at 615 Washington St., was the first de- 
fendant to be tried. He was found guilty of 
violations of both sections by Judge Murray 
although Attorney Julius Nelson bitterly 
opposed the admission of evidence in clause 
11. 

The State alleged that Kaplan sold a 
watch to Mrs. Margaret Lackon, of 283 
3rd St., South Boston, claiming it to be 
15-karat gold, seven jewels, and worth $18 
to $20, when in reality it was a cheap elec- 
troplated watch of one jewel and worth 
only $2.40. 

Harold W. Miller, 23 Lincoln St., Hyde 
Park, an operative for the Wolf Detective 
Agency, was then called in complaint against 
Harry Davis, auctioneer for Joseph Clair 
& Co., at 513 Washington St. He claimed 
that he purchased a five-piece set alleged 
to be “Sheffield Silver Plate,” made of 68 
per cent silver, coated on the inside with 
gold, imported from England and said to 
be worth $55. Howard Martin, silverware 
buyer for Smith-Patterson Co., said it was 
a cheaply plated set that was gilded inside, 
contained nowhere near 68 per cent silver 
and was worth, he estimated, $10 to $12 at 
the outside. 


Davis on the witness stand said he had 
been an auctioneer for 12 years and that 
he worked on commission. He said he re- 
membered selling the set because he got 
more for it than he ever got before for a 
set, 

Patrick Gallagher, 50 Oak St., South End, 
was the next witness to take the stand. He 
testified that he went into the store of 
Isadore Colmes and that Louis Colmes was 
selling. The prosecution produced a set 
of silver containing 63 pieces which had 
been bought by Gallagher for $25, together 
with a ring. When the auctioneer put up 
the set of silver Gallagher declared he told 
them it was similar to those used at the 
Hotel Touraine, Copley Plaza and Somerset 
and that it was guaranteed to last in hotels 
for 24 years in constant service. In a 
Private family he said it would last for 
generations. He also stated, according to 
Gallagher, that it would cost in Smith, 
Patterson’s $135. Howard Martin, an ex- 


pert from the Smith, Patterson Co., de- 
clared the set to be worth at the most $10 
at retail, and Norman H. Hays, for 12 
years a diamond expert with D. C, Percival 
& Co., testified that the stone in a ring 
which he also purchased, was not a diamond. 
The silver set and ring went to Gallagher 
for $25. 

Louis Colmes, the auctioneer, testified that 
he was 18 years of age and had been granted 
an auctioneer’s license when he was 17 
years old. 

Frank E, Martin testified that he bought 
for $40 a ring alleged to be a genuine 
Algerian diamond worth $55, which was 
set in solid gold. Benjamin Blakely, of 
the Smith, Patterson Co., accepted as an 
expert, said it was worth about 98 cents. 

Hugh Sullivan also bought a watch al- 
leged to be a 21-jewel Hamilton, used by 
65 per cent of the railroad men in the coun- 
try, and a ring alleged to be set with a 
genuine Egyptian diamond in a gold set- 
ting. The watch was said to have been 
worth $65.. As a result of a later arrange- 
ment Sullivan transferred both for a ring 
said to be worth $125, which was sold 
“cheap because another man had paid a 
deposit on it and had not claimed it.” The 
name of H. George Solari, 66 Inde- 
pendence St., Quincy, was on the envelope, 
which noted $50 paid. Investigation by 
government detectives showed that there 
was no 66 on the street. 


George Brockenshire, who had been in 
Boston less than an hour, was fresh from 
the grain fields of Canada. He was 18 
years old, he said, and believed the auction- 
eer when he said he was selling a 14-karat 
gold ring, and a six-piece silver set, a high 
grade seaman’s chronometer and a diamond 
ring which was taken from the safe at the 
rear of the store, and was shown in a black 
velvet case. Brockenshire said that Kaplan 
declared he would let the entire collection 
go for $15, “just to see if anybody in the 
crowd had that much money.” Benjamin 
Blakely, who qualified as an expert from 
the Smith, Patterson Co., then took the 
stand and testified that the “high grade 
watch” was a Swiss one-jewel watch in a 
cheap, brass case, was .not a chronometer 
and was not such as would appeal particu- 
larly to a sailor. Five dollars, he said, 
would be a big price to pay at retail for 
the watch, which would not keep as good 
time as a well known dollar watch. Howard 
Martin, silverware buyer for the same con- 
cern, testified that the six-piece silver serv- 
ice was a cheap coffee set and was not 
carried in his store. George E. Fletcher, 
of the E. B. Horn Co., also testified as an 
expert that the rings were set with glass 
and worth about 98 cents or a dollar. 

Allan J. Bigley, a steamfitter from New- 
ton Lower Falls, was also attracted to the 
store of Samuel Kaplan at 615 Washington 
St. He was also put on the stand. He claims 
that he did not bid in the ring, silverware 
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and watch, but merely showed he had the 
money, and was shoved along to the rear 
of the store where he got the lot for $15. 
The “Silverware” was flat ware and, ac- 
cording to Mr, Martin, who was recalled to 
appraise it, was not even silver, but known 
as nickel base and plate. Bigley was a will- 
ing witness, for he said he knew he was 
stuck as soon as he got the goods in his 
hands. He went with a Wolf operative, 
who saw the transaction, and told his story 
to Lewis Marks, who is prosecuting the 
case for the allied jewelers, representing 
the government, 

Hugh Sullivan, one of the Wolf operators, 
saw a rug which he said had been described 
as a beautiful Egyptian rug, such as would 
sell at R. H. White’s or other reliable rug 
stores for $235. He said Joseph Clair told 
him as well as others that there couldn’t 
be anything finer. The auctioneer asked 
them to start the bidding at $100, but there 
were no takers at that price. The bidding 
started at $10 and was raised five dollars at 
a time until it reached $50, and was knocked 
down to him. Several times during the 
sale of the rug Sullivan testified they were 
told that the dye cost $9 a pound, that every 
fibre was of silk, it was called a silk Mokat 
Moguette, and was also called a Rajah. 
George W. Jeffries of John H. Pray & 
Sons Co., and William F, Fitzgerald of the 
same company were both called as experts 
by the prosecution. They both testified 
that the “rug” was not a rug at all, but 
known as a couch cover in the trade and 
that it was made up of jute and cotton and 
valued at approximately $30 at retail, Mr. 
Jeffries stated that there might be a silk 
in the finish but Fitzgerald was sure the 
finish was of mercerized cotton. 


Sullivan also bought a sixty-piece silver 
set for which he said he paid $41. During 
the sale of this set he testified the auction- 
eer said they carried nothing but Rogers 
Brothers, Reed & Barton or Community 
Silver, and that the set on sale was an ex- 
hibition set such as Rockefeller, Astor or 
Gould or any lady in the land would be 
proud to have. He also stated that the 
auctioneer said that Bigelow, Kennard & 
Co., or any other high grade jeweler would 
ask $100 for the set, which was of 68 per 
cent silver. He also said the auctioneer 
tried to impress his audience that he was 
bonded in $5,000 and was licensed by the 
City of Boston and couldn’t afford to mis- 
represent his goods. Howard Martin of the 
Smith, Patterson Co., recalled as expert, 
said it was his opinion that it was a cheap 
silver plated ware worth at top price $15 
for the set. 

During the afternoon there were several 
clashes between counsel over the admissi- 
bility of evidence, but the greater part of 
the testimony offered by the prosecution 
was admitted in the end. Mr. Nelson, for 
the defence, in cross-examination of wit- 
nesses, never failed to ask whether or not 
they had been influenced by anything the 
auctioneers said about the goods. Judge 
Murray finally told him he need not ques- 
tion further along those lines where the 
detectives were concerned, as they had ad- 
mitted they had been sent there to make 
certain purchases and to gather evidence 
for the prosecution. 

By agreement of counsel and his honor 
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urther postponed until Wed- 
the oe i. Attorney Nelson has 
seed hed no intimation of what the defense 
ye and his cross-examination of wit- 
will bear ery brief. His conduct while 
neves examining is very pleasing and never 


antago fendants are: Joseph Clair, 319 
Huntington Ave.; Isadere — Colmes, 107 
Townsend St. Roxbury; Louis Colmes, 217 
Columbia Road, Dorchester; Harry Davis, 
617 Huntington Ave. ; Samuel Kaplan, 436 
Windsor St. Cambridge; Arthur Mass, 55 
Belvidere St.; Harry Pinanski, 566 Shirley 


St. Winthrop. 








GETS LONG PRISON TERM 


Joseph Roper Admits Robbing a Jewelry 
Salesman in Cleveland, O., But Denies 
Part in Other Recent Jewelry Thefts 


Sr. Louts, Mo., Nov. 12.—When Joseph 
A. Roper, 29 years old, who was captured 
after a chase on Oct. 29 from the J. Bolland 
Jewelry Store Co. store, pursued by John 
B. Bolland, vice president of the company, 
was taken on Wednesday to Fort Madison, 
Ja. to serve a 25-year sentence for burglary 
and jail breaking, he admitted he was the 
one who stole $40,000 worth of jewelry 
from a salesman in Cleveland. 

He is suspected of being a member of an 
organized gang of gem robbers whose total 
loot in the last few months exceeds $15,000, 
According to the police, Roper confessed 
that he had robbed Charles F. Sweeney, a 
jewelry salesman of goods worth $40,000 
in the Statler Hotel, at Cleveland, on Oct. 
15, but refused to tell what he had done 
with the gems or to give any details of the 
robbery. Two days before, Sol Kauffman, 
a New York salesman, was bound and 
gagged in the Maryland Hotel here and 
robbed of jewelry. 

Detectives announced at the time that 
circumstances indicated both robberies, as 
well as others in Chicago, and elsewhere, 
had been perpetrated by an organized gang 
of thieves, whose total depredations during 
recent years might exceed $1,000,000. Roper, 
. although admitting the Cleveland job, 
denied participation in the other robberies 
and declared he had not been associated 
with the alleged gang of criminals sus- 
pected of co-operating in similar robberies 
throughout the country. + 

Roper told the police he and three com- 
panions escaped from the Iowa penitentiary 
two years ago. This followed his attempt 
to purchase a diamond at the Bolland store 
with travelers’ checks, later found to have 
been stolen from a guest at the Planters 
Hotel. When asked to sign the checks 
Roper saw he was suspected and ran from 
the store. He later admitted that he had 
tansacked the rooms at two local 
hotels. 








News Gleanings. 





Williams, The Jeweler, Newbern, Va., has 
moved to Keystone, W. Va. : 

Jacob’s is the name of the firm succeeding 
N. F. Jacobs & Son, Richmond, Va. 

The Magnolia Jewelry Co., Los Angeles, 
Cal, has sold out to Joseph Haufman. 
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Flames Cause Damage Estimated at Over 
$20,000 in Providence, but Are Confined 
to Small Area 
Provipence, R. I., Nov. 15—A _ fire, 
which threatened at its height to ignite 
surrounding buildings and wipe out that 
portion of the jewelry district which 
centers about Page and Friendship Sts., 
practically destroyed the two-and-a-half 
story wooden building at 83 Page St., and 
did considerable damage to an adjoining 
brick building at 91 Page St. early last 
Tuesday morning. The total damage is 

estimated at between $20,000 and $30,000. 

Thomas J. Manlon, night watchman at 
the Ostby & Barton Co.’s plant, while going 
across Clifford St. from one of his firm’s 
buildings to the other, discovered the fire 
when he saw smoke issuing from the 
wooden structure and sounded an alarm 
from the box at the corner of Page and 
Pine Sts. When the apparatus arrived the 
entire wooden building was a mass of flames 
and the heat was so intense that the firemen 
could not get very near the building. 
Flames shot high into the air and finally 
set fire to the roof of the brick building 
adjoining. It was more than an hour be- 
fore the menace to the buildings in the 
vicinity was overcome. 

The wooden structure destroyed was 
owned and occupied by George M. Baker, 
gold and silver refiner, as a space for re- 
fining ovens and on the second floor by 
Frank E. Miller, enameler. The brick 
building is also owned by Mr. Baker and 
is used as a refinery on the first and second 
floors. John P. Bennett & Son, electro- 
platers, have the third floor. The fire also 
spread to a small story and a half build- 
ing at 73 Clifford St., but was quickly ex- 
tinguished. 

It is believed that the fire originated from 
overheated ovens in Mr. Baker’s refinery. 
These ovens are kept continually going 
throughout the night. The flames in the 
brick building and second wooden structure 
were speedily extinguished, but only the 
walls of the larger wooden building where 
the fire first started was left standing. Tons 
of water were poured into the brick build- 
ing to drown the flames. 








Death of Richard F. Wilkinson 


Boston, Mass., Nov. 12.—The death is 
announced of Richard F. Wilkinson, senior 
salesman for Nelson H. Brown, 70 Frank- 
lin St. He was 76 years of age, death 
being due to hardening of the arteries. He 
leaves a widow and four children. 

During the Civil War Mr. Wilkinson 
served with the 40th Massachusetts Regi- 
ment, Company G. He had been in the 
employ of the Nelson H. Brown estab- 
lishment for 37 years, first in New York 
State, and later in New England, where 
his genial disposition and business ability 
won him many sincere friends. 

He began his career as a salesman for 
the New Haven Clock Co. During the 
last five years poor health compelled him 
to give up outside work, but he continued 
as an inside salesman almost up to the time 
of his passing. 

He was greatly revered by his fellow 
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employes and friends in Boston. Among 

the floral tributes was an exquisite piece 

from Nelson H. Brown and his employes. 
The funeral took place Nov. 6. 








LOOT JEWELRY STORE 


Armed Bandits Drive Employes Into Back 
Room of St. Louis Establishment and 
Escape with Jewelry Valued at 
Over $35,000 


St. Louis, Mo. Nov. 12—Two men 
armed with revolvers entered the jewelry 
store of Edward J. Gallant & Co., 925 
Franklin Ave., about 8:10, Thursday morn- 
ing, and stole diamond jewelry after forcing 
three employes to go into a back room. 
Gallant, after the robbery, said six trays of 
rings, pins, studs and brooches were taken 
and that he roughly estimated their value 
at between $35,000 and $50,000. .He said 
that he would not venture an accurate es- 
timate before taking an inventory of his 
entire stock. The stolen articles were partly 
covered by theft insurance. The store was 
formerly owned by Samuel Pian, who was 
shot and killed there May 20, 1920, by a 
customer with whom he had quarreled over 
the repairing of a watch. An inventory of 
Pian’s estate estimated the value of his 
jewelry stock at $100,000. Gallant, who now 
conducts the store, was Pian’s son-in-law. 

The store had been open for only a few 
minutes and Jasper, the bookkeeper, had 
transferred 14 trays of jewelry from two 
safes in the back part of the store to a 
table in a partitioned compartment back of 
the front show windows. Samuel Gold, 
the collector, and Max Bronstein, a sales- 
man, were arranging displays in the counter 
show cases. Two men entered the store 
and walked into the small compartment 
behind the show windows throught a door 
in the front part of the store. Both men 
held blue steel revolvers and one of them 
told the men to get back there and open the 
safe quick. Gold and Bronstein obeyed the 
command to put up their hands and backed, 
with Jasper, into the back room. Leaving 
the men in the back room, two men joined 
a companion in the front of the store and 
escaped. A few minutes later the police ar- 
rived and at once started an investiga- 
tion. 


The store is equipped with an automatic 
burglar alarm consisting of electric buttons 
on the floor behind the counter. The em- 
ployes said they thought of the signals as 
they were being backed into the back room 
but they were too frightened to step on 
them, . 











Market Prices for Silver Bars 


The following are the quotations for 
silver bars in London and New York as 
reported for the past week: 


Domestic 
Selling Price Silver 

London U.S. Govt. Standard 
Date. Oficial. Assay Bars. Price. 
Ne <(Siiccccs 39% Holiday 99% 
PRO Dias cP 38% 70% 99% 
ING cicc vate 39 70% 99% 
MOG hicscccscxs 38% Holiday 9914 
NowWal2escccss 38% 6834 99% 
ee 38% 69% 99% 
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The News from England 
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ky Charms and Other Novelties in Demand—Sale of Jewelry by Johnson 
Dymond & Sons—Ex-Emperor Karl Reported to Have 
Pawned Best Crown Jewels 

















Lonvon, Oct. 28. Considerable business 
is being done by the jewelers here today 
in lucky charms and “golliwog” jewelry. 
The Christmas demand for this popular, 
but not always low-priced, line of orna- 
mentation will, it is believed, be satisfactory. 
Hence most jewelers—particularly in the 
suburbs and in the provinces, are stocking 
up from the manufacturers. The “Touch- 
wood” charm is one line typical of the sort 
of stuff that is selling this side. It is a 
sort of “golliwog” figure, a precious stone 
being used for the face, or rather, for the 
It is put up in silver or gold as a 
charm, bracelet, brooch or necklet and it 
has a birthstone for every month. The 
manufacturers thus turn out these orna- 
ments in garnet, amethyst, bloodstone dia- 
mond, emerald, agate, ruby, sardonyx, sap- 
phire, opal, topaz and torquoise. Retail 
jewelers also are handling a line that ap- 
peals to masonic patrons. The “Mystery 
Masonic Charm” is a piece of highly 
fnished jewelry with which an effect can 
be obtained of interest to masons. It is 
pivoted in a half-oval hoop the reverse and 
obverse sides of the charm being set with 
jeweled hieroglyphics. When the coin is 
spun rapidly the two symbolical sets of 
characters merge. 

* * *x 


eyes. 


During the past month some exceptional 
jewelry sales again prove that real gems 
are still considered to be good investments. 
Messrs. Johnson Dymond & Sons realized 
$11,500 at their Kingsway salesroom for a 
small parcel of collet necklaces, hair orna- 
ments, bracelets and brooches. Messrs. 
Debenham, Storr & Sons sold about 2,300 
ounces of silver at their Covent Gardens 
rooms. Messrs. Christie realized $8,000 for 
a necklace of 45 graduated brilliants, $9,500 
for one of 41 stones, $10,500 for a set of 
18 brilliants formed as scrolls, $9,400 for 
.acollar of 350 brilliants and $16,000 for 
a pearl necklace of 183 gems. 

Enameled match stands, ash trays and ink 
stands in red, yellow, blue and green are 
finding favor among shoppers, and retail 
jewelers see in them a profitable sideline— 
especially for Christmas week. The tip-up 
ash bowl has a water container, the match- 
stand is fixed on an enameled ash tray, 
another type of ash tray has a raised cigar 
‘rest while another type of match stand has 
four removable enameled ash trays radiat- 
ing from its center. Nickel and electro- 
plate are used in the manufacture of these 
articles and the combination of these with 
brilliantly-colored enamel prove an_ at- 
tractive ornament for the table as well as a 
commodity of service. 


* * * 


~ 


Lamp and candle shades of silver with 
linen cones, mica-lined and with brilliant 
bead fringes are now proving their sales 
worth to the detail jeweler. These shades 
are made in latticework design, jazz pat- 
terned and of all colors. Patent candle 








holders with special clip, all in electro plate 
or silver, can be obtained to go with these 
shades. The Birmingham house that is 
supplying the retail jewelers with these 
novelties reports good business. Special 
Christmas trade novelties now being offered 
the retailers also include silver ashtrays 
with dog models attached. The trays weigh 
two ounces and have a three-inch base. 
> * » 

So precarious has been the financial posi- 
tion of the ex-Emperor Karl that, accord- 
ing to an official at Hertenstein Castle near 
Lake Lucerne, the deposed monarch has 
had to pawn the best of the Crown jewels. 
The debts of Karl and his family, it is said, 
reached $500,000. Insignia of the Golden 
Fleece, the official says, has been pledged 
with a Swiss bank in addition to other 
money-raising transactions in the country. 








CHRISTMAS ADVERTISING 


National Jewelers’ Publicity Association 
Using Space in Leading Magazines to 
Give Prominence to Slogan, “Gifts 
That Last” 


Cuicaco, Nov. 12.—Many jewelers will be 
interested in the full-page advertisements put 
out by the National Jewelers’ Publicity As- 
sociation for the advantage of the trade at 
large and to be published in the Saturday 
Evening Post of Nov. 19 and Dec. 8 and 
in the December issues of the American 
Magazine, Cosmopolitan and Red Book. 
These advertisements are very attractive. 
The art werk shows high class and great 
beauty and the text “puts over” ideas and 
slogans that are of tremendous value to the 
jewelry trade, 

The advertisements emphasize the per- 
manence and beauty of jewelry as “Gifts 
that Last” and point out something that the 
Public doesn’t always seem to recognize, 
that jewelry shops contain many inexpen- 
sive Christmas gifts and are storehouses of 
pretty things for people in moderate cir- 
cumstances as well as the rich. 

The advertisements also stress a piece of 
wise advice to the public—‘Let Your 
Jeweler Be Your Gift Counselor.” Many 
people know nothing of jewelry values and 
this suggestion that they are welcome to 
take advantage of the jeweler’s experience, 
expert knowledge and connoisseurship is 
timely counsel in view of the holiday gift- 
buying season, 

The publications in which the advertise- 
ments appear are the magazines of great 
national circulation and this holiday cam- 
paign is the greatest step this association 
has taken in its publicity work. 

The Holiday edition of The Jewelers’ 
Record contains reproductions of all the 
advertisements and many valuable ideas and 
suggestions to jewelers in displaying their 
wares and in building up their business. 
It is the desire of the National Jewelers’ 
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Publicity Association to get a copy of The 
Jewelers’ Record in the hands of every 
jeweler in the United States and Canada. 
It will be supplied on application to the 
advertising bureau of the association, 167 E. 
Ontario St., Chicago. 








Medals of Honor Placed on Coffins of Un- 
known Soldiers at Arlington, Paris 
and Westminster Abbey 


PHILADELPHIA, Nov. 11—The Medal of 
Honor was placed on the coffin of the 
unknown American soldier at Arlington 
today by President Harding. Similar 
medals were placed by General John J. 
Pershing on the bier of the unknown French 
soldier buried under the Arch of Triumph in 
Paris and on the coffin of the unknown 
British soldier in Westminster Abbey. 

An exact duplicate of these decorations 
is on exhibition in the west window of the 
Bailey, Banks & Biddle store and thou- 
sands of Philadelphians paused before ‘the 
show window for a moment today to look 
at the Medal of Honor, also known as the 
Congressional Medal of Honor, the most 
treasured decoration conferred by the 
United States of America. 

The Medal of Honor for enlisted men 
in the Navy was first authorized by an Act 
of Congress in 1861 and the following year 
a provision was made that the Medal of 
Honor could be conferred upon enlisted men 
in the army. Subsequently on March 3, 
1863, an act of Congress was passed and 
then officers were included in the list of 
those upon whom the decoration could be 
conferred. 

The rule regulating the awarding of the 
Medal of Honor to men in the service has 
been changed a number of times, the last 
time in July, 1918. The latest rule fol- 
lows: 

“The President is authorized to present 
in the name of the United States, a Medal 
of Honor to each person, who while an 
officer or enlisted man of the army, shall 
hereafter in action involving actual con- 
flict with an enemy, distinguished himself 
conspicuously by gallantry and intrepidity 
at the risk of his own life and beyond the 
call of duty.” 

This rule also applies to men in the 
naval service. The Medal of Honor is 
made of Roman gold, taking the shape of 
a five-pointed star, bearing the head of 
Minerva, the goddess of wisdom. The star 
is surmounted by an eagle standing on a 
bar, on which is the word “Valor.” A 
laurel wreath of gold covered with light 
green enamel circumscribes the star, touch- 
ing its five points, and a single laurel leaf 
in each of the five points of the star are 
also enameled in light green. 

The decoration is suspended from a light 
blue ribbon dotted with small silver stars 
if it is to be pinned on the tunic; but in 
view of the fact that it is the highest 
award within the gift of our government, it 
is usually worn at the neck. When worn 
at the neck, the Medal of Honor is pro- 
vided with a ring for suspension through 
which the neckband of light blue ribbon is 
passed, 

The medals were manufactured by the 
Bailey, Banks & Biddle Co., Philadelphia, 
Pas 
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GATTLE & HUNTER 


9-11-13 Maiden Lane, New York 


Artificial Pearl Necklaces 


a superior reproduction — 


direct from France 
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Importers of Pearls, Diamonds and Other Precious Stones 
































Oriental Pearl NecKlaces 


Loose Pearls for Additions 
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Fancy Cut DIAMONDS and PRECIOUS STONES | 





Frederick W. Rauch 


522 Fifth Avenue, New York 
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PEARL TASSEL EFFECTS 


Seed Pearl Bracelets and Pearl Sautoirs 


ORIENTAL PEARL NECKLACES 
From $25.00 Up 


SEED PEARL NECKLACES 


The most complete line of above on the market 


CROSSMAN COMPANY 


3 Maiden Lane New York 















































November 16, 1921. 


pgATH OF GEORGE H. GRANT 
ufacturer of Providence, R. I., 
ae. Stroke of Paralysis 


PROVIDENCE, R. I, Nov. 12—George H. 
1, for several years a member of the 
one frm of W. J. Braitsch & Co., 
fe iectoress of cane and umbrella 
odles and sterling silver toilet ware at 
Potter’s Ave. and Melrose St., died at 
his home 102 Melrose St. late this after- 
oon, in his 72nd year. He had been in 
: r health for several months but had 
heen about his affairs until last Sunday 
evening when he had a stroke of paralysis. 
This was followed by several slight shocks 
during the next day from which he failed to 
me Grant martied Miss Ella F. Bur- 
dick, of Newport, m i, July 30, 1879. 
Their only child, a daughter, died in 1915. 
He is survived by his wife and two sisters, 
Mrs, W. E. Whitford and Mrs. W. F. 
Lythgoe. 
George Henry Grant was born in Provi- 
dence, Feb. 12, 1850, the son of George M. 
and Mary West (Pierce) Grant and was 
descendent of old New England families, his 
paternal great-grandfather having been a 
Revolutionary soldier and his mother a de- 
scendent from Capt Michael Pierce, who 
came to this country in the ship Lyon soon 
after the arrival of the Mayflower. 

He was educated in the public schools 
of Providence, but left the old Benefit St. 
grammar school before graduating to begin 
his business career as a boy in the gents’ 
furnishing goods store of J. Mason Gross. 
Later he was for a time in the office of a 
firm of attorneys, whom he left in 1869 to 
enter the employ of the late J. B. Barnaby, 
clothier. He became a traveling salesman 
for the firm and was admitted a partner 
in the business Jan. 1, 1884. When the 
firm was incorporated in 1889 he was made 
one of the directors of the corporation and 
remained with the concern until Feb. 15, 
1893, when he disposed of his stock. 

On April 1, 1893, he purchased the in- 

terest of John Hearn in the manufacturing 
jewelry and silversmithing concern of Hearn 
& Braitsch which had been established in 
1887, and with the remaining partner, 
William J. Braitsch, formed the firm of 
W. J. Braitsch & Co., where he remained 
until March, 1901, when he withdrew and 
soon after became associated with the Rhode 
Island Protective Association for the pro- 
tection of manufacturing and retail jewelry 
plants, banks and other business establish- 
ments. He had been president of this cor- 
poration for a number of years. 

Mr. Grant was for many years very ac- 
tive in various social, fraternal and busi- 
ness organizations taking a prominent part 
in the commercial interests of the city. He 
was a member and for several years vice- 
president of the old Providence Board of 
Trade, now the Providence Chamber of 
Commerce, and while engaged in the manu- 
facturing jewelery business was a member 
of the New England Manufacturing 
Jewelers’ and Silversmiths’ Association, of 
the Manufacturing Jewelers’ Board of 
Trade and of Providence Council, United 
Commercial Travelers of America, being 
one of the charter members of the latter. 
He was a charter member of the old Elm- 
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wood Club, and for several years a director 
of the Second National Bank of this city. 

For many years Mr. Grant was actively 
identified with the political affairs of the 
city, being a*member of the Sixth Ward 
delegation and serving in the Common 
Council from that ward from 1902 to Janu- 
ary, 1905, when he became a member of 
the Board of Aldermen. He retained his 
aldermanic seat until 1907, when ill health 
caused his withdrawal from political life. 
He had previously served as a member of 
the House of Representatives in the Rhode 
Island General Assembly from Providence 
for two terms in 1899 and 1900, and during 
his membership in both the State and 
municipal organizations had held numerous 
important committeeships. 

At the time of the big Fourth of July 
demonstration in this city in 1903, one of 
the most pretentious ever held here with 
large military and civic organizations parad- 
ing and an unusually large and imposing 
trade procession, Mr. Grant was the chief 
marshal. The success of that event was 
credited to his personal endeavors ana 
executive ability. .At the annual town 
meeting of the Dexter Donation, Jan. 1, 
1912, Mr. Grant was elected as one of the 
commissioners and retained that office to 
the time of his death. 

Mr. Grant was a: 32nd degree Mason and 
for many years was an active figure in 
the affairs of the commandaries and the 
Shrine in this jurisdiction, especially in 
connection with the ceremonial and social 
features. He was a Past Commander of 
Calvary Commandery No. 13, Knights 
Templar, but enjoyed the unusual distinc- 
tion of also being an honorary member of 
St. Johns Commandery. He was a member 
of St. Johns Lodge, No. 1, F. & A. M.; 
Providence Royal Arch Chapter, No. 1; 
Providence Council, No. 1, Royal and Select 
Masters; Past Potentate of Palestine 
Temple, Ancient Arabic Order Nobles of 
the Mystic Shrine and a member of Rhode 
Island Consistory, Scottish Rite Masons, 
being a life member of the four bodies of 
that rite in Providence allegiant to the 
Northern Jurisdiction of the United States 
of America. He was also a member of the 
Masonic Veteran’s Association, having 
heen raised on Nov. 10, 1884. 








Death of C. Jules Graff 


PHILADELPHIA, Pa., Nov. 12.—The funeral 
of C. Jules Graff, veteran watchmaker, who 
was widely known in this city, was held on 
Monday afternoon, Nov, 7, at 2.30, from 
his late residence, 2233 N. Camac St. In- 
terrment was made in Northwood Cemetery. 
He is survived by a widow, Mrs. Anna 
Graff. 

Mr. Graff, who was 54 years old, had been 
ill for several months. His condition be- 
came so serious that it was necessary for 
him to leave his bench last June and go 
to a sanitarium at Chestnut Hill, a suburb 
of Philadelphia. He remained at the sani- 
tarium until he died. Death was due to 
stomach trouble. 

Born in Zurich, Switzerland, in 1867, Mr. 
Graff learned the trade of a watchmaker. 
He came to America when he was 19 years 
old and followed his trade. He was an 
expert watchmaker, and was particularly 
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good on Swiss watches. Later he was em- 
pleyed by the firm of B, F. Williams & Co., 
which at the time was located in the Com- 
mercial building, 8th and Chestnut Sts. 
While employed by this firm he became 
acquainted with L. K, Beidler, who was 
then an outside man for the Williams firm. 
Mr, Beidler is now in business -for himself 
at Room 401, Robert Morris Trust build- 
ing, Chestnut St., near 10th, and in 1919 
Mr. Graff took bench room in the office of 
Mr. Beidler. The deceased did private work 
for many of the wealthiest families in and 
around Philadelphia. He was a member 
of the Philadelphia Turngeinde, Broad St. 
and Columbia Ave., and the Societe Fran- 
caise de Secours Mutuels. 








DEATH OF LEON BARRE 





Well Known Specialist in Art Wares and 
Former Buyer for Tiffany & Co. Passes 
Away in His Eighty-fifth Year 


Many of the older members of the 
jewelry trade and particularly those in 
New York, received last week, with deep 
regret, the news that Leon Barre, widely 
known as an expert in art and fancy 
goods and for many years connected 
with the house of Tiffany & Co., had 
passed away. Mr. Barre, who was 84 
years old, died at the home of his daugh- 
ter, Emilie Du Bois, 250 W. 94th St. 
New York, Thursday, Nov. 10, and the 
funeral services were held from his late 
residence on Saturday, the remains being 
taken from there to St. Vincent de Paul’s 
Church, where services were held. 

Leon Barre was for years considered 
one of the most eminent authorities in 
the jewelry trade upon the art work and 
art products that entered into the indus- 
try and practically his entire business 
career had been devoted to this line, in 
which he had specialized. Early in life 
he had been connected with the house 
of Francis Tomes & Son, importers of 
fancy goods, and later became a member 
of the firm of Fitch, Waldo & Barre, 
who did a large business with the jewelry 
trade in this line. 

Mr. Barre withdrew from the firm of 
Fitch, Waldo & Barre and in 1869 ac- 
cepted a position with Tiffany & Co., 
taking charge of their art and fancy 
goods department. He became buyer 
for this house and in this capacity made 
93 trips to Europe in search of artistic 
products. He was well known in Euro- 
pean art centres, particularly London 
and Paris, as well as to a large clientele 
of the house of Tiffany on Fifth Ave, New 
York. 

After 35 years of service, Mr. Barre 
was retired by the Tiffany concern June 
30, 1914, when 77 years old. Since that 
time he has not been actively connected 
with business). He was known and 
greatly liked by a large circle of friends, 
by whom he was considered a man re- 
markable in many ways, with fine artistic 
feelings and possessing a delightful per- 
sonality. 








Gregory L. Ruff has been succeeded by 
G. L. Ruff Sons & Co., Johnstown, Pa. 
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SAPPHIRES 
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AUSTRALIAN 
| STAR SAPPHIRES in Sets and Single Gems SEAL SAPPHIRES 
ALL SIZES f 
| EMERALD CUT and SQUARE CUT Emeralds Rubies 
CALIBRE Upward to 5 Carats for Single Stone Rings ALSO AND 
ae Fancy Cut Diamonds 


SPECIALIST in SAPPHIRES, and IMPORTER and CUTTER of PRECIOUS STONES 


HENRY GREEN 


170 Broadway New York 


















ESTABLISHED 1884 


PHILIP PRESENT & SON 


DIAMONDS 


in All Sizes and Qualities 


37 Maiden Lane, New York Amsterdam, 8 Tulpstraat 
Main Office, Rochester, N. Y. . Antwerp, 29 Boulevard Leopold 



































We Want You to Know 


that while we frequently list Novelties and Special Offerings, our complete line of 


PRECIOUS and IMITATION 


STONES 


comprises EVERYTHING required for manufacturing purposes, in quantities large or 
small. Don’t fritter away valuable time in seeking some staple elsewhere. The NORD- 
LINGER SERVICE will bring you what you want,—quickly. 


H. NORDLINGER’S SONS, Inc. 


New York Office, 15 Maiden Lane 


Gablonz, a/N., 16 Steingasse Providence, 63 Washington Street 





Paris, 32 Rue Beaurepaire 
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ROBT. P. STAHL STRICKEN 


Known Atlanta, Ga., Jeweler Passes 


ae in Sleep—Heart Disease Being 
Cause of His Death 
ananta, Ga, Nov. 9.—The jewelry 


trade of this city received a stock this 
eck when it was learned that Robert P. 
Stahl vice-president of Davis & Freeman, 
Inc. ‘retail jewelers of 47 Whitehall St., 
had died suddenly Monday, Nov. 7. Mr. 
Stahl had been at the store on Saturday 
and had apparently been in perfectly good 
health, He was out with friends Sunday 
and gave no indication of his approaching 
demise. Sunday night he went to sleep and 
apparently passed peacefully away some 
time early Monday morning at his home in 
the Virginian Apartments on Peachtree St. 
Mr. Stahl was not only one of the lead- 





THE LATE ROBERT P. STAHL 


ing jewelers but was one of the most in- 
fluential and public-spirited citizens of At- 
lanta and his death has created a gap both 
in the jewelry and business circles that it 
will be hard to fill. He had been a resi- 
dent of Atlanta for about 19 years, was 
widely known, highly respected and gen- 
erally popular. 

Deceased was a native of Mount Ver- 
non, N. Y., and was 44 years of age. He 
had spent many years in the jewelry busi- 
ness and in 1902 he became connected with 
the firm of Maier & Berkele. After several 
years with that concern he accepted a posi- 
tion with Davis & Freeman, Inc., who had 
continued the business here originally estab- 
lished by J. F. Stevens & Co. Mr. Free- 
man, the former vice-president, sold out his 
stock in 1911 and retired and on March 1, 
1918. Mr. Davis sold some of his interest 
and new officers were elected, T. H. Lathan 
becoming president, Mr. Stahl vice-president 
and C. F. Hunt secretary and treasurer. 
Mr, Stahl remained in the position of vice- 
President until his death. 

Mr. Stahl was prominently identified in 
local fraternal and club circles. He was a 
member of Palestine Lodge No. 486, F. & 
A. M.; the Atlanta Athletic Club, and the 
Kiwanis Club, 
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He is survived by his widow, who was 
formerly Miss Gladys Disen, of Ashland, 
O.; his parents, Rev. and Mrs. Philip Stahl, 
of Yonkers, N. Y.; one daughter, Miss 
Berea Stahl, of Atlanta; two sisters, Mrs. 
Lydia Abeling, of Cleveland, O., and Mrs. 
Hugo Biel, of Brookline, Mass., and a 
brother, Dr. Havey Stahl of New Rochelle, 
io 2 








Providence Jewelers Participate in Annual 
Communication of Overseas Lodge of 
Masons 


Proviwence, R. I., Nov. 12.—One of the 
interesting features of the observance of 
Armistice Day was the holding of the an- 
nual communication of Overseas Lodge No. 
40, of Masons, of this city, in which a num- 
ber of jewelers took part. Overseas Lodge 
is declared to be the only fraternal or- 
ganization of any kind that had its origin 
in the World War, or that held regular 
sanctioned communications in the European 
war zone. 

The lodge was first set up at Coblenz, 
Germany, working under a dispensation 
granted by the Grand Lodge of Masons in 
Rhode Island and during its location in 
Germany more than 500 Master Masons 
were made in full and regular form. After 
the signing of the armistice the charter was 
returned to this country and one year ago 
yesterday’ the lodge was duly constituted. 
It now has a membership of nearly 800 
while its made-in-Germany members are 
scattered in all parts of the world. At 
vesterday’s celebration Albert I. Russell, 
secretary of the Irons & Russell Co., and 
T. Dawson Brown, with the Wolcott Mfg. 
Co., were members of the reception com- 
mittee and Asa Cushman, with Potter & 
Buffington Co., on the general committee. 

During the evening the retiring Master, 
Winfield Scott Solomon, was the recipient 
of a handsome Masonic charm especially 
designed and made by Edward L, Weed, 
superintendent of the Potter & Buffington 
Co, factory, who is also a member of Over- 
seas Lodge. It is an amplification of the 
new Masonic charm that is being introduced 
by Potter & Buffington Co., and the presen- 
tation as made by Asa Cushman was a 
“King Solomon charm to the Right Wor- 
shipful King Solomon.” 

The charm weighs about half an ounce 
and is of solid gold. It consists of five 
folding parts which when opened reveals 
various emblems, picturing the progress of 
Masonry by successive degress from En- 
tered Apprentice to the Prince of the Royal 
Secret, 32° with a Past Master’s jewel and 
the official insignia of the Overseas “Army 
of Occupation” on either side of the bale. 

When in an open position the King Solo- 
mon charm, as it is named, presents a won- 
derful array of colors, as each emblem is 
embedded in enamel consistent in color with 
the degree exemplified, and is cleverly 
wrought in the new green and white shades 
of solid gold. When closed the charm 
is even more compact that the old style 
three-leaf charm despite the fact that it 
portrays several times the number of em- 
blems. 

Among the members and guests in at- 
tendance at the meeting and banquet were 
George H. Holmes, Edgar C. Lakey, Au- 
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gustus F, Rose, Harry Brier, William H. 
Mason, Samuel Brier, C. Henry Alexander, 
Asa Cushman, who was elected Junior 
Warden, and Earl H. Mason, elected Junior 
Deacon. 








President of National Wholesale Jewelers’ 
Association Believes That Business Re- 
adjustment Will Clear Conditions 


Kansas City, Mo., Nov. 10—Noble 
R. Fuller, secretary of the Edwards-Lud- 
wig-Fuller Jewelry Co., and president of 
the National Wholesale Jewelers’ Associa- 
tion, is a student of business affairs and an 
analyst of conditions. He believes that the 
bottom has been struck in the reaction from 
war prosperity and that the readjustment 
now going on will bring out a clearer state 
of affairs than has been possible for several 
years. 

The unwonted prosperity of 1917 and 
several years through the war is described 
as the exhilarating ride downhill, with the 
continued prosperity for a year or two after 
the war as the result of the momentum 
gained through the period of high salaries 
and higher prices. With the momentum 
exhausted the pull uphill began. Mr. Fuller 
believes that the summit of the business hill 
has been reached and the turn has only to 
be made to safer and more solid ground. 
The psychology of human events makes this 
theory work out in all cases. In the read- 
justment now taking place the weaker in- 
dividuals and institutions will suffer but 
the stronger, he points out, will stand 
firm. Those who have profited by unfair 
methods or have built on insecure founda- 
tions will inevitably fall, but the great mass 
of business institutions will pass through 
the crises. This country has 50 per cent of 
the wealth of the world, the greatest brains, 
the most intelligent labor and the greatest 
possibilities of any nation in the world, Mr. 
Fuller reminds, and regardless of any pass- 
ing disturbance will maintain its supremacy 
in all lines. 

Discouragement, Mr. Fuller says, is the 
opening wedge to failure and it is the one 
thing that the business man cannot afford to 
have in his possession. Courage of the 
highest kind and a vision for the future, 
with an understanding of the possibilities 
of one’s self will carry the business man 
uphill. He will find that “today is the to- 
morrow we worried about yesterday and it 
never came.” Mr. Fuller is optimistic re- 
garding future business. 








Leonard R. Larsen, Marion, Wis., Goes Into 
Voluntary Bankruptcy 


OsuxosH, Wis., Nov. 10.—Leonard R. 
Larsen, jeweler at Marion, Wis., has 
filed a petition in bankruptcy in the East- 
ern District of Wisconsin, showing un- 
secured claims of $2,559.87 and assets 
of $2,040. 

The creditors are principally of Chi- 
cago, Milwaukee and St. Paul. Assets 
listed include stock in trade, $1,390; 
household goods, $250; books, etc., $200; 
machinery, etc., $200; debts due on open 
accounts, $36.25. Exemptions of $650 
are claimed. The first meeting of cred- 
itors will be held before Referee Charles 
Forward at Oshkosh. 
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Have You Seen the Ramsay Cut? 








We Have in Stock All Sizes of Calibre in 
ORIENTAL SAPPHIRES AND RUBIES 
Also 


FANCY SHAPES 
LAPIDARY WORK FOR THE TRADE 


ALBERT RAMSAY & CO. 


DIAMOND AND ORIENTAL STONE 


IMPORTERS 
AND 


GEM CUTTERS 
39 West 32nd St. N. Y. City 


SUITE 1610-1616 


Cablegrams “Rubylite” New York 


Telephone Penn. 2528 
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pAWNBROKER ROBBED 





“Gunmen” Stage Holdup in Toledo, 0O., 
Establishment and Escape with Gems, 
Watches and Money While Crowds 


Pass Store 


Tote, O., Nov. 10—The police are 

arching for bandits who stole more than 
®s 000 worth of gems, watches and money 
after binding and gagging Sidney Rayman, 
manager of a pawnshop at 316 Monroe St, 
on Monday morning shortly before 8 o'clock. 
The robbery took place while scores of 
pedestrians were passing the street on their 
way to work. fs 

Sidney, whose brother, Louis A, Rayman, 
is owner of the National Loan Co., was 
alone when two men entered the store. He 
recognized the older of the two as a patron 
who had pawned a watch several days be- 
fore under an assumed name and address, 

The spokesman presented a pawn ticket 
and after the manager opened the safe to 
procure the timepiece, he turned and faced 
the muzzles of two revolvers. Rayman 
quickly elevated his hands while the gunmen 
presented: a clothes line with which they 
tied his wrists and feet, stuffed a handker- 
chief into his mouth and dragged him into 
a back room. 


| Then they emptied the safe of everything: 


of value and fled. The victim struggled 
with his bonds for 10 minutes, finally re- 
leased himself and telephoned to central 
police station, a block away. 

He said the leader of the two is about 
4) years old, wore a dark brown suit, soft 
felt hat and a soiled collar. 








AN UNUSUAL CASE 





Police Report Recovery of Jewelry Which 
Salesman Left in a Taxicab 


A black taxicab, it is reported, played 
a prominent part in the disappearance and 
recovery last week of a satchel filled with 
jewelry worth $20,000 belonging to Philip 
Reiter, manufacturing jeweler, 15 W. 44th 
St, New York. Although the robbery 
was committed on Tuesday evening, Nov. 
8, less than 48 hours elapsed before the 
police made two arrests and recovered all 
but $600 worth of the loot. 

The prisoners are said to be brothers and 
described themselves as Louis Weiss of New 
York and Herman Weiss of Brooklyn. 
When arraigned before Magistrate Swann 
last Friday, both men pleaded not guilty 
and were released under $10,000 bail each 
for hearing today (Wednesday). 

According to the information given to a 
JeweLer’s CircULAR reporter, David Jacoby 
who had been in the employ of Mr. Reiter 
for only two days, called on the trade on 
Tuesday, intending to leave the city for 
Philadelphia that afternoon. After making 
his calls he said that he boarded a black 
taxicab having with him two satchels, one 
containing the jewelry and another con- 
taining his clothes. At 103rd St. and Am- 
sterdam Ave., the salesman later reported 
that he left the taxicab, leaving both suit 
cases in the machine, and walked into a 
store to use a telephone. When he returned 
to the curb, the salesman said that he found 
the machine had disappeared, together’ with 
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the two satchels. Mr. Jacoby informed a 
policeman nearby of the robbery and then 
went to the police station. A description 
of the taxicab and the man who was driv- 
ing it was given to the police and a search 
of the neighborhood was also made by a 
detective and the salesman. 

While working on the case last Wednes- 
day evening, Detectives Trojan, Morrison 
and Donnelly of the W. 100th St. station, 
it is claimed, spied a black taxicab and 
trailed it to an address on Broadway, 
Brooklyn. The house where the cab 


stopped was watched by plain clothes men 
all night and about dark on Thursday even- 
ing, according to the authorities, the de- 
tectives finally burst through a rear door 
and entered a bakery where it is claimed, 
the Weiss brothers were sitting at a table 
When the jewelry was 


with the jewelry. 
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LOOK OUT FOR HER 





Woman “Pennyweighter” and Sneak Thief 
Serving Sixty-Day Term, Escapes from 
Workhouse in Memphis, Tenn. 


Mempuis, Tenn., Nov. 12,—Sometime 
last night, Gladys Howard, who was serv- 
ing a term of 60 days for stealing a ring 
from the Joseph-Myers, Inc., escaped from 
the county workhouse. The police are scour- 
ing the city for the woman who has a rep- 
utation as being an expert “pennyweighter” 
and sneak thief. 

Gladys Howard was arrested last July 
in Birmingham, Ala., and was returned to 
this city on the complaint of the Joseph- 
Myers, Inc., jewelers. From this concern, 
it is claimed, the woman stole a valuable 
diamond ring and also got away with an- 





GLADYS HOWARD ALIAS “MARGARET RUSSELL” SNEAK THIEF NOW AT LARGE 


seized, it was found that only $600 worth 
of the loot was missing. The Weiss broth- 
ers were immediately placed under arrest 
and brought back to New York where they 
pleaded not guilty and will be given a hear- 
ing today. 

Mr. Jacoby, it is claimed, has worked for 
two retail jewelers in New York, being in 
the employ of one for 10 years and with 
the other for a period of five years and 
in both places he served as inside salesman 
and never made any trips on the road. On 
Tuesday he was to start on his first road 
trip for Mr, Reiter. 








Business Troubles. 





S. Weinberger, Tacoma, Wash., has 
made an assignment for the benefit of 
creditors. 


J. C. Terry, Snyder, Okla., has made 
an assignment for the benefit of his 
creditors. 

A voluntary petition in bankruptcy has 
been filed by J. N. Hosenpud & Co., Min- 
neapolis, Minn. The assets are reported 
to be $13,347 and the liabilities $29,454. 








A deadlock is reported to exist in the 
English pottery industry. Manufacturers 
have given notice of a 20 per cent reduc- 
tion in wages, which the operatives have 
definitely refused to accept. 


other from the A. Graves Co. On Oct. 19 
last, she was brought before Judge T. 
Harsh and sentenced to serve 60 days in 
the county workhouse. 

It is understood that the Birmingham au- 
thorities, after turning the woman over to 
the local police, discovered that she had 
stolen a ring from the jewelry store of A. 
& A. Ash, and another from Bromberg & 
Co. 

This woman is said to be an expert pen- 
nyweighter and sneak thief and has a record 
showing that she has been arrested at Kan- 
sas City, Little Rock, Chicago, St. Louis, 
Detroit and Los Angeles. In the latter 
city, the records show that she was sen- 
tenced last year to serve two years in the 
penitentiary for shoplifting but was paroled. 
The police of other cities have been noti- 
fied to be on the look-out for this woman, 
who is described as being 5 feet 714 inches 
tall, weighing 165 pounds and 27 years of 
age. She is of medium stout build, has 
light blue eyes, a fair complexion and red- 
dish brown hair. 








Trask & Plain, Aurora, Ill, have de- 
cided to retire from business on May 1, 
1922. They have been in business in 
Aurora since 1858, having occupied their 
present location at the corner of Fox St. 
and Broadway for a period of 52 years. 
The change at Aurora does not affect the 
business of Trask & Plain at Gales- 
burg, IIl. 
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WE BUY 


DIAMONDS 


November 16, 1921. 


FOR CASH 


No Quantity too Large—No Quality too Fine 


JACOB SCHOEN 


“The Cash Diamond House” 
6 Maiden Lane 


Antwerp, 48 Rue Simons 


New York 


Paris, 2 Rue Pillet-Will 
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M.S. Page & Co. si: Boston 


Distributors for Universal Silver Flatware now boxed in 
Blue Plush Pad Gift Boxes 
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WE don’t mean to compare 
you to an old hen or your 
Universal Silver customers to a worm, but we a lens 
do claim that the old hen Tosste e 
Flatware who keeps scratching lines P a 1 
Now Boxed in her nest with eggs and also ie eee es 
makes a good living. We can veeds 
a Plush manicure your scratches and Electrical 
Gift Boxes help you to lay by the nest Appliances 
egg with our line which is Holloware 
“At your service for success.” 
Watches Jewelry Diamonds 











PARIS, FRANCE IDAR, GERMANY 


GABLONZ, CZECHO-SLOVAKIA 


EVERYTHING IN THE STONE LINE 


S. NATHAN & CO. 


IMPORTERS AND CUTTERS OF 


PRECIOUS, SYNTHETIC, and IMITATION STONES 
71 Nassau Street, New York 


Your orders large or small are given prompt and accurate attention. 




















A. & S. ESPOSITER 
27 MAIDEN LANE 


CORNER NASSAU STREET 





EXPERT 
LAPIDARIES 


OPALS 


50c Per Ct. and Upwards—Cut to Size 
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Sales Tax Fight Will Continue 





Senator Smoot, Declaring Democratic Caucus Beat His Plan; Says He Will 
Urge Tax on Every Congress Until It Wins 














WasuincTon, D. C., Nov. 14.—The New 
York Times will today publish a special 
article from its local correspondent telling 
of Senator Smoot’s determination to push 
the “sales tax plan” despite the recent ac- 
tion of the Senate defeating his amendments. 
The Utah Senator feels he has the entire 
country behind him and will continue to 
fight for this plan of taxation until it 
eventually wins. The Times article is in 
part as follows: 

“The country is heart and soul in favor 
of the sales tax,” Senator Smoot asserted. 
“The letters which have been coming into 
my office ever since I announced that I] 
would take the sales tax fight to the floor 
of the Senate indicate the feeling prevalent 
throughout the country among business cor- 
porations, business people, working men and 
taxpapers of all kinds in favor of sales tax 
legislation.” 

Senator Smoot remarked that, although 
25 votes were cast in favor of his sales tax 
plan, there were in fact 35 or more votes 
paired in its favor, several of the paired 
yotes not being cast. He added that had 
the Democratic caucus not met the day be- 
fore the taking of the vote to charge the 
Democratic members to vote against the 
Smoct measure, his sales tax would have 
been victorious. 

The Utah Senator predicts that the time 
js not far distant when the United States 
will join with Canada and other countries 
that are successfully administering the sales 
tax, which he insists is the only equitable, 
just cure for the present evils of our rev- 
enue laws, 

When the new session meets next month 
Senator Smcot will reintroduce his sales tax 
plan, according to his present intentions. 
He recalled tonight that when he first an- 
nounced his conversion to the sales tax 
several years ago, during the Senate dis- 
cussions on the Underwood Tariff and Rev- 
enue bills, he was the only member of the 
Senate actually in favor of it. Fellow 
members of the Finance Committee told 
him that if he persisted in his course to push 
the issue he would find his vote the only 
one in its favor. He says now he feels 
gratified that when the test finally came last 
week his plan lost only because of a party 
caucus called expressly to commit Demo- 
crats to vote against the measure. 

To prove that all the college professors 
of political economy and political science 
are not opposed to the sales tax, even though 
Professor Seligman of Columbia Univer- 
sity, the eminent authority on fiscal prob- 
lems has testified before the Senate Finance 
Committee against the measure. Senator 
Smoot commented on valuable aid and ad- 
vice he has received from many prominent 
world renowned economists, led by Pro- 
fessor Bullock, chairman of the Economic 
Research Bureau of Harvard University. 
This celebrated collegiate, Senator Smoot 
said, was heart and soul in favor of the 
sales tax. 

Speaking of the opposition he has encoun- 


tered ever since he began his fight for the 
sales tax, Senator Smoot said: 

“When I first proclaimed the virtues of 
the sales tax it seemed as though I was 
fighting the battle alone. Since that time, 
however, Senators have made a thorough 
study of this great revenue problem, and 
as a result more than half have actually 
been converted to the doctrine, and I hon- 
estly believe that the sales tax will be a 
reality after this Congress or the following 
one, 

“The Republican Party pledged itself to 
a thorough tax revision, and I cannot re- 
gard the passing of the present revenue bill 
by the Senate last week as such a revision 
which the people of the United States had 
a right to anticipate. I shall do all in my 
power to bring about a real revision of the 
revenue laws, and I regard the sales tax 
as the one great remedy for all the evils 
now thrust upon the American people by 


the revenue laws which have been in 
force and which have now only been 
modified.” 








Erratic Ideas as to the “Assay” 





AMERICAN collectors at least, and prob- 

ably many silversmiths, have false no- 
tions as to the course of events in the Euro- 
pean process of “assay” marking. W. A. 
Young clears up the matter concisely in the 
following werds: “There is a popular idea 
that before a piece of silver can be exposed 
for sale it has to be sent somewhere by the 
maker, in order to get it stamped with 
marks that afford a guarantee of its quality. 
That is only a part of the truth and there 
is an element of humor in the notion, be- 
cause those that hold it—or some at any 
rate—would tell you that they think the 
mark is put upon the article after it is 
finished. That is quite a mistake. The 
practice is for the silversmith to send a 
batch of wrought work to the Assay Office, 
where they are left perhaps for a few 
hours, or maybe for a longer period. At 
this stage there are rough edges on the 
work and unfinished surfaces, from which 
the scrapings may be removed for the test 
without detriment to the final finish of the 
article, 

“Present day practice for assaying [in 
England] is much more accurate than the 
examination by touchstone. We are not 
concerned here with gold but that follows 
broadly the method used for silver. A 
small quantity of the metal is scraped from 
the article from several points. An exact 
quantity is weighed out and wrapped in a 
sheet of lead foil of known quality and pro- 
portionate weight. The two are melted in 
a cupel whereby the lead and the alloying 
metal are oxidized, and a nodule of pure 
silver left in the crucible. This is weighed 
and the result compared with the figures at 
the outset. A simple calculation of the 
loss determines the question whether the 
sample is up to the standard or not.” 
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JEWELERS’ SAFE LOOTED 


Expert Cracksmen Visit Office of New York 
Concern and Escape with Booty Valued 
at About $20,000 


By using a hand drill and reamer, a band 
of expert cracksmen were able to open a 
safe in the office of Grodnitz & Co., manu- 
facturing jewelers, 336 Canal Street, New 
York, sometime between Saturday - after- 
noon, Nov. 5, and Monday morning, Nov. 
7, and steal jewelry and loose diamonds 
estimated to be worth about $20,000. The 
only clues left by the thieves were several 
drills and a few marks on the safe made 
by gloved hands. 

The band which committed the robbery 





- was evidently composed of at least one 


member who had an expert knowledge of 
safes. The safe was neither “blown” nor 
“ripped” but was opened by drilling and 
reaming three holes just below the com- 
bination. In this manner, the cracksmen 
were able to reach the mechanism which 
controls the locking apparatus and once 
this was accomplished the opening of the 
safe was easy. Never before, according to 
the report of several experts in this city 
has a safe been opened in this manner by 
thieves. 

The entire contents of the safe were re- 
moved as well as a wallet of loose dia- 
monds which rested in a strong box. The 
thieves removed every tray and drawer from 
the safe and after dumping their contents 
into some sort of a container, the trays and 
drawers were scattered all over the floor 
where they were found by the shop fore- 
man when he opened the establishment on 
Monday morning. 

The thieves carried off the concern’s en- 
tire stock of platinum and gold jewelry in- 
cluding bracelets, La Vallieres, rings, etc. 
Some of the articles were mounted with dia- 
monds and other precious stones and may 
be broken up and sold in that way in order 
to prevent identification. 

Just how the thieves gained entrance to 
the establishment is still baffling the police. 
It is supposed, however, that they swung 
a rope from the roof of an adjoining build- 
ing, pried open a window in the rear of the 
shop and crawled through. Another theory . 
advanced is that the men may have had a 
key to the building and also to the jewelry 
concern’s office. Several weeks ago a band 
of crooks were surprised by a number of 
detectives while trying to gain entrance to 
the same, establishment. It is possible that 
the men had a key to the place and in some 
manner passed it along to the band which 
finally committed the robbery. The loss 
reported by the concern is said to be cov- 
ered by insurance. 








Announcement of the dissolution of 
the firm of Insull & Crabb, jewelers at 
859 Chapel St., New Haven, Conn., and 
the reorganization of the firm of Fred G. 
Crabb & Co. has been made by Mr. 
Crabb, who has been in business on 
Chapel St. for 30 years and controls 
seven-eighths of the stock. Included in 
the board of directors are W. Perry Cur- 
tis, of the Union and New Haven Trust 
Co., Frank B. Frisbie, of the Mechanics 
Bank, and Mr. Crabb. 
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It is impossible to cut an Aquamarine thin and : 594 


retain its BRILLIANCY. 

Lacking BRILLIANCY an Aquamarine has 
absolutely no merit. 

Hence, an Aquamarine cut too thin is prac- B. & B. Jewelry Case Co. 
, : i. 71 Gold Street, New York 
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Fine 
Opal Necklaces 


Exceptional Quality 


F. W. HOWELL 


Pearls and Precious Stones 
3 Maiden Lane, New York City 
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American Gem & Pearl Company 


6 West 48th Street, NEW YORK 


LONDON PARIS 
26 Holborn Viaduct 44 Rue Lafayette 








FROM MINES TO MARKET 





i A in tn ti in Min ty tia tn tn, in th tli tint din, dtl el 





























Attention—Manufacturers 


UNQUESTIONABLY — the Onyx Ring Stones 
finest scientifically produced Furnished For Any Sise 


Diamond 


pearls in the world. | ONYX AND AMBER BEADS 
: THE DOUBRAVA CO. 


FRANK C. OSMERS "“soeseM) 6, Maiden Lane New York 


Re hy Sr Tae SY. TELEPHONE 7410 Cortland 
Telephone Bryant 5523 EMIL DOFI i 


LAPIDARY 


The Jewelers’ Circular Precious and Semi-Precious Stones 
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SEMI PRECIOUS STONE NECKLACES 


Agate Carnelian Labradorite Topaz 
ESPOSITER Amazonite Chalcedony Lapis Lazuli Tourmaline 
VARNIC® £Amethyst Chrysoprase Moonstone Turquoise 

Aquamarine Crystal Opal Turquoise Matrix 

Aventurine Jade Swiss Lapis Onyx 


ESPOSITER, VARNI CO., Inc. 


15 Maiden Lane, New York 
STEPHEN VARNI, Pres. HARRY F. GAROFALO, Treas. 
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DISCUSS IMPORTANT TOPICS 


of Milwaukee Jewelers’ Club Hear 


bers ; 
Mem Co-operative 


Addresses 0D Insurance, 
Advertising, Silverware Sales and 
Engraving 
MILWAUKEE, Wis., Nov. 12.—Insurance 
problems ot the retail jeweler, plans for 
the co-operative advertising campaign and 
other matfers of interest to the trade were 
discussed at the November meeting of the 
Milwaukee Jewelers’ Club at the Blatz 
Hotel on Wednesday evening. The atten- 
dance was representative of the leading 
jewelers of Milwaukee and vicinity, the 
district. comprising the membership of the 
ization. 

Ti principal address of the evening was 
given by John D. Pfiffner, of the Hardware 
Mutual Casualty Insurance Co., of Stevens 
Point, Wis. The Jewelers’ Mutual Fire In- 
surance Co., which was organized along 
the lines of the mutuals of the hardware 
merchants and other retailers, has been co- 
operating with the Hardware Mutual for 
some time past. Having established re- 
insurance relations with this organization, 
the Jewelers’ Mutual is now taking on lar- 
ger policies than heretofore which enables 
retail jewelers to buy more insurance at the 
reduced cost offered by their own company. 
Arrangements have now been made whereby 
casualty insurance can be procured through 
the Jewelers’ Mutual, as the hardware men 
are taking business from a limited line of 
other merchants outside of hardware. This 
will give jewelers the benefit of mutual rates 
on the casualty insurance and the Jewelers’ 
Mutual will also profit by handling this in- 
surance for the casualty company. Mr. 
Pfiffner explained to the jewelers the vari- 
ous features of casualty insurance and the 
service which his company offers them. 
Officers of the National Jewelers’ Mutual 
Fire Insurance Co. were present and fur- 
ther urged the members of the club to take 
advantage of the mutual casualty offer. 

The advertising committee of the Jewel- 
ers’ Club, consisting of Messrs. Rank, 
Oberst and Hentschel, reported progress in 
the co-operative advertising campaign au- 
thorized by the club and now being con- 
ducted under the direction of the committee. 
In addition to the newspaper copy now run- 
ning in local dailies, it has been definitely 
decided to go ahead with outdoor bulletin 
plans. The club will use 50 billboards 
throughout the city on which to feature the 
national slogan, “Gifts That Last,” together 
with the additional line, “At Your Jeweler’s,” 
both of which are used in the co-operative 
newspaper publicity. This matter was dis- 
cussed at the annual meeting in October 
and was generally favored. After further 
investigation of outdoor advertising, the 
committee prepared plans to carry out the 
campaign on an extensive scale. Reproduc- 
tions of pieces of jewelry to connect the 
national slogan with the particular gift line, 
will probably be used in the outdoor cam- 
paign. Photegraphs of some of the most 
striking boards will be made for display 
in the various jewelry stores, together with 
the printed window and show case signs. 
The matter of silverware sales, taken up 
at a special meeting of State jewelers in 
Milwaukee recently, was briefly discussed 
for local jewelers who were unable to at- 
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tend the State meeting. Among the points 
on which stress was laid was the free en- 
graving evil. The trade quite generally 


_agrees that as engraving is a service which 


means an expense to the jeweler, the cost 
of it should be added to the selling price 
of the silverware. Otherwise the jeweler 
will have to accept less than a legitimate 
profit on the transaction. It was held that 
if every jeweler made the charge for en- 
graving, the public, admitting the justice of 
it, would gladly pay for the service. How- 
ever, if a few jewelers insist on giving free 
engraving others are compelled to do like- 
wise. 








Speculating on the Future of Prices 





By J. H. Tregoe, Secretary of the National 


Association of Credit Men 

WE have pointed out from time to 

time the relation of prices to active 
business and as commerce is nothing 
more than the producing, buying and 
selling and transporting of commodities, 
its fluency depends on confidence, and 
confidence can never control when there 
are suspicions as to the rightfulness of 
prices. The student in working out his 
cycles will naturally measure the future 
by what has happened in the past and 
will reflect inasmuch as the recession 
from all large wars of the past century 
has brought lower prices, especially in 
foodstuffs, that there can be an expec- 
tancy of a repetition of this course after 
so tremendous a debacle as our recent 
war. 

There is one difference, however, that 
we want to point out and that may have 
a very deep effect on the future process 
of prices. Heretofore the producing 
power of the nations was not materially 
affected even after the Napoleonic war, 
when our own foodstuffs were greatly 
sought for in Great Britain and the prin- 
cipal European ports. The recent war, 
however, has affected economic condi- 
ditions in Europe beyond any previous 
war and it is not to be expected that re- 
covery will be within a sufficient period 
to bring production back to normal and 
depress the price of products of our own 
country to a point where they will pre- 
vail at a low basis for any definite term 
of years. Southern Europe, which has 
always produced large quantities of grain 
in the past, in fact has been one of the 
granaries of the world, will not come 
back for a long, long time. 

The new countries of Europe are fight- 
ing for their very existence, and are not 
able really to sustain themselves. With 
increased buying power there should be 
an increased demand for our agricul- 
tural products at least, and in our judg- 
ment this demand will advance prices 
unless our own production is far in ex- 
cess of normal years. Anticipating, 
therefore, lower prices for years to come, 
especially in basic commodities, doesn’t 
seem ‘to me well founded. The prices 
of many of the basic commodities went 
very low and an advance rather than a 
further depression can be anticipated. 
The prices we are referring to are the 
prices consumers pay for fabricated 
commodities and there has been too 
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great a difference between the basic and 
the fabricated price for the restoring of 
confidence. 

We have every reason to build up our 
capital and have it ready for agricultural 
and industrial enterprises as our own 
commercial atmosphere clears and con- 
ditions in Central Europe improve. I 
would not in this forecast, and which 
expresses merely my own opinion, lay 
unwarranted beliefs for the future that 
might encourage unwise investments or 
over-zealous expectations. These ideas 
rather express merely that we need not 
be concerned as to the future in the 
same manner that we were led to regard 
prices following previous wars of the 
last century. 








Consular Notes. 





A firm in South Africa dealing in novel- 
ties and fancy goods, desires to purchase 
Parisian and other jewelry, novelties, fancy 
goods, and similar lines. Catalogs and 
quotations c. i. f. South African port, are 
requested. Those interested should write 
to the Bureau of Foreign and Domestic 
Commerce, Washington, D. C., or any 
branch office and should be sure to refer 
to File No. 270. 

* Ok Ok 
The Lyon Sample Fair 

Plans for the next Lyon Sample Fair, 
scheduled for March 1 to 15, 1922, call for 
several innovations of considerable im- 
portance according to information sent out 
recently by the Bureau of Foreign and 
Domestic Commerce at Washington, D. C. 
More attention will be given to industries 
characteristically French, such as _ those 
manufacturing scientific instruments, milli- 
nery, silk fabrics, artistic crockery and 
novelties in clocks and mechanical toys. A 
new pavillion is now in the process of 
construction, made up of a series of three- 
story sections extending nearly a mile in 
length and connected by a central hall 60 
feet wide, running the entire length of the 
building. Arrangements for exhibitors’ 
stands are quite unlike those common in 
fairs in the United States. Each stand is 
complete in itself and is set up to resemble 
a small shop or office, the average size 
being 13 feet by 13 feet and about 10 feet 
high. 

A large supply of pamphlets and other 
material descriptive of the next fair has 
been received at the Bureau of Foreign 
and Domestic Commerce and are being dis- 
tributed to district offices. They may also 
be obtained on application to the Western 
European Division, Bureau of Foreign and 
Domestic Commerce. 








The A. F. Smith Co., of Omiaha, has 
recently mailed out its new catalog for 
1921-1922. The book contairis 250 pages 
with endless sections of colored iniserts. 
Only the newer goods are shown, with 
nothing appearing that has the least 
tendency to be drifting out of date. The 
company has received hundreds of .con- 
gratulatory letters regarding the class and 
appearance of the catalog, both from dealétrs 
and manufacturers. 
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Creasure Silver 


REG. U.S PAT. OFFICE 


in the Wiican and Mary S tyle 


ve ay) 





A E ARE pleased to present to the trade 
JE, two new patterns in TREASURE SILVER. 


Here is shown the WILLIAM AND Mary 





StyLe. This design is adapted from the 
decorative style of the William and 
Mary period (1688-1702) and is a valuable and 
charming addition to the historic period styles 
which are being produced in TREASURE SILVER. 
The connoisseur and critic will note the cyma 
curve and half-circle top, the decorated moulding 
border, the simplicity of form and purity of line 
all so characteristic of the William and Mary period 





of design. 

The WitiiaM anp Mary STYLE presents a very 
novel and beautiful contrast of color — the plain, 
dark, mirror-finished surface of the handle is sharply 
set off by the white-showing, narrow, decorative 
border. The effect is quite unusual and makes a 
very distinctive pattern. The remarkable demand 
already established for the WiILLIAM 
AND Mary STYLE bespeaks its success. 








ROGERS, LUNT & BOWLEN CO. 
Silversmiths 
GREENFIELD, MASS. 
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Chair made during the William and Mary Period (1688-1702). 
Note the cyma curve and half-circle top, and the finely carved 


decorative border around chair-back and seat. 
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Walter C. Wood, Cranston, has been 
granted : patent on a bracelet and simi- 
a tT Donelly, watchmaker, has been 
adding to his equipment in the Gregory 
building, Wickford. 

Mr. and Mrs. Edward B. Hough re- 
turned from Buttonwoods last week and 
are in their home in town for the Winter. 

Mrs. J. F. Keating has closed the 
Greene Art Store on Beach St., Narra- 
gansett Pier and returned to New York. 

Nobuo Hirata, manager of the Japan- 
ese art and jewelry store at Narragansett 
Pier, has returned to New York for the 
Winter. 

Harry Ballou & Co., who recently re- 
moved to 26 Custom House St., are now 
settled in larger and more commodious 
quarters. 

The New Idea Mfg. Co., 123 Canal St., 
is owned by Harry Woloohojian, ac- 
cording to his statement filed at the city 
clerk’s office. 

Mr. and Mrs. Charles A. Russell have 
closed their country house, Hillcrest, in 
Thompson, Conn., and are back in the 
city for the Winter. 

Mr. and Mrs. William H. Manchester 
have closed their Summer home at But- 
tonwoods and are occupying their apart- 
ments on Adelaide Ave. 

Louis Goldberg, president and general 
manager of Dimond’s, of this city, was 
in New York and vicinity last week 
placing orders for new goods. 

The City Council in joint convention 
last Monday evening elected Percy A. 
Harden a member of the Commissioners 
of the North Burial Ground. 

T. H. Shanley has opened the “Up- 
Town Novelty Shoppe,” at 452 Broad 
St, near Trinity square, with jewelry, 
silverware, leather goods, etc. 

Mr. and Mrs. Joseph A. Fowler an- 
nounced the engagement the past week 
of their daughter, Miss Jeannette Fow- 
ler, to John A. Chesboro, son of Dr. 
and Mrs. E. D. Chesboro. 

The Grant Mfg. Co., 333 Westminster 
St, has opened a retail factory sales 
room at Room 16 that address in connec- 
tion with its factory, handling ivory sets 
and individual ivory pieces. 

Robert S. Grant and David Ladd are 
the owners of the Arrow Novelty Co. 
that has started in business at 333 West- 
minster St., according to their statements 
filed at the city clerk’s office. 

Salvatore Chiappinelli filed in the Su- 
perior Court on Saturday a suit against 
the C. & S. Mfg. Co. to recover a claim 
of $1,165.17, alleged to be due on book 
account. Damages are laid at $1,500. 

For employing a minor under the age 
of 16 years Joseph E. Miller Co., Inc., 
43 Sabin Sti, was fined $20 and costs by 
Judge Gorham in the Sixth District Court 
last Monday morning, on a complaint 
brought by the factory inspector, J. 
Ellery Hudson. 

The State Board of Tax Commissioners, 
in accordance with the provisions of the 
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Public Laws, has made its annual certifica- 


. tion to the Secretary of State of the list of 


corporations whose charters or articles of 
association have been forfeited for non- 
payment of franchise taxes to the state. 
The law provides that “any such corpora- 
tion or any stockholder, officer or agent 
thereof, continuing to act thereafter under 
any charter or article of association for- 
feited as aforesaid shall be deemed 
guilty of a misdemeanor and upon convic- 
tion thereof, shall be fined not less than 
$50 nor more than $1,000 for each offence.” 
In the list just certified to the Secretary of 
State are several connected with the man- 
ufacturing jewelry and kindred or co-ordi- 
nate industries. These include the follow- 
ing, with the year of incorporation and 
the location, all of which were located in 
Providence excepting such as are otherwise 
designated: The Atlas Co., Inc., 1916; 
the Gilbreth Brown Co., 1910; Eureka Nov- 
elty Co., 1903; Jeannette Jewelry Co., Inc., 
1915; Macomber & Nickerson Co., 1908; 
the Metal Products Corp., 1902; Old Col- 
ony Cut Glass Corp., 1917; Redfern Mfg. 
Co., Inc., 1916; H. O. Rogers Silver Co., 
1913; the W B. Mfg. Co., 1915, and R. A. 
Whyte & Co., Inc., 1916. 

At the annual meeting of the Provi- 
dence Branch of the American Red Cross 
held last Monday afternoon Walter R. 
Callender, of Callender, McAuslan & 
Troup Co. (The Boston Store), and Ar- 
thur Henius, of Henius Co., were elected 
members of the board of managers. 

Walter E. Clarke, city treasurer of 
Providence, on Monday last filed suits 
against A. Aron & Son, to recover taxes 
due the city for the past year amounting 
to $38.36. Similar suits were commenced 
against the Adams Novelty Co., for 
$6.90 and Louis A. Koritz for $16.03. 

Everett B. Downing, who conducted 
business as the Jewelers’ Toolmaking 
Co., received his discharge in bankruptcy 
in the United States District Court for 
Rhode Island on Monday, his petition 
being granted by Judge Arthur L. Brown. 
He filed a petition in bankruptcy on Aug. 
3, listing his liabilities at $6,829.49 and 
his assets at $4,330.25. 

Michaels-Bauer Co., Inc., has brought 
suit in the Superior Court in an action 
for alleged trover and conversion to re- 
cover from Max Kirsch and Morris Kus- 
netz the sumi of $2,000. In its declaration 
the plaintiff claims that on Oct. 21 the 
defendants converted to their own use 
one diamond valued at $450, one diamond 
valued at $525, two mountings valued at 
$70 and a watch and chain valued at $75. 

The case of Whipple & Campbell Co. 
against S. K. Merrill Co., which was on 
the calendar of the Superior Court on 
appeal from the Sixth District Court for 
trial on Monday, was called and con- 
tinued for reassignment. Similar dis- 
position was made of the cases of Max 
Hyman against Jacob Tanenbaum: E. G. 
Spooner against the A. B. Mfg. Co. and 
Earl G. Spooner against Rhode Island 
Knife Co. 

Thinking that he heard some one walk- 
ing on the floor above him while making 
his rounds of the’ second story of the 
India Ivory Co.’s celluloid plant, 289 
Thurber’s Ave., late last Monday eve- 
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ning, the watchman, John Warren, called 
the Seventh Station police by telephone. 
The building was surrounded and 
searched without result. The proprietor, 
Isadore P. Greengus, was called from 
his home, but he likewise was unable to 
find evidence of anything having been 
disturbed. 











Frank L. Shepardson is serving on the 
traverse jury this week at New Bedford. 

Duckworth & White have opened an 
electroplating establishment at 69 Pleasant 
St. 

Fred Burden, of the D. Evans Co., has 
leased the Casino building for the enlarge- 
ment of his business, 

Only a few of the local factories were 
closed Friday because of the large number 
of orders on hand and the short time in 
which to get them out. 

Carl Hempel, a former manufacturer and 
at present secretary of the Y. M. C. A. 
and Board of Trade has accepted a position 
with the Lynn Universalist Church as di- 
rector of young people’s work. 

The citizens at a special town meeting 
held last Monday evening voted to authorize 
a special committee to secure an enabling 
act from the Massachusetts legislature 
which will allow North Attleboro to have 
the town manager form of government. 
Theron I. Curtis and John Thompson, two 
well known manufacturing jewelers spoke 
in favor of the form of government and 
stated that it was a progressive move in 
securing good government and would greatly 
help the town. 











S. O. Bigney is making a trip through 
the west in the interests of his concern. 

The R. Blackinton & Co.’s soccer team 
defeated the team representing James E. 
Blake & Co., last week by a score of 3 to 2. 

Harry E. Farquharson, who has repre- 
sented E. D. Gilmore & Co., for many years 
in the western territory will sever his con- 
nections with the firm on Dec. 1. 

Leonard I, Lamb, a well-known manu- 
facturing jeweler has announced that he 
will be a candidate for the city council to 
succeed Charles M. Robbins who has re- 
signed. 

All of the local firms closed their fac- 
tories last Friday at 11:45 until 1 o’clock 
in honor of the burial of the unknown 
soldier at Arlington. Several of the fac- 
tories were closed all day. 

Christian Klee, one of the oldest jewel- 
ers of the Attleboros, died recently at 
his home, Attleboro Falls, after a short 
illness. Mr. Klee was a jewelry worker, 
and was employed at the R. F. Simmons 
Co. factory for 43 years. 








J. & A. Marchand are the successors of 
Emil Marchand, Milton, Ontario, Can. , 
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G. E. Countzler, Greenville, Ky., spent 
aes days in Cincinnati during the week 
combining business with pleasure. 

Harry Cramer, Sterling Jewelry Co., 
Dayton, O., called on Walter Mayer while 
he was in the city during the week. 

Harry Janszen, who used to be in the op- 
tical department of L. M. Prince estab- 
|ishment has opened a store of his own on 
Main St. between 5th and 6th Sts, — 

Herbert Oskamp aided a committee of 
the Lion Club to entertain several boys at a 
luncheon given in honor of Boys Week. 
Each member had a boy as his guest. 


J. Korb, optician, now in the Butler . 


building, is going to move into a new loca- 
tion at 407 Main St. having leased the 
ground floor for five years at $175 a month. 

Good reports have been received during 
the week from Elmer Wallenstein and 
Oliver Peters, of Wallenstein, Mayer & 
Co. The former left Monday for a two 
weeks’ trip through Ohio and Mr. Peters 
js in Indiana. 

Decorators were rushed during the week 
preparing the new store of the Frank 
Herschede Co. for the opening Friday and 
Saturday. The store was especially dec- 
orated for the occasion and the entire time 
of the employes given over to escorting 
the visitors through the beautiful new 
store. 

Conditions in the south are improving 
right along. This is the report brought 
back to Cincinnati by representatives of 
prominent houses who returned during the 
week. G. M. Brehm, of A. & J. Plaut; Sol. 
Wetzstein and John Gerwe, both of Froh- 
man & Co., who were in different parts of 
the south, all were much encouraged by the 
increase in business they noticed through- 
out the southern States. 

Casper Fenzel, Middletown, O., took an 
active part in the recent political campaign 
there and is still active. He has requested 
a recount of the vote which declared an- 
other man winner over him for the office of 
City Commissioner. The official returns 
show that the other candidate was elected 
by one vote more than Fenzel, 2,460 to 2,- 
459. The Election Board has agreed to 
recount the ballots. Fenzel believes the re- 
count will return him winner. 








Trenton, N. J. 





Manufacturing, buying, selling, trading, 
and dealing in all kinds of jewelry and 
precious stones are among the principal 
objects of the Maxson Sales Co., which has 
been chartered in the office of the Secretary 
of State to operate from 763 Broad St., 
Newark, with John A. Bernhard as the 
agent. The concern has a capitalization of 
$100,000, which is composed of 1,000 shares 
at $100 per share, while the amount that will 
be devoted to the starting of business is 
$2,500. The sncorporators and the number 
of shares held by each are: J. Irving Max- 
son, of 113 N. 19th St. Orange, 23; J. 
Irving Maxson, Jr., of 113 N. 19th St., East 
Orange, 1, and Carl T. Freggins, of 763 
Broad St., Newark, 1. 

Manufacturing and dealing in clocks of 
all kinds, brasses .of all kinds and bronzes 
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and kindred articles of all kinds are among 
the principal objects of the Comptoir Trad- 
ing Corporation, which has been chartered 
in the office of the Secretary of State to 
do business from 92 Shephard St., Newark, 
to also engage in a general importing and 
exporting business. The concern has a 
capitalization of $15,000, which is com- 
composed of 1,500 shares at $10 per share, 
while the incorporators and the number of 
shares held by each are: Leon Monnier, of 
105 Bergen St., New York city, 495; Augus- 
tine Dorvalle, of 32 W. 47th St., New York 
city, 495, and Fred C, Hunter, of 80 Maiden 
Lane, New York city, 10. 
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Knut S. Carlstrom has moved his busi- 
ness from Watertown, Mass., to Waltham, 
Mass. 

J. Weiss, formerly in room 35, Jewel- 
ers building, has moved to the fifth floor 
of the same building. 

The business of Shimmon & Hine, Pitts- 
field, Mass., will hereafter be conducted 
under the style of Edward L. Hine. 

The Premier Maximus gold watch for 
presentation to Marshal Foch on _ his 
visit to Boston Nov. 14, was on exhibi- 
tion in the windows of Shreve, Crump & 
Low, Inc. It was the gift of the people 
of Boston through a fund raised by the 
Boston Post. 

S. D. Grossman, jeweler, 68 Main St., 
Brockton, has opened a second store at 
190 on the same street. It is conducted 
under the name of the Regro Jewelry 
Co. and is located in a new building 
equipped with the latest fixtures, furnish - 
ment and lighting. 

The cup presented to the captain of 
the Bluenose, winner of the International 
Fishermen’s Race, was made by C. W. 
Sweetland & Son, Boston. The cup, 16 
inches in height, was engraved with a 
facsimile of the Elsie, the American com- 
petitor. The donors were the Colonial 
Fisheries Co. 








The watchmaking school recently opened 
by the Elgin National Watch Co., Elgin, 
Tll., kas a curriculum which is noteworthy 
in many respects. The instruction iacludes 
a progressive course in technical drafting, 
bench work and lectures. Eighty per cent of 
the time is devoted to bench work. Each 
student receives individual instruction and 
is advanced according to ability. The first 
stage in the practical work consists of in- 
struction in making a number of small spe- 
cial tools required in watch repairing. In 
this work the eye and hand become trained 
for the next stage. The instruction pro- 
gresses gradually by practice work in the 
making of conical and square shoulder 
pivots, balance staffs and all styles of jewel 
settings. The study of escapement models 
comes next, followed by the real science of 
watchmaking. During the final year the 
student will have an opportunity to con- 
struct a high grade. watch from his own 
calculations and drawings. Apt students 
will be encouraged to make their own orig- 
inal drawings. 
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TRADE CONDITIONS 


Business is beginning to feel the effects of the 
close approach of the holiday season, some of the 
larger retailers reporting a few good sales on ad- 
vance showings. The manufacturing shops are 
busier, there being a good run of new work 
as well as old work, and it is said that within a 
week cr 10 days it will be necessary to start night 
work to keep up with diamond setting if business 
continues as active in the shops. 





A number of Louisville retailers ar- 
ranged to close a half day Armistice Day, 
Nov. 11. 

W. C. Kendrick, of William Kendrick’s 
Sons, retailers, is spending a few days at 
French Lick, Ind., prior to the holiday 
business. 

J. B. Tappan, Hartford, Ky., I. W. 
Linder, Bardstown, Ky., and_ several 
others have visited the city the past few 
days. Mr. Linder brought his little 
daughter to Louisville for a minor oper- 
ation. 

Parks Avery, salesman with William 
Kendrick’s Sons, who has been with the 
house for nearly five years, in a recent 
comment on business remarked that he 
had not known a really bad month’s 
business in that time. 

K. L. Seng, son of L. C. Seng, local 
jeweler, who was recently operated upon 
for appendicitis, is getting better, but 
will be in the hospital for some weeks. 
L. C. Seng himself has been ill for over 
a month, but is now reported to be im- 
proving. 

W. L. Hall, with G. F. Geiger & Son, 
reports that during his 30 years as a 
jewelry salesman, he has sold something 
over a million dollars worth of jewelry, 
his best year having been from Septem- 
ber, 1919, to September, 1920, when he 
sold over $100,000. 

A meeting of the Louisville Retail 
Jewelers’ Association is scheduled to be 
held within a few days. Nothing especial 
has been announced as yet to come up 
at this meeting, other than completion 
of a plan that will be a little surprise to 
the general trade. 

Albert Grall, engraver and manufac- 
turer in the Tyler building, is figuring on 
putting in stamping or drop hammer 
machinery for manufacturing fraternal, 
emblem and simliar pins, and planning 
to make school pins. Mr. Grall was 
recently in Cincinnati looking over equip- 
ment, but has not decided definitely on 
his plans. 

Election slowed business down a little 
during the week, and resulted in a lot 
of wildness in the downtown section on 
election night. Someone crashed into a 
large plate glass window on the alley side 
of the new store of G. F. Geiger & Son, 
in the Starks building. Under terms of 
lease Mr. Geiger is responsible for the 
glass, but had not placed insurance, 
awaiting completion of the store so that 
he could place it all at once. The loss 
will run about $200. 








C. F. Frederickson is the successor to the 
business of Dreng Riker, Edinburg, N. Dak. 
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GORHAM 


HE Gorham Interests hope 
to aid the entire business of 
making and selling Sterling Silver. 
They expect to make Dealers more 
interested in the sale of Sterling 



























Silver and more successful in their 
work. They will undertake to bring 
about a new spirit of co-operation 





among manufacturers. 


THEY aim to accomplish these 
benefits by working with Dealers 
as partners instead of as customers; 
and by regarding producers as 
Associates instead of Competitors. 











THE GORHAM COMPANY 


BRANCHES 
NEW YORK: 5thAve.&36thSt. CHICAGO: 10S. Wabash Ave. 
BOSTON: 480 Washington St. ATLANTA: Metropolitan Bldg. 


PHILADELPHIA: Widener Bldg. | SAN FRANCISCO: 140 Geary St. 
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Another 
Important Report 
on Platinum 


F OLLOWING 
the conclusion 
this week of the 
report on platinum 
by Dr. Geo. F, Kunz, we will begin publi- 
cation in the next issue of THE JEWELERS’ 
CircuLar (Nov. 23) of the Government re- 
Port on platinum and allied metals in 1920, 
which was prepared for the United States 
Geological Survey by James M. Hill, 
who has written the platinum reports for 
this bureau for several years past. This 
report will form part of the volume, “Min- 
eral Resources of the United States, 1920,” 
Part 1, soon to be issued by the Depart- 
ment of the Interior. Through the courtesy 
of the United States Geological Survey, 
and George Otis Smith, its Director, THE 
JEWELERS’ CIRCULAR is enabled to give this 
information to its readers in advance of its 
appearance in “Mineral Resources.” 

Some of the matter touched on by Mr. 
Hill in this report on platinum has already 
been covered in the report by Dr. Kunz 
just concluded, while other parts take up 
the subject from a somewhat different 
angle, and will supplement the information 
which was already given to the trade on 
the subject of platinum. 





Why Not Combine THE celebration of 
Thanksgiving Armistice Day 
and Armistion Day? last week as a legal 
holiday, by virtue 
of the proclamation of President Hard- 
ing and the Governors of some States, has 
put three legal holidays in the month of 
November in many sections of the country, 
i. ¢., Election Day, Armistice Day and 
Thanksgiving. This has again called forth 
among business men a discussion as to the 
advisability of agitating for a change in 
the date of Thanksgiving to make it corre- 
spond with Armistice Day, if posssible, in 
order to avoid having so many holidays 
in a month, and, more important, to give 
a longer period between Thanksgiving and 
Christmas in order that the gift buying 
season should not be concentrated in the few 
weeks which now elapse between those 
dates. 

There is little doubt that, with the pub- 
lic generally, the realization of the holiday 
season seldom comes into the mind of the 
gift buyer until after the celebration of 
Thanksgiving. After this the buyer 
does not have time for the thought, 
consideration, selection (and _ ofttimes 
for the saving) required to make 
the proper purchases of Christmas gifts. 
The shortness of the period and the fact 
that little thought is given it before Thanks- 
giving is responsible in great measure for 
the so-called Christmas rush which all deal- 
ers feel, but from which jewelers especially 
suffer. People who have given thought to 
the subject for some years past, have come 
to the conclusion that were Thanksgiving 
celebrated a couple of weeks earlier, the 
extension of the so-called holiday season 
would be a boon and a blessing to the con- 
sumer and to the dealer alike. The univer- 
sal celebration of Armistice Day, Nov. 11, 
falls just about two weeks before the aver- 
age date of Thanksgiving, and would make 
an ideal date to consider in this connection. 

Fortunately for those who are advocat- 
ing the change, the idea of Thanksgiving 
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Day is tied to no particular date. The 
last Thursday in November has been uni- 
versaliy used for many years past, but there 
is no particular reason or historical asso- 
ciation that calls for any such day. Thanks- 
giving could be celebrated as well and as 
appropriately on any other day of the 
week than Thursday and at any particular 
date. The advocates of the change of 
Thanksgiving to make it coincide with Ad- 
mistice Day, point out that the whole idea 
back of the Armistice celebration is one of 
thanksgiving for the ending of the world 
war’s hostilities, and that in combining 
Thanksgiving and Armistice Day, we are 
taking no liberties with the fundamental 
idea of Thanksgiving. In fact, we are com- 
bining two days on which we give thanks 
on the one day. As jewelers are the 
merchants most interested in the extension 
of the holiday season, it is probable that 
the movement to combine Thanksgiving 
and Armistice Day will gain headway in 
our industry, even before it does in some 
of the others. 





LTHOUGH the 
New York State 
Platinum Marking 
Law has been in 
force for over a vear (having become ef- 
fective Sept. 1, 1920), there is still much 
misapprehension as to its provisions not only 
by jewelers outside of the Empire State, 
but by New York manufacturers and deal- 
ers as well. We regret to say that as a re- 
sult of this ignorance of the law, there have 
occurred a considerable number of viola- 
tions of the statute, both in spirit and in 
letter, by concerns who have apparently 
acted in good faith and with no intention to 
deceive. 
facturers and jewelers handling and deal- 
ing in platinum, and also imitations of plati- 
num, to study carefully the short para- 
graph that covers the marking of platinum 
merchandise of any description, which is 
contained in Section 445 of the Penal Law 
of New York, and which reads as follows: 


445. Marking of articles of mer- 
chandise made of platinum. Any 
person, firm, corporation or as- 
sociation or any member, officer, 
employe or agent thereof, who 
makes, sells or offers to sell or 
dispose of, or has in his or its 
possession with intent to sell or 
dispose of, any article of mer- 
chandise, composed wholly or in 
part of any metal, with the word 
“platinum” or any abbreviation, 
contraction or colorable imita- 
tion of said word “platinum,” 
marked, stamped or printed 
thereon, or on any box, package, 
cover or inclosure, or on any 
tag, card, label, bill, statement, 
invoice or paper attached to or 
used in connection with or re- 
ferring to said article, unless 
nine hundred twenty-five one 
thousandths of the component 
parts of the metal, appearing or 
purporting to be platinum, of 
which said article consists, are of 
either the pure metal and ele- 
ment platinum, alone or in con- 
junction with iridium, osmium, 


Names Similar to 
Platinum Forbidden 
by New York Law 


For this reason, we urge all manu- 
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palladium, rhodium and ruthen. 
ium or these metals in combina. 
tion, is guilty of a misdemeanor, 


A careful perusal of the above makes it 
clear that not only does the law cover the 
marks on platinum articles, but it covers 
also stamping, branding and Writing op 
any cover, box, package or other enclosure 
or any tag, card, label, bill, statement, in. 
voice or paper attached to or used in con. 
nection with or referring to the article, This 
would make an article come within the 
platinum law if the word “platinum” or any 
colorable imitation thereof, was used on an 
billhead or bill, invoice or letter, given by 
the seller to the buyer, whether or not the 
mark appeared on the article itself, Ip 
this, the platinum law differs distinctly from 
the gold and silver statutes, which provide 
only against false stamping or branding of 
the article itself, with a mark of quality, 

A most important element of the plat. 
num law, it will also be seen, lies in the 
fact that it makes the use of any abbrevia- 
tion, contraction or colorable imitation of 
the word “platinum,” identical with the 
use of the word “platinum” itself. In other 
words, the use of such words as “platine,” 
“platinene,” “platinin,’ “platinon,” “platin. 
ite,” or other coined word of this char- 
acter, a misdemeanor unless the article js 
composed of .925 parts pure platinum or 
platinum metals. 

It is in this connection that the greatest 
ignorance of the law seems to exist. Many 
makers of imitations of platinum have used 
a name similar to the word “platinum” to 
designate their product, without realizing 
that the use of such name in New York 
State required the article which bore it to 
be composed of pure platinum or platinum 
metals; otherwise the maker and seller 
would be guilty of a misdemeanor. We, 
therefore, urge the users of such names 
similar to platinum to abandon this prac- 
tice at once, before attempt is made to 
enforce the law against them. 

While it is true that this prohibition only 
applies to New York State, and the use of 
such names may be legal in others, neverthe- 
less, it will be but a short time when the 
New York statute will be followed in other 
States, and the legal bar will be extended 
throughout a greater territory. As a gen- 
eral principle, the practice of using names 
that are a colorable imitation of those of 
metals of a higher quality is a bad one and 
should not be indulged in by the jewelry 
trade, owing to the opportunity that it gives 
to the faker and unscrupulous merchant 
to deceive customers. The jeweler who 
uses such names honestly will suffer as a 
result of the acts of his more unscrupulous 
competitors. 

There is no reason in the world why a 
merchant may not handle articles composed 
of imitations of precious metals. The sale 
of these is as legitimate and honorable as 
the sale of any other merchandise. There 
is a field for such merchandise and it fills 
a want of the public that should be sat- 
ished; but in selling an imitation, whether 
it be one of metals or of gems, of ivory oF 
of amber, the dealer should sell it for 
exactly what it is, and not attempt to con- 
fuse the purchaser by giving it a name, 








(Continued on page 113) 
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Sam W. Swaap, Amsterdam, sailed 
Friday on the Rotterdam for Europe after 
a visit to the United States. 

Myron P, Green, representative for ALA. 
Greene & Co. and the Gustave Fox Co., 
has moved his office to Room 1610 at 15 
Maiden Lane. 

William Brand and William Naumberg, 
Jr., have opened an office at 27 E, 22nd St., 
under the name of William Brand, where 
they will import amber necklaces and 
smokers’ articles. 

Harry F. Garofalo, vice-president of the 
Espositer, Varni Co., Inc., lapidaries and 
importers of precious stones, 15 Maiden 
Lane, has returned on the steamer Savoie 
after a six weeks’ trip to the gem markets 
abroad. 

Jake Wolf of the Wolf Co., importers of 
pearls, 366 Fifth Ave., sailed for Europe 
yesterday (Tuesday) on the Aquitania. Mr. 
Wolf has gone in the interests of his con- 
cern and will remain abroad until about 
January 15. 

According to an announcement sent to 
the trade last week, Mr. Zoldo and Mr. 
Ronay are no longer connected with the 
old firm of Gross, Zoldo & Ronay, Inc., and 
in the future the business will be conducted 
under the style of the Benjamin Gross Co., 
Inc., at 96 Spring St. 

There has been no change in the price of 
platinum during the past week according 
to figures made known last Monday. The 
soft metal is selling for $85 an ounce while 
platinum containing 5 per cent iridium is 
quoted at $93 an ounce. Platinum com- 
posed of 10 per cent iridium is being dis- 
posed of at $100 an ounce. 

According to an announcement made on 
Monday, S. Raphael has bought out the 
interest of his partner A. Eydenberg in 
the firm of Eydenberg & Raphael, manu- 
facturers of diamond mountings, 5 Cort- 
landt St. The business will hereafter be 
continued at the same address by Mr. 
Raphael under his own name. 

A meeting of the creditors of Kalina & 
Nesselroth, manufacturing jewelers, 44 Lis- 
penard St., was held last Saturday, at the 
rooms of the National Jewelers Board of 
Trade, 15 Maiden Lane. At the meeting 
an offer of settlement was made which 
was referred to a committee of creditors 
appointed to investigate. This committee 
will probably report at a later meeting. 
An involuntary petition in bankruptcy was 
filed against.this concern on Oct, 29 last. 

The National Illuminating Appliance 
Co, manufacturers of Raphael Art 
Lamps and other illuminating specialties, 
has been reorganized, and is now known 
as the Cook Art Products Corporation, 
and is located in new offices and show- 
fooms at 225 Fifth Ave., while the fac- 
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tory is located as formerly at 255 W. 
44th St. The personnel of the company 
under the reorganization is as follows: 
M. K. Kassony, president and treasurer; 
Henri R. Cook, vice-president; D. C. 
Rostahl, secretary. 

For the fourth time, Rube R, Fogel of 
R, R. Fogel & Co., exporters of jewelry, 
173 Broadway, was elected president of 
the Upper Manhattan Property Owners’ 
Association. As a mark of appreciation the 
members of the organization presented to 
Mr, Fogel last Thursday night, a handsome 
gold fountain pen and pencil set. The'pres- 
entation was made on behalf of the organi- 
zation by H. M. Silverman. Mr. Fogel is 
a large holder of real estate in this city. 

Members of the Jewelers 24-Karat Club 
have been urged to send in at once their 
reservations for the annual banquet of the 
Club which will be held Saturday evening, 
Jan. 21, 1922, at 6 Pp. m., at the Waldorf 
Astoria Hotel. The members’ price at the 
banquet is $20 per cover, and it is apparent 
now that the demand for tickets will far 
exceed the seating capacity of the banquet 
hall, so there will be unusual difficulty in 
supplying the number required. Members 
who have received notice of the tickets 
which might be supplied to them, should 
send in their acceptances to the banquet 
committee at once, together with a type- 
written list of the names of the guests, 
before Dec. 15. The banquet is in charge of 
a committee consisting of Herbert A. 
Reichman, chairman; A. L. Brown, Edwin 
H. Dean, W. H. Joers, H. C. Larter, Robert 
Loch and Leo Wormser, 


The jewelry trade will be represented in 
the 1922 roll call of the Red Cross by a 
committee headed by William I. Rosenfeld, 
562 Fifth Ave. Mr. Rosenfeld, it will be 
recalled, acted in the same capacity last 
year and succeeded, with the aid of other 
assistants, in raising for the Red Cross, a 
sum of $3,600. Mr. Rosenfeld has selected 
his committee who will canvass the various 
buildings in the trade. The purpose of the 
drive is to raise funds for the fiancing of 
the organization’s program of service and 
for this reason, the entire city is being or- 
ganized in mercantile and industrial groups. 
The china, glass and lamp group will be 
represented by a committee of which Her- 
man C, Kupper, 52 Murray St., has been 
selected chairman. Acting with Chairman 
Kupper are Gilbert M. Smith, William Dor- 
flinger and L. S. Owen. The rally opened 
on Noy, 11 and will continue until Nov, 24. 

At the Arden Gallery, 48th St., New 
York, there will open on Thursday, Nov. 
17, a Christmas Exhibition which comprises 
many interesting features, as the manage- 
ment has been able to enlist the co-operation 
of a number of accomplished artists and 
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artists craftsmen. The exhibition includes 
polychrome wood carving and original de- 
signs in wrought iron by Morgan Colt; 
a group of interesting flower paintings by 
Jonas Lie, Miss Laura C. Hills, Miss Theo- 
dosia Hawley, Miss Maude Mason ana 
others ; 
usual color and design and the latest pro- 
ductions of the Durant Kilns, Mr. Volk- 
mar having spent a year abroad in intensive 
study of the forms and color of the Old 
Chinese and Japanese Sang de Beeuf and 
Peachblow Glazes. 

Last Thursday, a monthly meeting of the 
board of directors of the National Jewelers 
Board of Trade was held at the organiza- 
tion’s rooms, 15 Maiden Lane. The meet- 
ing was well attended and during the course 
of the afternoon the members listened to 
several excellent reports. One of the im- 
portant features of the gathering was the 
submitting of a tentative plan for the 
formation of a national adjustment com- 
mittee. This committee, it is intended, will 
work with the district committees to be es- 
tablished in territories of the various 
branch offices and will be composed of 
members of these district organizations. It 
was reported by Secretary Backus that the 
newly formed adjustment committee in Chi- 
cago is now handling an important case. 
The secretary’s report also indicated that the 
executive and branch offices of the Board 
are handling an increased volume of busi- 
ness. At the meeting 10 new members 
were also elected to the Board, making its 
present membership 1,297. This is a larger 
membership than the board has previously 
had. B. F. Coffey, chairman of the good 
and welfare committee, submitted a report 
showing the excellent results which have 
been obtained in the campaign being con- 
ducted by this and other trade organiza- 
tions against the false stamping of jewelry. 
The reports show that over 60 cases have 
been handled which included 27 court cases, 
and with few exceptions, convictions have 
resulted, and those found guilty have either 
been given a jail sentence or a fine. The 
board of directors in a resolution passed, 
congratulated the work of the good and 
welfare committee and endorsed the con- 
tinuation of this campaign. 

Schedules in bankruptcy were placed on 
file in the United States District Court, 
this city last Monday, by Samuel Wein- 
garten, trading as the Majestic Jewelry & 
Novelty Co., 23 Allen St. The liabilities 
of the concern, the schedules show, amount 
to $5,221.07 and constitute unsecured claims 
$5,066.77 and accommodation paper $154.30, 
The assets total $2,801.66 which amount is 
divided as follows: bills, promissory notes, 


c., $154.30: stock in trade $1,000; debts 
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due on open account $1,641.86 and deposits 
of money in the banks and elsewhere $5.50. 
Involuntary bankruptcy proceedings were 


started against this concern on Sept. 27, 


lasé. ae ; 
An involuntary petition in bankruptcy 


was filed in the United States District 
Court last Thursday, against the Pannonia 
Sales Corporation, dealer in general mer- 
chandise, 208 E. 86th St. The petitioning 
creditors are Ida H. Zolotin, $900, and 
Louis Morrison, $300. Last Saturday 
Judge Knox appointed Michael Edelstein 
as receiver under a bond of $3,500. The 
frm it is claimed has liabilities totaling 
$20,000 and assets of $5,000. 
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which simulates or can be confused with, 
the preduct which it is intended to imitate. 
Section 445 of the Penal Code of New York 
seeks to abolish the use of similar sound- 
ing names as far as they imitate the word 
“platinum,” but the jeweler for the sake 
of his own reputation and that of his trade 
should avoid the practice in all things 
and at all times, as a matter of business 
policy, even where no law requires him to 
do so. 








Birmingham, Ala. 





The first bankruptcy proceedings among 
the jewelers of Birmingham since the com- 
mencement of the financial depression, was 
that of the Ellis Jewelry Co., Inc., of Ensley, 
asuburb of Birmingham. The petition was 
fled on Nov. 8. The indebtedness of the 
company is said to be approximately $2,500. 
The amount of the assets were not stated. 
The petition was filed in the name of Ger- 
aghty & Co., Chicago, Ill.; Eisenhead Manu- 
facturing Company of Chicago, and the Nu- 
pont Manufacturing Company of St. Louis. 
This company had been in business for a 
number of years, but the closing of many 
manufacturing plants and furnaces, causing 
their collections to be bad, is said to have 
been the cause of their failure. 

After a successful business career of 
more than 31 years at Bessemer, a suburb 
of Birmingham, the Schwabacher Jewelry 
Co. has discontinued business there and will 
move the business to Corbin, Ky. Mr. 
Schwabacher stated that they had opened 
a chain of jewelry stores in eastern Ken- 
tucky, and that the store moved to Corbin 
would be the main store of the chain. The 
Bessemer store was established by U. 
Schwabacher over 31 years ago. He died 
about six years ago, leaving the business 
to his son, Ben W. Schwabacher, and his 
daughter, Miss Lena Schwabacher. While 
the business is to be moved to Corbin, Ky., 
Mr, Schwabacher and his sister will con- 
tinue to make their home in Bessemer, as 
they own a considerable amount of property 
there, 
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Fred J. Dorn has been serving in federal 
court as a juror. Mr, Dorn spent the week- 
end at the baths at Alden. 

William F, Ehmann, secretary of the But- 
falo Retail Jewelers’ Association, has been 
ill with a very severe cold, but has now 
recovered, 

Harry Gamler, who for a long time has 
operated a jewelry store on Swan St. op- 
posite the Ellicott Square building, has 
moved to a Main St. location. He is now 
in the block between Swan and Senect Sts. 

Arthur J. Block, president of the 24 Karat 
Club of Buffalo, has gone to New York 
with Mrs. Block and their family. From 
there they will go to Miami, Fla. Mr. 
Block will return after two weeks. His 
family will spend the Winter in Florida. 

Robert Ritter, well known East and South 
Side jeweler, plans to close his South Side 
jewelry store after the holidays. The store 
is located at 261 Triangle St. Mr. Ritter 
plans to sell the stock and thenceforth op- 
erate just the store at 523 Genesee St. He 
says he finds the managing of two jewelry 
stores toc much of a task. Mr. Ritter start- 
ed in business at the Genesee St. store. His 
Triangle St. store was opened about eight 
years ago. 

There will not be any meeting of the 
Buffalo Retail Jewelers’ Association until 
after the first cf the year, unless some most 
important emergency arises. Owing to the 
start of the holiday rush, the regular No- 
vember meeting will not be held, it is 
thought. Theré are no matters of particular 
importance to come up at the present time. 
The association never holds a December 
meeting, owing to the proximity of the 
holiday season. 

Numerous traveling representatives of 
out-of-town concerns have been calling on 
the trade here. Among them were H. E. 
Reich of R. Wallace & Sons Mfg. Co.; 
P. W. Rudgers, of Walter H. McKenna; 
John M. Hartzberg, of J. & L. Hartzberg; 
C. Eggleston. of Krementz & Co.; H. N. 
Johnson, of T. G. Hawkes & Co.; John 
R. Wilcox, of Hayden W. Wheeler & Co.; 
Charles D. De Forest, of Frank M. Whiting 
& Co.; H. I. Peabody, of the Pairpoint 
Corp.: E. N. Macdonald, of Reed & Bar- 
ton; John H. Baker, of Jacobson Bros.; 
H. R. Moss, of R. Blackinton & Co.; P. 
J. Costigan, of the Ellis Silver Co., Inc. 

The membership of the 24 Karat Club 
of Buffalo is growing by leaps and bounds. 
Applications are pouring in from members 
of all branches of the trade. The entire 
jewelry trade in this city and vicinity is 
taking an intense interest in the new organ- 
ization, and it is certain that its member- 
ship will be a most representative one. The 
club is receiving many compliments from 
out-of-town jewelry men. Not only from 
the United States, but from Canada as well 
have these letters of congratulation come. 
One of these Canadian letters was from B. 
Harris of Hamilton, Ont., warmly congrat- 
ulating the Buffalo club on its success in 
organizing. A letter was also received from 
National Secretary Anderson compliment- 
ing the club and stating that its success 
would be an inspiration for jewelers of 
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‘other cities to fall in line. Arrangements 
are being made for a banquet to be held 
in January. Charles T, Evans, chairman of 
the social relations committee, has charge 
of these arrangements, 
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Harry Deutsch, of Henry Zimmern 
Co., called on the trade recently. 

George Kern and Miss Mabel Holland 
were married Nov. 6. Mr. Kern is head 
engraver for I. Hirschfeld. 

John H. Greer and Chas. B. Heyer, of 
Fort Worth, Texas, were guests of I. 
Hirschfeld for the American Legion 
meeting. 

The Kansas City wholesale and manu- 
facturing jewelers will give a complete 
set of silverware to Mercy Hospital, in 
this city. 

E. A. Erker, formerly with the Kirk- 
patrick Jewelry Co., St. Joseph, Mo., 
has opened a shop for himself in St. 
Joseph, Mo. 

The C. B. Norton Jewelry Co. was 
represented in the American Legion con- 
vention by three traveling men and four 
housemen, all ex-service men. 

A number of the young men employed 
by the Meyer Jewelry Co. went hunting 
Nov. 11. Rabbits, ducks and whatever 
game could be found were sought. 

Elmer Pullman, formerly with Craven’s 
Diamond Shop, has opened a new shop 
at 1103 Walnut St., known as the Pull- 
man Jewelry Co. He will carry fine 
jewelry of all kinds. 

All of the retail jewelry stores, as well 
as all other business houses, closed all 
day Armistice Day. The local merchants 
do not favor an entire holiday for Armis- 
tice Day each year but this time it was 
observed. 

R. Millard-Turner, of the material de- 
partment of the Meyer Jewelry Co. took 
American Legion week for his vacation. 
He was in the navy through the war 
and is now an active Legion worker. 
The national gathering brought many 
of his friends and acquaintances here. 

The Kansas City Wholesale and Man- 
ufacturing Jewelers held a meeting Oct. 
8, following a dinner in the Hotel Balti- 
more. Plans for an extensive advertis- 
ing campaign, to be launched in 1922, 
were discussed. Representatives of sev- 
eral firms reported night work being 
done for the holidays. 

Among the recent visitors in the city 
were: Mr. Riddlebarger, Shide & Riddle- 
barger, Manhattan, Kans.; E. C. Max- 
well, St. Joseph, Mo.; H. M. Van Doren, 
Durfield, Kans.; F. H. Ames, Jamesport, 
Mo.; W. R. Haage, Garden City, Kans.; 
F. H. Adams, of W. G. Glick, Junction 
City, Kans.; W. G. Coplin, Paola, Kans.; 
Mr. Shank, of Shank, Dweelaard Jewelry 
& Optical Co., Arkansas City, Kans.; 
J. E. Meditz, Ellinwood, Kans.; A. M. 
Sidwell, Liberal,-Mo.; F. L. Rankin, Mar- 
low, Okla.; Mr. Eichenlaub, of A. Zur- 
cher, Marceline, Mo.; John L. LeRoy, 
Washington, Kans, 
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F, C. D. Bonner has returned from a 
trip in the interest of F, & F. Felger, which 
included visits to the trade in New York 
State and Pennsylvania. 

Lipson’s Jewelry Service Shoppe is the 
trade name which has been filed for the 
jewelry service business conducted at Room 
21, Proctor building, by Abraham Lipson, 
514 Hawthorne Ave. 

K. Burns & Son, jewelers and silver- 
smiths, who have one store in Newark now, 
located at 205 Market St., have just opened 
a second store at Broad and New Sts., in 
the new Loew Theatre building. 

F. H. Hewitt, of Hewitt & Co., has just 
returned from a trip which included visits 
to the trade in Philadelphia, Baltimore and 
Washington in the interest of his firm, 
jewelry manufacturers at 34 Marshall St. 

Mayor Alexander Archibald, on behalf of 
the city, accepted a bronze tablet unveiled 
in front of the armory on Roseville Ave. 
in commemoration of the 12 members of Es- 
sex Troop who gave their lives in the World 
War. Mayor Archibald is a silver goods 
maufacturer, 

When A. A. Richmond, an official of the 
Richmond Bros. Co., 177 Chestnut St., 
metal dealers, entered a branch office at 98 
Vesey St., he found Jacob Snyder, 61 years 
old, an employe of the company, dead. 
County Physician Warren, who was called, 
pronounced death was caused by apoplexy. 

The Newark Chamber of Commerce, at 
its monthly meeting to be held in the Rob- 
ert Treat Hotel on Nov. 29, will adopt a 
revised constitution and by-laws. The 
board of directors has already unanimously 
approved of it. The present constitution 
was adopted in 1869. Many Newark jewel- 
ers are members of this organization. 

There have been indications in recent 
thefts of silverware and jewelry in New- 
ark homes, that the thieves discriminate 
against monogrammed goods. This is doubt- 
less in part due to the fact that jewelers 
and pawnbrokers have to report to the po- 
lice at once when monogramed jewelry or 
silverware is, offered to them for sale. 

Curtis R. Burnett, president of the Amer- 
ican Oil & Supply Co., was elected president 
of the Ironbound Manufacturers’ Associa- 
tion at the annual meeting held in the Com- 
munity House on Van Buren St. Mr. Bur- 
nett is also president of the Newark Coun- 
cil, Boy Scouts of America, which this 
week begins a campaign to raise $25,000 
for the work here. 

An exhibit of articles manufactured by 
250 firms located in Newark and surround- 
ing territory was shown in the department 
store of Hahne & Co. in an effort to bring 
together commerce, industry and the home, 
and to help develop home industries by 
showing the people products made in their 
own city and State. Among the locally- 
made goods displayed were jewelry and 
ivory goods. 

Funeral services were held on Sunday 
afternoon for Jeanne Van Moppes, the 18 
months’ old daughter of Mr.and Mrs. Mor- 
timer L. Van Moppes, of 291 N. 7th St. 
The child was stricken with sleeping sick- 
ness on Monday of last week and died on 
Friday. Besides her parents there are three 
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sisters and one brother surviving. Mr. Van 
Moppes is in the diamond business and is 
located in the Wiss building on Broad St. 

Robert H. Thayer, son of the late Mr. 
and Mrs. Robert Thayer, one of the oldest 
residents of the Montrose section of South 
Orange, died suddenly on Saturday from a 
cerebral hemorrhage at his home, 340 Mon- 
trose Ave. Mr, Thayer was born in Rox- 
bury, Mass., on April 11, 1858. With his 
parents he moved to South Orange when 
he was a boy. For many years he was head 
of the New York office of the Waltham 
Watch Co., retiring about 10 years ago. 
Ever since the entrance of this country 
into the war he has been active in Red 
Cross work at the New York office. Since 
the armistice was signed he has been active 
in securing information about disabled sol- 
diers. 

Karl E. Olsen, inventor, prominent lodge 
member and a well known resident of Ir- 
vington, died at his home, 680 Stuyvesant 
Ave., Irvington, on Saturday. The funeral 
was held Sunday afternoon at the house, 
the Rev. William H. Rainer, pastor of the 
First Christian Church, Irvington, officiat- 
ing. Irvington Lodge of Elks conducted 
ritualistic services at the Elks Home. The 
body was cremated on Monday at the crem- 
atory in Linden. Mr. Olsen was 52 years 
old and had been ill for several years. He 
was born in Sweden and came to this coun- 
try 32 years ago. He lived for several 
years in Brooklyn. He moved to Irvington 
15 years ago, and in 1910 founded the busi- 
ness which bears his name. This is Karl 
E. Olsen & Son, Inc., manufacturers of 
artificial gold leaf, at 1200 Grove St., Irving- 
ton. At various times he was on several 
city committees and commissions. He is 
survived by his widow, Mrs. Ida M. Olsen, 
two sons and two grandchildren. 

Three youths who were arrested as loiter- 
ers in Mulberry St. and who were found 
to have glass cutters in their pockets, were 
held under $2,000 bail for examination later 
before Judge Boettner in First Precinct 
Court. In the meantime their records were 
investigated. Patrolmen Forster, Lacey 
and Campbell, of the First Precinct, no- 
ticed the trio standing near a jewelry store 
on Mulberry St. The police have received 
numerous complaints of late that windows 
in Mulberry St. have been cut, and in some 
instances that goods had been extracted. 
The prisoners gave their names and ad- 
dresses as: Daniel Tutalo of 108 Lincoln 
Ave., Joseph Iatsta of 99 Essex Ave., and 
Rocco Marano of 10 Crane St., all of Or- 
ange. In court the youths said that they 
ran away from home several days before 
and had been working in Center Market, 
Newark. They said they had gone to Mul- 
berry St. to find a hallway in which to 
sleep. They did not explain why they all 
had glass cutters. 








Dr. S. M. Rubinstein, 33 Broadway, Cam- 
den, N. J., has sold the jewelry store, which 
has been conducted for 20 years at 1019 
Kaighn Avenue. Extensive alterations to 
the building at 33 Broadway are nearing 
completion, and Dr. Rubinstein announces 
that in a short time, he will re-open this 
establishment, with optical and jewelry de- 
partments combined. It is expected to be 
one of the finest and most beautiful of its 
kind in the city. 
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It has been decided by the 
of the Jewelers 24 Karat Club of Fae 
burgh not to hold a “smoker” this hae 
but to wait until next Spring for the next 
function of the members of that associa. 
tion. The usual banquet will be held at 
that time. 

The drive for memberships jn the 
Pittsburgh Chapter of the American Red 
Cross was participated in generally py 
the members of the trade. Some of the 
jewelers or members of. their families 
acted as workers in covering their par. 
ticular districts. 

Quite a number of out-of-town mer. 
chants were in Pittsburgh last week 
buying stock, these including R. y 
Brown, Morgantown; H. J. Crown, New 
Kensington; F. W. Laban and W. R 
Kirk, Steubenville; W. L. Patch, Irwin; 
Abe Levinson, Charleroi; Charles Mann, 
Beaver Falls, and S. W. Levy, Johns. 
town. 

Two holidays coming last week ip 
Pittsburgh made some inroads on busi- 
ness and some of the merchants are of 
the opinion that great thought and care 
should be given to the making of legal 
holidays, there being more now in some 
months than merchants care to see. It 
proves very expensive to some of the 
business establishments, 

The Federal Reserve Bank report for 
this district shows that department 
stores sales for the month of September 
are 24 per cent lower than they were 
for the same period last year. It is 
thought, however, that the sales for Oc- 
tober will show a slight improvement. 
The jewelry sales are down to the same 
extent in some of the leading stores and 
not a few, it is stated. will not show up 
that well. 

Some of the installment houses in the 
jewelry trade report doing a very good 
business in watches and diamonds, and 
these as well as other concerns say that 
the percentage of purchases made in this 
way is growing and that the small de- 
posit made at the time of purchase is 
added to each week, and payments kept 
up until goods are paid for in time for de- 
livery as presents when Christmas arrives. 
Some of the stores are advocating purchases 
in this way. 

The members of the Retail Credit 
Men’s Association last Wednesday night 
presented the retiring president of the 
association, A. D. Salles, with an oil 
painting, the gift of the members of the 
organization. A. W. Hepler, of W. W. 
Wattles & Son’s, was the chairman of 
the committee purchasing the gift. A 
number of members of the trade attended 
the reception to the president, P. 
Gillespie, of Gillespie Bros., and other 
members of the firm being among those 
present. J. Loughrey Roberts, of the 
John M. Roberts & Son Co., is a mem- 
ber of the publicity committee named by 
the new president. 








Gus W. Sherman, Breckenridge, Mo., has 
been succeeded by L. W. Tripp. 














Sonny Bachofer, 900 Chestnut St. is on a 
business trip up State. 

M. Polak of M. Sickles & Sons, has re- 
turned home from a business trip through 

ania. 

om of Goldsmith Bros., re- 

fners of New York was in the city last 

week and called on the trade. 

J. Cohen of the Philadelphia Silver Shop 
has returned home following a business trip 
through the Anthracite region. 

Percy Savory, representing the Wads- 
worth Watch Case Co., was in the city last 
week calling on wholesale houses. 

Iskin & Magee, 114 S. 8th St., have dis- 
solved partnership; and the business will be 
continued at the old address by Harry Iskin. 

Sol Sickles of M. Sickles & Sons, 900 
Chestnut St., spent a few days last week at 
Atlantic City, N. J. He was accompanied 
by his wife and daughter. 

J. Luxenberg, of Houtzdale, Pa.; was one 
of the out of town buyers in the city last 
week. The Houtzdale jeweler is a brother 
of Louis Luxenberg of Barnsboro, Pa. 

Robert L. Coates, of L. P. White, Sheri- 
dan building, 9th and Sansom Sts., spent 
Wednesday and Thursday of last week in 
Providence, R. I., and Boston, Mass.; on 
a business trip. 

Louis Luxenberg, Barnsboro, Pa., ac- 
companied by Mrs. Luxenberg was in the 
city last week. Mr. Luxenberg is the bur- 
gess of the up-state town and one of its 
most prominent citizens. 

Armistice Day, Nov. 11, was observed 
by local wholesale jewelers and optical 
dealers. A petition was circulated early in 
the week among the trade and all were in 
accord to close on Friday. 

Among the out of town buyers in the 
city last week were Mrs. R. F. Lamphere, 
Ambler, Pa.; H. Fitzsimmons, West 
Chester, Pa.; A. W. Woolf, Collingswood, 
N. J. and F. D. Foster, Bristol, Pa. 

The Jewelers’ Club of this city will keep 
open house at their club rooms, 931 Chest- 
nut St, on Thanksgiving Day, Nov. 24. 
The club will be open all day for the re- 
ception of club members and their guests. 

A. B. Bixler, jeweler of Easton, Pa., was 
in town last week. He did some buying and 
then went out to Franklin Field and saw 
the Lafayette College Football team defeat 
the University of Pennsylvania team by a 
score of 38 to 6. 

Kenneth Kuhn, son of James Kuhn of 
Fox & Fulmer Co., Easton, Pa., jewelers, 
a student at the University of Pennsylvania 
cheered for the U. of P. during the foot- 
ball game with Lafayette College played 
here November 5. 

Charles J. Maxwell, jeweler of 16th and 
Walnut Sts., attended a luncheon Saturday, 
Nov. 5, at the Bellevue-Stratford Hotel 
given by the City of Philadelphia in honor 
of Admiral of the Fleet and Earl Beatty of 
the North Sea and Brooksby. 

T. J. Lampert, representing M. J. Lam- 
pert & Son, 130 Fulton St., New York, 
watchmakers’ tools and supplies, was in 
Philadelphia last week. He recently re- 
turned from a western trip and is now 
working his way through the south. 
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A warning has been sent out to local 
jewelers to be on the lookout for a new 
$10 counterfeit now that is in circulation. 
The note is on the Federal Reserve Bank 
of Chicago, Ill.; It bears the check letter 
“C” and the signatures of W. G. McAdoo, 
secretary of the Treasury and John Burke, 
Treasurer of the United States. 

Willis Porter of Burlington, N. J., was 
in town last week doing some buying in 
preparation for the Christmas holidays. 
Among the other out of town buyers in the 
city last week were: Mr. and Mrs. G. Wil- 
liam Eberman, Bethlehem, Pa.; Eugene Loeb, 
Reading, Pa.; John H. Merz, Hopewell, N. 
J.; and John Fish of Bryn Mawr., Pa. 

Little change in the condition of A. G. 
Lee, of the Wadsworth Watch Case Co.; 
who is ill at his home at West Englewood, 
N. J., has been noted. Mr. Lee, who is 
widely known in the trade here, left this 
city six years ago to go with the Wads- 
worth Watch Case Co. Prior to that he was 
connected with Bailey, Banks & Biddle Co. 
and John Wanamaker. 

Samuel Duetsch, 118 S 8th St., and J. F. 
Neill, president and secretary respectively 
of the Sansom St. Business Men’s Asso- 
ciation are making a drive among the 
members of the association to get member- 
ship subscriptions for the Sesqui-Centennial 
Exhibition Association. This organization, 
composed of the leading men in Phiiadelphia 
is making plans for holding an international 
exhibition in this city in 1926, to mark the 
150th anniversary of the signing of the 
Declaration of Independence. 


The second educational meeting of the 
Jewelers’ Club of this city will be held on 
Monday Night, Nov. 21; in the assembly 
rooms of the Philadelphia Chamber of Com- 
merce, 12th and Walnut Sts. An elaborate 
program has been arranged for the meeting 
and it is expected to be well attended. The 
meeting is to be known as “Watch Night,” 
and will be especially interesting to men in 
the trade interested in selling watches. A 
moving picture showing the complete process 
of watch manufacturing will be shown 
through the courtesy of the Elgin National 
Watch Co. Jewelers who see this picture 
will see “how the factory does it.” An- 
other interesting feature of the program will 
be an address by Frank Urie, chief of the 
Time Research Department of the Elgin 
National Watch Co.; Mr. Urie who has 
charge of the Elgin Observatory at Time 
Hill is recognized internationally as an au- 
thority on watches; and will tell a fascinat- 
ing story of watch merchandising. The an- 
nouncement of the meeting says the final 
feature of the meeting will be a “Question 
Box.” 

The funeral services for Mrs. Anna 
Pinkstone, widow of Richard R. Pinkstone, 
who died Nov. 2, were held Friday after- 
noon, Nov. 4. Services were held at the 
home of Miss Anna Pinkstone, 5106 Larch- 
wood Ave., daughter of Mrs. Pinkstone. 
Interment was made in Westminster Ceme- 
tery. Mrs. Pinkstone was 71 years old; 
and died of a stroke following a brief ill- 
ness. Her husband started a jewelry 
store at 20th and South Sts. in 1872 and 
was one of the biggest jewelry stores down- 
town. Gradually the population of that 
section changed and in 1919 business at 
the downtown store was suspended. Prior 
to that, in 1912, a store was opened at 
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142 S. 52nd St., West Philadelphia. Since 
the death of the founder, Richard R. Pink- 
stone, the business has been managed by a 
son, William D. Pinkstone, for the estate 
of Richard R. Pinkstone. Mrs. Pinkstone 
is survived by two sons and two daughters: 
William D. Pinkstone, Richard R. Pink- 
stone, Jr.; Miss Anna Pinkstone and Mrs. 
Leila Weiss. 








Lancaster, Pa. 





TRADE CONDITIONS 

In spite of the general business depression local 
jewelers continue to insist that they are confident 
they will have a good Christmas trade, their view 
on the subject being obtained from various little 
indications familiar. to the trade. Little business 
was done on two days of last week, for one was 
election day, and the bitter maycralty contest, in 
which the women figured largely, left little 
thought for anything else. The other was 
Armistice Day, a business holiday here. 





R. A. Dietz, jeweler, of Hanover, Pa., 
formerly a student of the Bowman Tech- 
nical School, back in 1905, paid Lan- 
caster a visit last week. 

Dr. John J. Newpher, Mt. Joy, died 
on November 8, from a complication of 
diseases, aged 65 years. His son, Lieu- 
tenant James J. Newpher, was killed in 
battle during the world war. 

President A. W. Mayer, of the Non-Re- 
tailing Co., paid a business visit to New 
York last week. F. A. Wheeler, of this com- 
pany’s traveling representatives, has just 
returned from an extended trip south. 

In the show window of the newly 
opened optometry parlors of Dr. C. S. 
Horton is an interesting exhibit of old 
and modern methods, even including 
printed matter, showing the change of 
types. Among the latter is a book 
printed in 1759, a pair of eyeglasses over 
a century old, the cost of which then 
was $25. Dr. Horton was until recently 
optometrist at the store of Louis Weber & 
Son, 

The Hamilton watch factory was 
among the industrial establishments that 
closed Armistice Day, and in a bulletin 
announcing the holiday it was also urged 
that prayers be offered for the success 
of the conference for the Limitation of 
Armaments. The employes were asked 
to make it a fitting memorial rather than 
a holiday. The “Tick Tack Club” of 
the factory entertained the other girl 
employes at the Y. W. C. A., serving re- 
freshments. 


The set of silverware, five pieces and 
a tray, recently presented to J. Chester 
Jackson on the occasion of the 25th an- 
niversary of his connection with the first 
Presbyterian Sunday school as superin- 
tendent, was furnished by S. Kurtz Zook, 
who also furnished the silver cup of the 
News-Journal offered as one of the prizes 
at the big flower show here last week. 
The Examiner-New Era also presented a 
large silver cup as one of the flower 
show prizes, this being furnished by. 
Louis Weber & Son. 





Donald McRae, a well-known manu- 
facturing jeweler of Sherbrooke, Can., 
was in Attleboro, Mass., recently, on his 
wedding trip. 
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The fact that the 
BUNN SPECIAL 
is so highly regarded by railroad 


men everywhere is one reason why 
our production of Illinois Watches 
has grown until now it averages 
over 700 movements each working 


day. 


Illinois Watch Company 


Springfield 
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Chicago Notes. 





Joe Goldstone, of the Blauer-Goldstone 
Co., spent the past week in Iowa. 

W. W. Beckwith, with Joseph Fahys & 
Co, spent the past week in Detroit and 
Toledo. 

Milton Sandfelder, of the Sandfelder 
Corp. spent the past two weeks at the fac- 
tory in the east 

w. A. Kaufman, of A. Hirsch & Co., 
returned last week from a short business 
trip to New York. 

Frank E. Whiting, of the Whiting & 
Davis Co., is spending a week at the fac- 
tory at Plainville, Mass. 

Paul R. Gruen, representing Rettig, Hess 
& Madsen, left last week for a three weeks’ 
trip through the southwest. 

K. E. Lookabaugh, 4705 N. Robey St., 
spent Armistice Day, and the week end at 
his home at Lindenwood, II. 

I. Plax, Mallers building, left last week 
for a trip to the east at which time he 
will visit his factory at Newark. 

B. C. Mazza, importer, of New York, 
spent the past 10 days in Chicago calling 
on the trade, en route to the west. 

Earl Stamm, of the Dueber Watch 
Works, returned recently from a four 
weeks’ business trip through the east. 

L. H. Schafer, of L. H. Schafer & Co., 
returned recently from a short stay at De- 
troit, where he was looking after business. 

Louis H. Green, Chicago manager for 
the Chas. E. Hancock Co., returned last 
week from a trip through his eastern terri- 
tory. 

Emil Klein, of the Klein Bros, Lapidary 
Co., accompanied by his wife, left recently 
for Florida, where he will remain until 
April, 

E. George, buyer for Marshall Field & 
Co. left last week on a_ short trip 
to New York, where he will visit the eastern 
markets, 

F, H. Jacobson, of F. H. Jacobson Co., 
Goddard building, left last week for Cham- 
paign, Ill, to attend the homecoming at 
the University of Illinois. 

Arthur Wadsworth, of the Wadsworth 
Watch Case Co., Dayton, Ky., spent a few 
days here last week visiting the Chicago 
office, and calling on the trade. 

Albert M. Dueber, head of the Dueber 
Watch Works, Canton, O., spent a few days 
here last week visiting the Chicago office, 
and calling on his many friends. 

Sidney Y. Ball, of the Norris, Alister- 
Ball Co., accompanied by Mrs. Ball, left 
last week for New York, where he will 
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remain for about 10 days, combining busi- 
ness with pleasure, 

Fritz Schmidt, stone engraver, returned 
to Chicago last week after having spent the 
past three years in Denver, on account of 
his health, He has resumed his head- 
quarters at 1617 Masonic Temple. 

George Armstrong, of “Shur-rite” pencil 
fame, returned recently from a six weeks’ 
trip through the east, in which time he 
visited the factory at Attleboro, and re- 
ports a fine progress in their business. 

J. T. Goldman, of Goldman-Kolber & 
Wittgren, Heyworth building, has returned 
from his western territory and Jos, Gold- 
man, of the same firm, returned from his 
eastern trip. Both report good business in 
their territories. 

Wm. E. Englebrecht, of the Hart Jewelry 
Co., returned last week from a four weeks’ 
trip through Iowa and Nebraska, and left 
immediately for his last trip of the season 
through Wisconsin and northern Michigan, 


‘ to be gone for six weeks. 


On account of injuring his right hand 
last week, C. W. Thomas, Chicago manager 
for Allsopp Bros., was unable to leave for 
his eastern territory, as he had planned, 
but now that his hand is getting along nicely 
he expects to leave the first part of the 
week, 

The Central Monogram Works, located 
at 7 W. Madison St., recently obtained a 
patent on cuff links, known as “Monolinx.” 
The device makes it possible for a jeweler 
to get up a pair of links with any two 
initials, by merely attaching the initials to 
the link. 

The Bohl Jewelry Mfg. Co., located at 
6 W. Randolph St., have just received let- 
ters patent on a new style of interchangeable 
emblem rings. The special feature of this 
patented design is that the emblem may be 
inlaid all the proper colors of enamel in 
onyx or any stone setting. 

H. E. Eddy, of the Stein & Ellbogen 
Co., and H. J. Hagen, of the same firm, 
returned last week from a five weeks’ trip 
through their territory in Wisconsin and 
Illinois, and report a nice business. Both 
Mr. Eddy and Mr, Hagen, will leave very 
shortly for their final trip of the year, and 
will be gone for about four weeks. 

A sale of the stock and fixtures of Law- 
rence Levy, 6858 Stoney Island Ave., was 
held last week by the receiver in bankruptcy. 
The amount secured by the sale of the 
stock was $2,800 and the fixtures brought 
$1,400 The fixtures were mortgaged at 
$3,000 but the receiver claims this mortgage 
is invalid, and hopes to make the proceeds 


November 16, 1921 


o 











i | 
Hh | 


Reese) 






| 





of the sale of the fixtures subjesct to the 
unsecured debts. 
Watchmakers Union, Local 20, of the In- 


ternational Jewelry Workers, withdrew 
their affiliation on Nov. 1, and is now 
known as Watchmakers Union of Chicago. 
Local officials are now endeavoring to in- 
terest similar organizations in other cities 
with the idea of forming a national union 
of clock and watchmakers, and if successful 
will apply for affiliation with the American 
Federation of Labor. 


E. S. Nichols, formerly known as 
“Nichols the Engraver,” located on the 3rd 
floor of 6 W. Randolph St., recently en- 
tered a partnership with Clarence W. Lund. 
The new firm will be known as _ the 
Nichols-Lund Co., and will be located in 
suite 44, 6 W. Randolph St., where the 
members will continue to do engraving to 
the trade. Mr. Lund, formerly was con- 
nected with the Wahl Co., for a number 
of years, and served them as foreman of 
their engraving department, 

Among the out-of-town visitors in Chi- 
cago last week were: I. W. Furby, Onarga, 
Ill.; H. R. Cox, Moline, Ill; A. L. 
Gordon, Shreveport, La.; Clarence Scrib- 
ner,, of the Scribner & Loehr Co., Cleve- 
land, O.; Frank Thayer, Memphis, Tenn.; 
F. W. Weekley, Lowell, Ind.; Webb C. 
Ball, of the Webb C. Ball Co., Cleveland, 
O.; Mr. and Mrs. Dale Lyon, West Chi- 
cago, Ill.; Frank Rickets, Charleston, IIl.; 
E. B. Lewis, Dwight, Ill.; H. H. Smith, 
Pontiac, Ill.; John Rickert, Canton, IIl. 

A. I. Joseph, who conducts a jewelry 
store at 611 N. State St. feels that the 
bandits and hold-up men should give him 
time to get on his feet. Some months ago 
a brick was thrown through the window 
and his diamonds and jewelry stolen; two 
weeks later his automobile was stolen and 
last week bandits called to relieve him of 
what was left. Last Wednesday afternoon 
two armed men entered his store and after 
binding and gagging him forced him into 
the back room and took over $200 in cash 
from the safe. Then each selected him- 
self a nice diamond and watch and left. 
Mr. Joseph says insurance is denied him 
because of his location but he is not in a 
position to pay the high rent of better 
locations. 

John T. Sponder, has succeeded Hangel 
& Peterman, watchmakers to the trade, 
located at room 406 McVickers building. 
He will continue the business at the same 
address, but will operate it under his own 
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name, George Peterman has resigned from 

the jewelry business completely and has 

entered into an entirely new field. As yet 

Mr. Hangel has made no plans as to his 

future activities. 

Jos. Block, of the Block-Weinfeld Co., 
has returned from a successful trip through 
the west. . 

Victor B. Hume, Heyworth building, left 
recently for a two weeks’ trip through 
Michigan and Ohio. 

M. J. Young, representing Adolph 
Schwob, Inc., is making a short business 
trip through Michigan and Indiana in the 
interest of his firm. 

“Billy” Moore, of the Dixon Co., Newark, 
N. J., spent the past week in Chicago en 
route to the east from his southern terri- 
tory. 

Harry Hillabrandt, representing H. C. 
Lindol, Providence, R. I., passed several 
days in Chicago last week en route home 
from the west. 

C. W. Munger, assistant manager of the 
material department of the Norris, Alister- 
Ball Co., left last week on his initial trip 
for this firm through Wisconsin. He ex- 
pects to be gone for a period of about 
three weeks. 

Among the visitors in Chicago last week 
were: H. Ziegler, of H. Zinsstag Co., 
Montreal, Can.; Will Weiser, of the 
Weiser Jewelry Co., Peoria, IIl.; Messrs. 
Savolainen, of Savolainen Bros., of Duluth, 
Minn, 

Before 6 o’clock on Saturday morn- 
ing of last week, a colored fellow hit the 
large front plate glass window of Marks 
Bros., 142 N. State St., and grabbed what- 
ever jewelry he could and fled. The loss 
is estimated at about $200 and is all 
covered by insurance. A man waiting for 
a car across the street pursued the thief 
but he lost trace of him when he ran 
through the traffic. 

The Chicago Buckle Co., is the name of 
the new firm opened in suite 1003 Mallers 
building, by D. Rifas. Mr. Rifas formerly 
was associated with the International 
Buckle Co., but withdrew from that firm 
to enter into the above enterprise, and will 
manufacture belt buckles. He is also enter- 
ing the wholesale jobbing jewelry busi- 
ness, and will conduct that end of the busi- 
ness at the same address. 

Members of the trade here have been 
watching with much interest the record of 
Morvich, the “two-year-old” that won the 
Futurity at Pimlico recently where a 
$42,750 purse went to the winner. This 
horse, which won 11 races this year, was 
undefeated, is owned by Benjamin Block, 
of New York, who is known to many in 
the trade through his brother Joe Block, of 
Block-Weinfeld Co., of this city. 








Items from Here and There. 





A. Buckroeder, jeweler, Columbus, O., 
was the victim of a window smasher re- 
cently who stole goods worth $200. 

Merchandise valued at $275 was stolen 
recently by a window smasher who operated 
at the store of Albert Klein, Pensacola, 
Fla. 
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Evansville, Ind. 





TRADE CONDITIONS 


Trade with the retail jewelers of the city has 
been very good during the past week or 10 Gays, 
and indications point tc a gocd business the bal- 
ance of the year. Collections have been holding 
their own very well, and general business condi- 
tions continue to get better. Merchants are pre- 
paring for their holiday trade, and they look for 
a nice volume of business this year. Reports from 
rural communities are more encouraging than they 
were three months ago. 





Local wholesale and retail jewelers 
took an active part in the municipal cam- 
paign that came to a close on Nov. 8. 
Charles F. Artes, of the Charles F. Artes, 
Inc., was one of the most active sup- 
porters of John Stuart Hopkins, de- 
feated candidate for mayor on the Re- 
publican ticket. 

There is some talk of Hovey H. Tis- 
low as postmaster at Petersburg, Ind. 
The appointment is to be made within 
a short time, it is announced. Mr. Tis- 
low has been engaged in the retail 
jewelry business at Petersburg for a 
number of years and for a long time has 
been active in the affairs of the Repub- 
lican party. 

As proof that the industrial situation 
in Evansville is improving it might be 
cited that the various manufacturing 
plants are running on an average of 80 
per cent normal time. Retail trade is 
said to be about 70 per cent of normal, 
but the situation is improving gradually 
and it is believed that the coming holi- 
day trade will be up to normal. 

Mayor Benjamin Bosse a few days ago 
announced a number of committees to 
work out the problem of unemployment 
in Evansville. There are some men and 
women in the city who are still out of 
work, although the number is less than 
it was a few months ago. Local retail 
jewelers are interested in the work that 
Mayor Bosse’s committees will seek to 
do during the next few months. 

Both wholesale and retail jewelers of 
Evansville are interested in the recent 
announcement that the Chamber of 
Commerce will establish a tratfic bureau 
here within a short time. Committees 
have been appointed to work out the 
plans. The old traffic bureau was abol- 
ished a few months ago because of the 
fact that the Chamber of Commerce did 
not have sufficient funds to maintain the 
bureau. 

Retail jewelers at Poseyville, Mt. Ver- 
non, New Harmony, Owensville, Boon- 
ville, Petersburg, Winslow, Huntingburg, 
Jasper, Rockport, Newburg, Cannelton, 
Tell City and other cities in the “pocket” 
report that their trade has been steadily 
increasing for the past month and that 
they are looking for the best holiday 
trade in several years. Most of the mer- 
chants have well-chosen stocks and say 
that indications are bright for a good 
trade after the holidays, barring a month 


of dull times that usually follow the 
Christmas festivities. 
Many of the wholesale and retail 


jewelers of the city attended the annual 
convention of the Ohio Valley Improve- 
ment Association that was held in 
Evansville Tuesday and Wednesday, 
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delegations here from cities and tow. 

along the Ohio River. Merchants se 
shippers of this section are Vitally inter 
ested in the improvement of the Ohi, 
River by a series of locks and dams be 
after this system has been completed it 
is expected the federal government will 
install a system of steel barges on the 
river for the purpose of carrying freight, 
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Lytle W. Nail, prominent jeweler of 
Shelbyville, and W. A. VanLue, secre. 
tary of the Security Trust & Savings 
Co., will both close their business inter. 
ests and open an office which will cop. 
trol Shelby and Johnson counties, taking 
charge of the Shelbyville branch of the 
Bankers Investment Co., Indianapolis, 
They expect to take charge about Jan, 1, 
1922. 

The Howe button works at Petersburg, 
employing 50 men, which has been shut 
down for the last six months, received 
orders recently from their head offices 
at Boston to start their fires, and blow 
the whistle for work and to re-employ 
all old men and take on new men until 
the capacity of the factory has been 
reached, 

Unless a suitable location can be se- 
cured by March 1 of next year, the E. W. 
Leeds jewelry store, one of Terre Haute’s 
pioneer jewelry houses, will pass out of 
existence. The Robertson music house, 
525 Wabash Ave., has purchased the 
building now housing the jewelry store, 
and will move into their new location 
on March 1. The E. W. Leeds jewelry 
store has been located in that city for 
nearly 40 years and has won a reputable 
recognition as a house catering to the 
best trade and handling only the highest 
grade of merchandise. Mr. Leeds is un- 
decided as to his future plans, but stated 
that unless he could find a suitable loca- 
tion that in all probability he would dis- 
continue his business. 

The Indiana Retail Jewelers’ Associa- 
tion increased its membership from 143 
to 273 in a campaign of 13 days, it was 
announced at a jollification meeting held 
at the Chamber of Commerce recently. 
The membership campaign was con- 
ducted simultaneously with an agitation 
for support of the Smoot plan of re- 
lieving the present tax situation with a 
3 per cent levy on manufactured prod- 
ucts. As a result of these efforts a peti- 
tion bearing 1,863 signatures was sent 
to Washington. The petition was sent 
to the Indiana delegation in the congress, 
and a letter concerning the petition was 
dispatched to President Harding, by 
Ralph Roesler, of Marion, secretary of 
the association as published herewith last 
week. Edwin O. Little, of Auburn, president 
of the Indiana association, presided at 
the meeting. Two officers of the na- 

tional association, Edward Hufnagel. 
president of Mt. Vernon, New York, and 
Walter Mellor, national field secretary, 
made addresses. 

















Brock & Co. are planning to have their 


1 opening on Nov. 21. 
David Schwab, of Davidson & Schwab, 


New York, is here on a business trip. 
Henry Agate, of the Bonner Mfg. Co.,, 
New York, is here calling on the trade. 
“Louis Rudnick, 343 S. Main St., has sold 
his business to Norman Rose, recently of 
Santa Barbara. 

_C. Cummins of the Cummins-Kremer 
Co., wholesalers, is convalescing after some 
time spent in a hospital. 

A. Levine, 503 Bumiller building, has dis- 
continued work as a watchmaker. H. C. 
Lederer succeeds to his business, 

The Paul D. Walsh Co. has just taken a 
block policy with Lloyds, covering the com- 
pany’s business against theft and fire. 

L Jacobson, watchmaker formerly in the 
Title Guarantee building, is about to open 
for business on Broadway between 4th and 
5th Sts. 

George Martin, representative of the 
Omega Watch Co., is home from a trip 


covering Oregon and Washington as well ° 


as California. 

B. Grennan, formerly of Arizona, has 
opened a jewelry business at 7568 Sunset 
boulevard, Hollywood. His son is asso- 
ciated with him, 

Lawrence C. May, of the Lawreyce May 
Co, recently organized in New York, is 
here visiting the trade. He is meeting with 
gratifying success. 

Wm. Rosenberger, representative of A. 
Wallach & Co., is here after an absence of 
some years and is being greeted warmly 
by many old friends. 

The Pacific Coast branch of the Gruen 
Watch Co, will, it is announced, be open 
for business in the new Loew State Theatre 
building about Nov. 15. 

E. C. McKeen, who has recently been 
placed in charge of Pacific Coast territory 
by the Waltham Watch Co., with offices at 
704 Market St., San Francisco, is spending 
a week in Los Angeles, 

H. E. Wellman, Alhambra, has returned 
after a two-months visit at his old home 
in Illinois and other eastern points. He 
expresses himself as well satisfied with 
business conditions here as compared with 
the east. 

Walter Butler, of the E. W. Reynolds Co., 
took a business trip by motor through the 
San Joaquin Valley just in time to see the 
big fcothall battle between the elevens of 
the State University and the University of 
Southern California. 

Moss & Zack, diamond setters and manu- 
facturing jewelers, announce that their 
branch at 603-4 U. S. National Bank build- 
ing, Denver, is in successful operation. Mr. 
Zack is in charge but will return here soon 
and Mr, Moss will then go to Denver to 
remain for some time. 

Henry Paulgon & Co., material dealers in 
Chicago, have decided to establish a branch 
in Los Angeles and Charles E. Purdom, 
who has been with the company in Chicago 
for many years, is here to open the branch. 
Mr. Purdom will remain in charge and 
act as superintendent of sales for the com- 
pany on the Pacific Coast. 
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Elmer Zimmer, traveling for the E. 


Bastheim Co., has returned from a trip 
through Arizona. He reports that although 
business in the agricultural and mining dis- 
tricts is not active at present a hopeful, 
even optimistic, feeling prevails. It is re- 
ported that mining will be resumed in Janu- 
ary and this will energize business generally. 

L. M. Roberts, representative of the 
Baranger-Fletcher Co., has just returned 
from a successful business trip of three 
months through the east. He reports an 
improvement in conditions in the places he 
visited. P. R. Randolph, formerly with the 
Los Angeles Window Display Co., is now 
acting as the Baranger-Fletcher Co.’s rep- 
resentative in Chicago. 

Joel & Israel is the name of a new firm 
just organized here to do a_ wholesale 
jewelry business. Mr. Joel has for three 
and one-half years past conducted a retail 
and manufacturing business at 235 W. 3rd 
St. Mr. Israel has been in business in 
Iresno, where he had a store. A new 
building is to be constructed where Mr. 
Joel is now located and according to the 
conditions of his lease he is compelled to 
vacate within 60 days. 

Isaac Licht, recently from Belgium, his 
birthplace, has taken offices in the new 
Loew State Theatre building, corner of 
7th St. and Broadway, and will establish 
a diamond importing business. He _ will 
have as an associate a Mr. Berger, who 
was an importer of furs from Siberia, 
where he had headquarters before the war, 
but was driven out and lost a fortune 
through the Bolsheviki revolution. Mr. 
Licht has not yet learned to speak English 
fluently and Mr. Berger acts as his in- 
terpreter. 

The following out-of-town jewelers have 
been in Los Angeles recently: Charles 
Connor, Charles Everard, J. B. Rogers and 
C. H. Kelly, Pasadena; H. E. Wellman, 
Alhambra; Charles E. Perham, San Pedro; 
Mr. Jacobsen, of Dietrich & Jacobsen, 
Fullerton; E. C, Kendrick, Venice; N. P. 
Frandsen, Bell; T. S. Lailey, El Monte; 
L. R. Gillett, Watts; T. Finch, Covina; 
Wm. Lorenz and P. M. German, Santa 
Ana; E. B. Finseth, Placentia; A. J. Dutton 
and B. Hartfield, Anaheim; C. W. Middle- 
ton and E. M. Wilkinson, Pomona; R. H. 
Wilson and J. H. Blanchard, Ocean Park. 

Following a desperate struggle in which 
revolvers were drawn but no shots fired a 
negro highwayman escaped from a jewelry 
store conducted by Morris Moloff at 2503 
Central Ave., but was forced to leave his 
loot behind him. Mr. Moloff reported that 
the negro, a large man, walked into his 
store and asked to see a gold watch. When 
a tray of watches had been set on the 
counter the negro drew a revolver and 
grabbed a handful of the watches. Seizing 
a revolver from behind the counter Mr. 
Moloff grappled with the bandit and in the 
struggle both revolvers fell to the floor. 
The bandit then dropped the watches and 
fled No trace of him has been found. 

The jewelry store of J. Van Den Akker, 
6328 Hollywood boulevard, a block and a 
half from the Hollywood police station, 
was robbed of about $9,000 worth of goods 
recently between 8 and 10 o’clock. Acting 
upon a telephone call from a friend telling 
that suspicious-looking characters were seen 
about his store, Mr. Van Den Akker 
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hastened there to investigate and found the 
rear door of the store had been broken 
open and jewelry of the value named taken 
from his window and cases. Among the 
articles taken were a solitaire blue-white 
diamond ring valued at $1,200, three wrist 
watches valued at $800, a diamond bar pin 
valued at $480 and other pins and brooches. 

The employes in the manufacturing, 
jewelry and watch repair and engraving de- 
partments of Brock & Co, enjoyed a pleas- 
ant and profitable evening a few nights ago 
as the guests of the proprietors at a din- 
ner served at one of the first-class restau- 
rants of the city. Clem. S. Glass, vice- 
president of the company acted as toast- 
master and addresses were made by Mr. 
Brock, by H. Victor Wright, secretary, and 
by T. B. Buchan, superintendent of the fac- 
tory. The employes furnished entertain- 
ment in violin and vocal selections, ete. 
Although the gathering was for the shop 
forces exclusively, none of the sales or office 
forces being invited, there were 47 present 
and all appreciated the friendly feeling 
toward them manifested by the company. 

E. W. Reynolds, president of the E. W. 
Reynolds Co., of this city, when in Santa 
Ana, 35 miles south of here, in 1888, bought 
an old watch which he still has and which 
is of rare interest. It was made by Thos. 
Windmills, who with his brother, J. Wind- 
mills, was a noted London watchmaker of 
the period of 1700 to 1735. The watch is 
a repeater, strikes the quarter hours, and is 
still in running order, although the case, 
which is of German silver, and the dial are 
not thought to be the original ones. Ac- 
cording to T. J. Britten in his “Former 
Clock and Watch Makers,” there is in the 
British Museum “a handsome watch with 
silver dial in which is a semi-circular open- 
ing through which appears a representation 
of blue sky, with the sun pointing to the 
hour by day and the moon by night; tor- 
toise shell case.” The watch thus described 
was made by Joseph Windmills and is more 
elaborate than that owned by Mr. Reynolds. 
There is, however, the same author says, a 
repeating watch made by Thos. Windmills 
in the Guild Hall Museum. It is believed 
that there are still in existence but few if 
any other watches made by the Windmills— 
of whom there were several in the watch- 
making business—similar to that owned by 
Mr. Reynolds and which he is keeping as 
a curiosity and refuses to sell. 

A local paper says work will be started 
immediately upon the new home of Brock 
& Co., at 513-517 W. 7th St. A lease on 
this location, as reported some months ago, 
was obtained by the company for 99 years 
at a total consideration of more than 
$1,800,000 and plans have been prepared 
for a modern Class A building. While the 
plans call for the erection ultimately of a 
10-story concrete and steel structure, rising 
to the full height limit, the first building 
to be erected will be only four stories in 
height, according to H. Victor Wright, 
secretary of the company. Foundations will 
be laid for the larger structure and the 
additional floors will be added when more 
room is required. The four-story struc- 
ture will represent an investment of about 
$200.000. The new building will have a 
frontage of 40 feet with a depth of 118 
feet. The exterior will be finished with 
polychrome terra cotta and bronze, and the 
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equipment will include three elevators and 
two dumb waiters, an automatic sprinkler 
system and a modern heating system. The 
first two floors have been designed for the 
company’s sales rooms, the third floor will 
be devoted to the use of the general offices 
and the upper floor will be used for the 
work rooms, repair shops and the manufac- 
turing department. According to present 
plans the company will remove to the new 
quarters during July of next year. The 
company has occupied its present location 
at 437 S. Broadway for 15 years. 








Pacific Coast Notes. 


Edwin E, Wood, Modesto, Cal., is im- 
proving his store with a new front. 

Mr. and Mrs. D.: Moss have opened a 
jewelry store in the Leonard building, 
Dos Palos, Cal. 

George P. Martin, Watsonville, Cal., has 
sold his jewelry business to Carl Rappe and 
has opened an exclusive optical parlor, 

Hugh Wagner, Hanford, Cal., has con- 
cluded a very successful auction sale. St. 
Clair and Dascomb were his auctioneers. 

Joseph Nocerino, Pasadena, Cal., who 
recently moved into a new store, now has 
associated with him E. J. Arries, a recently 
licensed optometrist. 

N. Solomon, 333 Morrison St., Port- 
land, Ore., prevented a supposed robber 
from getting away with any loot by grab- 
bing him and holding fast till the police 
arrived. 

Manuel Marshall, San Luis Obispo, Cal., 
is reconstructiong his store and putting in 
a very fine and elaborate front, a duplicate 
of the much-admired front in the store of 
Klein & Turnbly, Santa Cruz. 

Herman Sieger, having purchased the 
interests of his partner in the jewelry 
store of Kahn & Siegel, Calexico, Cal., 
is now disposing of everything in the line 
of stock, in order to install new goods. 

Mrs. Goldberg, Bakersfield, Cal., who has 
been conducting the store left by her hus- 
band when he died suddenly in Los Angeles 
a couple of years ago, is trying, it is re- 
ported, to close out her business so as to 
retire on Jan. 1, 

Alex. Alchian, 939 Van Ness Ave., Fresno, 
Cal., who formerly shared his store with 
a ‘cutlery business, has bought out the 





latter and will now have the whole store. 


and do a cutlery business as well as a 
jewelry business, 

G. W. Horner has opened a jewelry 
store and watch repair establishment at 
2605 Sawtelle Boulevard, Sawtelle, Cal. 


Mr. Horner is from Alberta, Canada, and 


has been in the watch repairing business 
for a number of years. 

B. L. Gates, one of Seattle’s pioneer 
jewelers, has announced his intention of 
going out of business. It is ‘stated that 
he has sold his store to the Davids’ 
Jewelry Co. Mr. Gates will devote his 
time to various interests, including lum- 
ber and dried fish. 








James Clinton, jeweler of North Platte, 
Neb., visited jobbers in Omaha on his re- 
turn home from Kansas City where he 
attended the meeting of the American 
Legion. 
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Seattle, Wash. 





H. O. Hanson, Tacoma, Wash., was in 
this city recently on business. 

Herbert Brod, of Brod & Co., of New- 
ark, N. J., has been in Seattle calling on 
the trade. 

Edie Sultan left Seattle Nov. 1 on a 
trip through Oregon, eastern Washing- 
ton and Montana, representing Joseph 
Mayer, Inc. 

H. Silver & Co., jewelers located at 
715 Second Ave., this city, are going 
out of business and selling out their stock 
to the public at reduced prices. 

Mr. Rodensky, of the Continental Loan 
Office, Vancouver, B. C., was in Seattle 
last week and stated that he expected to 
start an auction sale at his Vancouver 
store. 

S. Golub, formerly a manufacturing 
jeweler of Seattle, who sold out his place 
some time ago and left on a trip to 
Cuba, has recently returned and is now 
engaged in the same business again in this 
city. 

Pete Tavrow, formerly located in the 
jewelry business at 1319 First Ave., 
Seattle, has closed his store and accepted 
a position with the Neft Jewelry Co., 
located at First and Madison Sts. 

J. SinClair, jewelry auctioneer, has just 
concluded an auction sale for the Alaska 
Jewelry Co., of Centralia, Wash. and is 
leaving Seattle this week for Walla Walla, 
where he will put on a sale for the 
Frederickson Jewelry Co. which is lo- 
cated in that city. 








Tacoma, Wash. 





H. O. Hanson, jeweler, formerly 1o- 
cated at 1129 Broadway, has moved to 
his new location at 257 S. 11th St. 

John P. Almquist, located at 504% 
S. 11th St.. will move his stock of jewelry, 
etc. to his home at 2539 Sheridan St., 
where he contemplates building a new 
store. c 

Owing to the remodelling of the build- 
ing located at llth and “K” Sts., B. 
Paulson, jeweler, who has been engaged 
in business in said building for the past 
several years, has moved his quarters to 
1016 S. 11th St. . 

Ben H. Britton, jeweler, located at 
1354 Pacific Ave., Tacoma, filed a peti- 
tion for voluntary bankruptcy, his assets 
being $1,800 and liabilities $1,200. The 
first hearing was scheduled to be held in 
the Bankruptcy Court for the Western Dis- 
trict of Washington at Tacoma on 
Nov. 7. 








A firm of importers in India desires to 
purchase and secure an agency from manu- 
facturers for the sale of watches and clocks, 
gold, silver, and rolled gold jewelry, foun- 
tain and style pens, spectacles, lenses and 
frames. Quotations should be given, c. i. 
f. port of India. Payment to be made 
through bank against documents. Refer- 
ence. For further information write to the 
Bureau of Foreign and Domestic Com- 
merce, Washington, D. C., or any of its 
various branches and refer to File No. 
252. 
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Canton, 0. 





TRADE CONDITIONS 


Business with the Canton retail] ; ; 
of a satisfactory volume, downtown enum 
and indications are that the present sneat say, 
show a decided improvement for inquiri will 
Christmas merchandise already are noticeable ~ 
provement in industrial conditions in the C; Im. 
district is reflecting slightly in the retail —— 
business, it is said. Cheaper merchandise is : 
ing very briskly with most stores while ethiees ait 
they find that the high and lower priced goods *y 
selling on an almost equal basis. Diamonds Pe 
slow, but silverware, gold jewelry and platinne 
goods have been moving well. The demand rm 
watches has been only fair. Wedding gifts held 
up well the past month. The general outlook for 
the holiday season is good, but at this time there 
are many inquiries and but few sales, 





Canton reail jewelers joined with other 
retail merchants and closed their stores 
Armistice Day, at noon. Canton observed 
this holiday with appropriate ceremonies 
which culminated in a parade. 

Recent visitors with the trade include ¢. 
W. Games, of the International Silver Co, 
Meriden, Conn.; H. D. Lipner, of the 
Conklin Pen Co., Toledo, and Bert Gold. 
man, of Bert Goldman & Co., New York 

Burglars obtained several articles of 
jewelry at the L. P. Uratlos store, Canton, 
O., some time Monday night. Entrance 
was gained by “jimmying” a window. The 
proprietor was unable to furnish the police 
with a list of the articles, although he e;- 
timated the loot was worth about $500, 

C. J. Duncan, proprietor of the Duncan 
Jewelry Shops in Canton and Massillon, an- 
nounces he expects to open his new store 
on E. Main St., Massillon, about the first 
of the year. The shop will be among the 
finest in the State. The present location 
will be discontinued when the new shop 
is opened. 

Production of dinner ware and other 
semi-porcelain specialties, which merchan- 
dise is largely sold by jewelry and specialty 
shops, is now the heaviest of the year, ac- 
cording to reports emerging from East 
Liverpool, O., recognized the world’s center 
of the pottery industry. Production is near 
the 85 per cent mark. 

Announcement is made of the abandon- 
ment of their retail business by Hoffstader 
Berson & Keidan Co., Toledo, O., in order 
to meet the demands of their wholesale 
jewelry trade. B. H. Berson has returned 
from Los Angeles, where he has been en- 
gaged in the company’s business for the 
last year, and will supervise the closing out 
of the retail business in Toledo. 

An attempt to rob the jewelry store of 
Karl E. Fiegenshub, 2 E. Main St., Alliance, 
O., was reported to police last week. Fieg- 
enshub had closed the store about 6 o'clock 
and when he returned about an hour later 
found that the window in the rear of the 
store had been broken. One of the iron 
bars had been sawed off. Police believe 
that the burglars had been frightened away 
before they gained entrance. 








John M. Regner, secretary of the Wis- 
consin Retail Jewelers’ Association, 1s 
gradually recovering from a serious Op- 
eration performed a month ago at St. 
Catherine’s Hospital in Kenosha. It 1s 
hoped that before long Mr. Regner will 
be able to resume his place in the store. 























H. F. Kaye has left the material de- 
partment of the Morgan & Allen Co. 

George W. Hopkins, of H. J. Gute & 
Co., is returning from a business trip 
through the northwest. 

Charles Weber has just returned from 
q holiday trip through southern Cali- 
fornia, representing J. H. Spiro. 

Jack Monasch, representing S. HH. 
Friend, has returned from a business 
trip which included all the States west 
of the Rockies. 

E. A. Murray has joined the material 
department of the Morgan & Allen Co. 
Mr. Murray was formerly with the E. W. 
Reynolds Co. of Los Angeles. 

D. W. Wilkins, of the Ostby & Bar- 
ton Co. Providence, R. I., is a visitor in 
town and Alec Feldenheimer, of Felden- 
heimer & Jacoby, New York, is expected 
shortly. 

Sidney Weinshenk, of Mayer & Wein- 
shenk, Stanley Beard and Morris Mayer 
have all started out to cover their re- 
spective Coast territories, for the holi- 
day season. 

A. W. Bennett and W. R. Landram, 
manufacturers’ representatives, of the 
Sacks building, have just returned from 
a trip to southern California, which they 
took by automobile. 

Guido Noack, Sacramento, broke his 
ankle recently. He has been visiting 
San Francisco, on a motor trip, with 
Mrs. Noack, but he was still compelled 
to walk on crutches. 

Morris Brilliant, of the Brilliant Jewel- 
ry Co., with offices at 704 Market St. 
is understood to have bought out the 
Lindow Jewelry Co. This will give the 
Brilliant Jewelry Co. a store on Mar- 
ket St. 

Employes of the Morgan & Allen Co. 
had a November day that was like June 
for an enjoyable picnic given at the home 
of Fred S. Davis, at Belvedere. Dancing, 
boating and swimming were enjoyed and 
lots of “eats” were plentifully provided. 

Much sympathy is felt for Albert Can- 
tor, manager of the jewelry department, 
Morgan & Allen Co., in the loss of his 
sister, Miss Irene May Cantor. The de- 
ceased was a native of San Francisco. 
She passed away after a very short 
illness. 

William Davidson states that, begin- 
ning Jan. 1, he will be pleased to see his 
friends and the trade at his new quar- 
ters, on the sixth floor of 704 Market 
St. Mr. Davidson is at present on the 
9th floor of the same building, but he is 
moving to larger and better quarters. 

Nathan Y. Glass has opened his new 
retail jewelry store at 256 California St., 
in the financial district. He carries high- 
grade gold~ and platinum jewelry and 
Standard clocks, including the products of 
a number of well known concerns, and a 
full line of nautical instruments. 

Walter Butler, manager of the silver 
department of the E. W. Reynolds Co., 
Los Angeles, is spending a few days in 
this city, having come up with the 
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southern delegation to see the football 
match between the State University and 
the University of Southern California. 
Los Angeles fans chartered the Yale. 

Bert Nordman and Leon Aurich, of 
Nordman & Aurich; Fred S. Davis, ot 
the Morgan & Allen Co.; Robert Myers, 
of R. & L. Myers Co., all left on Friday 
for Los Angeles to attend the quarterly 
meeting of the Western Material Dealers’ 
Association. Matters of much impor- 
tance to the trade are discussed at these 
quarterly meetings, which are always 
largely attended. 

California jewelers visiting the trade 
include: Clarence P. Jacobs, Vallejo; 
Max Noack, Santa Rosa; William Jung 
of W. C. Lean, San Jose; Miss Edith 
King, of Stockton, accompanied by her 
mother; Earl Bothwell, of San Jose; 
John Kocher, of San Jose; A. G. Prouty, 
of Napa; F. Bennett, of San Rafael; J. B. 
Schmidt, of San Leandro; Charles E. 
Daunt, Modesto, and J. B. Joseph, of 
Salinas. 

Charles Weinshenk, Jr., of Charles 
Weinshenk & Son, seized the opportunity 
of being at Twin Falls, Ida., on a busi- 
ness trip, to attend the opening of the 
Chinese pheasant season. These splen- 
did pheasants were placed in that coun- 
try about 13 years ago. The season only 
lasts 30 days, opening Nov. 1, and is quite 
an event for sportsmen. Charles Wein- 
shenk reports that he brought home a 
good catch. He is expected at home in 
a few days. 

Edson Adams, president of the Edson 
Adams Co., recently entertained, at a 
complimentary luncheon, given in the 
beautiful rooms of the Commercial Club, 
E. C. McKeen, manager, western division, 
Waltham Watch Co., and Mrs. K. M. 
Crawford, who for a number of years 
was connected with the Chicago office 
of the Waltham Watch Co. Mrs. Craw- 
ford is now out here, assisting Mr. Mc- 
Keen and staying in California somewhat 
in the nature of a vacation. 

Horace H. Allen, manager of the 
Oneida Community, Ltd., has just had 
his home at Forrest Hill burglarized for 
the fourth time in three years. It was a 
daylight burglary and the thieves entered 
the house by breaking a window with a 
stick of wood, so it is believed they are 
young hoodlums rather than _ profes- 
sional burglars. They took what jewelry 
and plate remained after the three pre- 
vious raids on the home, leaving nothing 
of any value, except a car. Mrs. Allen 
was out motoring and had the excellent 
watch dog with her. A quantity of 
wearing apparel was stolen. The loss 
was covered by insurance. 

An interesting precedent has just been 
established in the California courts in 
the case of the R. P. Kearns Co., whole- 
sale jewelers, of 150 Post St., against the 
Topken Co., New York glove importers, 
and the Topken Exporting Co., a sub- 
sidiary company. The suit involved the 
alleged breach of several contracts for 
the delivery of pearls, jade and glass 
beads from the Orient. Judge Franklin 
A. Griffin, on Nov. 4, awarded judgment 


‘ for $35,569 to R. Chamberlain, assignee 


for the R. P. Kearns Co. He said that 
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when one corporation controls the busi- 
ness of another and operates it as a de- 
partment, it is responsible for the lat- 
ter’s obligations. 

San Francisco jewelers are on _ the 
alert for Charles Harris, alias “L. Levy,” 
etc. After reading his description in’ 
THE JEWELERS’ CIRCULAR, they said it 
would be easy for them to spot him, if 
he should try to do any stealing from 
them. “Yes, he’s the man who jumped 
his bond in Denver—alias ‘Charlie Mil- 
ler,’ alias ‘Max,’” said Philip E. Geauque, 
superintendent of the Pinkerton Detec- 
tive Agency, in the Flood building. “Our 
people sent me his picture a day or two 
ago, and we have been working on the 
case. A man named ‘Miller’ swindled a 
lot of jewelers here, so we have been 
showing this man’s picture around, to see 
if anyone could identify him. They are 
all sure this is not the man, however. 
This Charles Harris, alias ‘Charlie Mil- 
ler,’ etc., is too old. He is not the Miller 
who has been working here.” 

The employes of Shreve, Treat & 
Eacret, one of San Francisco’s best- 
known jewelry firms, were to have 
been given a _ banquet to celebrate 
the 10th anniversary of the house. 
They decided however, to celebrate by 
holding open house at the beautiful 
store, 136 Geary St. from 10 a. M. 
to 10 p.m. on Nov. 5, holding a. 
display of jewelry and __ silverware. 
The florists, Podesta & Baldocchi, in- 
stalled masses of chrysanthemums and 
pom pom mums, all in Autumn tints, 
with garlands of French marigolds. 
Every woman visitor was given a 
large chrvsanthemum. Numbers of din- 
ner tables, with floral decorations. 
were set with sterling silverware, in 
period designs, including Louis XVI, by 
Dominick & Haff; Pompean Adam and 
Louis XIV, by the Towle Mfg. Co., and 
the solid silverware handled by the Gor- 
ham interests, including the products of 
the Whiting Mfg. Co., W. B. Kerr Co., 
Wm. B. Durgin Co. and the Gorham 
Mfg. Co. The committee of employes 
which arranged the affair and welcomed 
the guests consisted of: J. E. Noonan, 
cashier, chairman; W. J. Peden, head of 
the silver department, who had charge 
of the floral decorations; W. M. Mangels, 
of the repair department; George -Weth- 
erbee, head of the watch department, and 
Miss A. Scherer. At the reception, some 
of the employes of Shreve, Treat & 
Eacret wore attractive medals. All em- 
ployes who had been with the firm for 
five years and over wore 14-karat gold 
medals and those who had been there 
for 10 years wore medals each.containing 
a diamond. The diamond-medal em- 
ployes were Miss A. Scherer, E. O. 
O’Connell and N. A. Soderman. 








The marriage of Miss Dorothy Smith, 
daughter of General A. L. Smith, to 
Mason Charles Shoup, took place re- 
cently at the home of the bride’s grand- 
mother, Mrs. Joseph Darnell Smith, 
Ninth and Robidowx Sts., St. Joseph, Mo. 
The Rev. J. J. O’Neil performed the 
ceremony, which was witnessed by rela- 
tives only. 
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Closing of retail stores on Nov. 11, 
Armistice Day, was quite generally ob- 
served in various Wisconsin cities and 
villages. In some places the day was 
observed as a half-holiday while in others 
the entire day was given over to the 
celebration of the occasion. 

H. F. Hoffman has succeeded Shum- 
way & Hoffman, retail jewelers at Rhine- 
lander, Wis., according to word received 
by the trade in Milwaukee this week. 
Mr. Hoffman will continue the store as 
heretofore, it is understood, but nothing 
could be learned of the future plans of 
Mr. Shumway. P 
Carl Meyer and August Leichtfuss, 
road representatives of the Boszhardt- 
Possin Co., left last week for another 
swing around the circuits which they 
cover for their house in Wisconsin and 
adjoining States. Early reports indicate 
that buying for the holidays is already 
being noticed by the retail trade this year. 
H. F. Ziese, of the Bunde & Upmeyer 
Co., has been appointed chairman of the 
committee on telephone and telegraph in 
connection with the arrangement for the 
annual convention of the Associated Ad- 
vertising Clubs of the World, to be held 
in Milwaukee next June. The conven- 
tion will bring several thousand visitors 
to the city. 

Announcement was made this week of 
the organization of The Badger Engrav- 
ing Co., which has established offices at 
3419 Vliet St., Milwaukee. The firm will 
do engraving and specialize in the manu- 
facture of steel dies for rings, emblems, 
etc. H. A. Witt is secretary of the new 
firm, whose membership includes sev- 
eral well known engravers of the city. 

R. W. Bailey, who spent several weeks 
in Milwaukee while under treatment of 
a specialist, has returned to Beaver Dam, 
Wis., and is again active about his 
jewelry store. During the period of 
convalescing Mr. Bailey stopped at the 
Republican House and was able to get 
about the city occasionally to visit some 
of his many local friends in the jewelry 
trade. 

Julius Jappe, of Racine, who called in 
Milwaukee last week, reported that Mrs. 
Jappe is now convalescent at home, hav- 
ing been removed from the hospital last 
week, as her condition is much improved. 
Both Mr. and Mrs. Jappe were injured 
in an automobile accident a few months 
ago, the latter sustaining more serious 
injury which necessitated a long stay 
in the hospital. 

Hentschel Jewelers, the junior city and 
State basketball championship ‘team of 
last season, playing under the flag of 
A. C. Hentschel, well-known Grand Ave. 
jeweler, will again enter the field this 
season. The support given the team by 
Mr. Hentschel has been well repaid by 
the publicity and advertising received 
throughout the playing season through 
the activity of the team bearing his name. 

Charles Kuesel, well known Milwaukee 
dealer in diamonds, pearls and mount- 
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ings, 208 Enterprise building, contem- 
plates retiring from business about May 
1, 1922. He is now offering his stock 
to the retail trade at a special discount 
for cash in order to dispose of it in the 
regular trade channels. Next Spring Mr. 
Kuesel expects to remove his permanent 
residence to California to make his fu- 
ture home. . 

E. H. Warnke, of E. H. Warnke Co., 
and Adolph Possin, of the Boszhardt- 
Possin Co., who have represented their 
firms on the trade promotion trips con- 
ducted by the jobbers’ division of the 
Milwaukee Association of Commerce 
for several years past, have been invited 
to attend a reunion dinner in the near 
future. All business men of the city 
who participated in past trade excursions 
are eligible to attend. 

Jewelers at Ashland, Wis., are co- 
operating with other business men in 
arranging plans for a Merchants’ Insti- 
tute to be held there this month. The 
Institute offers an opporutnity for re- 
tailers to develop selling ability and mer- 
chandising ideas. The expense is being 
defrayed by the sale of tickets at $1 each, 
which are also offered to other business 
and professional men and women of the 
city, interested in merchandising. 

Mrs, J. Vander Zanden, wife of a 
prominent jeweler and a life-long resi- 
dent of Green Bay, Wis., died at the 
family home in that city last Saturday. 


_ Death followed a lingering illness. Mrs. 


Vander Zanden was 49 years old. She 
is survived by her husband and eight 
children, Rose, George, Anna, Frank, Ed- 
ward, Wilford, Margaret and Norbert. 
Funeral services were held from St. Wille- 
brord’s Church, with interment in Allouez. 

Business matters brought quite a large 
number of jewelers from all parts of 
Wisconsin to Milwaukee during the past 
week. Among those who called on local 
jewelry houses were the following: Ed- 
ward Bowen, Gillett; R. F. Fink, Alma 
Center; Thomas Bruhy, West Bend; W. 
Earl Trauger, Racine; Amidon Bros., 
Hartford; Henry Bayer, Whitewater; 
Henry Fischer, Jefferson; Schneider 
Bros., Burlington; J. Brehley Cudahy; 
William F. Notbohm, Oconomowoc; N. 
Panik, Cudahy; C. W. Uffenbeck, Fond 
da. Lac; 

Milwaukee police are receiving numer- 
ous reports of cashing of worthless 
checks by merchants throughout the 
city. Additional precautions are being 
urged, particularly as to the identity of 
the persons presenting checks so that 
they can be dealt with according to the 
State law on passing checks without 
having funds in the bank. Among the 
more recent complaints was one received 
from Henry Oberst, jeweler at 392 Na- 
tional Ave., who reported to the police 
that a worthless check for $25 had been 
cashed at his store. 

William A. Martin, jeweler at North 
Milwaukee, against whom an involuntary 
petition in bankruptcy was filed recently, 
has filed schedules, through his attorneys, 
Schroeder & Walmsley. Liabilities of 
$26,808 as listed include secured claims 
of $13,875 and unsecured $12,933. Assets 
include real estate, $2,200; stock in trade, 
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$2,800; household goods, $500; books, 
etc. $25; other property, $1,100. Exemp- 
tions of $500 are claimed. Regarding 
some of the assets note is made that 
foreclosure proceedings are pending or 
property has been foreclosed. 

Moritz E. Oertel, jeweler at 626 Chest- 
nut St., reported to the police.a few days 
ago that a woman had sold him a valu- 
able diamond ring for $10, claiming her 
husband had found it. Growing sus- 
picious after he had purchased the ring, 
Oertel notified the police of his purchase 
and it was found that the ring matched 
the description of a $2,000 diamond ring 
reported lost or stolen from a local 
woman several months ago. According 
to the district attorney, Mr. Oertel will 
stand to lose the money paid in the trans- 
action, although it is likely that: the 
owner of the diamond, now in New York, 
will reimburse him. Bigs." 

With the incorporation of the Ruh-Kem- 
nitz Co. of Fond du Lac, comes the an- 
nouncement of a change in the firm of the 
E. W. Kemnitz Jewelry Co. The new cor- 
poration has a capital stock of $35,000, 
consisting of 350 shares at $100 par value 
each, and the incorporators include Edward 
W. Kemnitz, August P. Ruh and Ella Krug, 
all of Fond du Lac. Mr. Kemnitz has been 
in the jewelry and watch business for many 
years. Previous to opening his own store 
he was with the John P. Hess Co, for a 
year. Mr. Ruh is one of the prominent 
druggists of Fond du Lac and the store of 
which he was head was destroyed by fire 
in January, 1920. With the consolidation of 
the interests of the two men, the company 
plans to carry on an extensive business in 
jewelry and watches, and also drug sun- 
dries and a fine line of toilet articles. The 
store which the new company occupies is 
one of the finest jewelry establishments in 
the Fox River valley district. The finish 
throughout the interior is mahogany. Ele- 
gantly equipped show windows face on Main 
St. The wall cases are of mahogany and 
plate glass, as are the counters and display 
cases. At the end of the center aisle of 
beautiful display cases there is a balcony 
provided with silverware display cases. In 
the rear is the watch repair department, 
which will have the personal supervision 
of Mr. Kemnitz, an expert watchmaker. 








Alex. Burdock, 15 years old, a wagon boy 
for Hess & Culbertson Jewelry Co., St. 
Louis, Mo., was arrested, Nov. 9, for the 
theft of a sealed package of jewelry valued 
at $715 from the company’s receiving room a 
week previous. Confession from Adam 
Grossman, 17, and Edward Wisniewski, 15, 
who said they had received the jewelry 
from Burdock and sold part of it, led to 
the arrest. The package contained two 
platinum wrist watches, 12 platinum and 
diamond bar pins and two gold and plat- 
inum scarf pins. Grossman and Wisniewski 
told the police they had divided the jewelry 
between them and sold part of it. A wrist 
watch and a number of bar pins were found 
in each of their homes and most of the rest 
was recovered from pawnshops. Grossman 
declared he had lost four of the platinum 
bar pins. When Burdock was arrested a 
search of his home revealed, according to 
the police, a pair of collapsible opera glasses 
and two small gold mantel clocks. 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with Tux 
Jeweters’ Circutar regarding any advantageous 
device or plan which they are utilizing in con- 








nection with their business, 














Business Methods That Prejudice 





Written Expressly for The Jewelers’ Circular 














———ome 


se Non glad to see you. Sit down.” So 
spoke J. Wesley King, proprietor of 
King’s Jewelry Shop, to Stanley Foote, his 
advertising man. 

“What do you think of that letter, Mr. 
Foote?” J. Wesley inquired, as he tossed 
over a selection from his morning’s mail. 
The letter, which was processed on good 
bond paper, started off with a “Dear Mr. 
King,” and then presented to the reader’s 
attention a cut-out square hole about a half 
inch wide. The paragraph following went 
on to say: “At first glance you probably 
thought this hole was an accident. But we 
placed it here for a purpose. It is not to 
suggest that we leave any opportunities for 
ourselves to ‘crawl through’ but rather to 
impress upon you our desire to always ren- 
der a square deal.” 

Ad. Man Foote continued to read the let- 
ter, which was a mail advertisement from 
a local merchant in another line. 


“First let me ask you what you think 
about it, King?” 

“It strikes me as pretty clever,” replied 
Jeweler King. 

“So it is,” agreed S. F. “But now that 
you have already put that letter away what 
do you remember about it—the service of- 
fered, or the cut-out hole? : 

“The hole sticks in my mind pretty close,” 
admitted King. 

“That’s the point,” answered Advertising 
Specialist Foote. “Letter stunts are some- 
times all right for special events but in the 
general run of letter advertising it pays bet- 
ter to stick to good wholesome meSsages in 
preference to the clever stuff. Cleverness 
in sales letters merely attracts attention and, 
while attention is an important factor in 
successful letter advertising, the letter which 
pays for itself is the one that not only at- 
tracts but also interests, persuades and gains 
response. It takes more than cleverness to 
accomplish that.” 

““Let me give you a case in point,” con- 
tinued Mr. Foote. “One of my clients re- 
cently had me work up a letter on the serv- 
ice features of his store. He wanted me to 
Prepare a message which would convince all 





readers that he had put his whole heart into 
his selling service. When the message was 
completed and accepted to his satistaction 
it was his idea to have the wording printed 
in heart fashion. That is, in place of para- 
graphs, he wanted the whole letter set up 
so that the contents appeared in a solid body 
representing in outline a heart, 

“T protested the stunt on the grounds that 
it would lose its sincerity and pleaded with 
him to have it printed in usual letter form 
with each letter personally signed. To put 
over the heart idea I suggested we include a 
picture of his store at the top of the page, 
the store picture to be reproduced in heart 
shape with this wording underneath—‘The 
Heart of Success Lies In Service.’ My sug- 
gestion was not looked upon with favor. 
After considerable discussion he agreed to 
compromise and we mailed half of the let- 
ters as he wanted them and half as I did. 
A return card was enclosed with each letter, 
which the reader could use to request a 
booklet offered. A check up of the final re- 
sults showed nine times as many replies from 
the second letter—the one not printed in 
heart shape! 

“The cleverness of a letter,” added Foote, 
“may win admiration, but that cleverness 
alone will not pull sales. And in some cases 
an attempt to be clever will destroy the con- 
fidence necessary to gaining action from the 
reader. Especially in the jewelry trade, Mr. 
King, where the effort to win confidence 
must be sincere. 1 would advise all mer- 
chants and retailers trying to build up a 
permanent business by rendering honest 
service to cling to sincere, wholesome and 
friendly letter appeals in place of clever 
stunts.” 

“Would you use stunts in any form, Mr. 
Foote?” was the response of Mr. King. 

“An occasional use of a stunt as an auxili- 
ary part of the letter is not a bad idea,” 
answered Foote. 

“But don’t make the stunt the feature part 
of the. letter, as in the case of the ‘hole 
letter’ you showed me. I have in mind a 


stunt that helped along a letter very well. 
Tt was a jeweler, too, Mr. King, who used 
+.” 


“I am interested,” announced proprietor 
King. 

“This jeweler issued a form sales letter 
which was a good example of a cheerful 
appeal. At the extreme bottom, in the left- 
hand corner was a three-line phrase typed 
in French. Translated, the words wished 
happiness for every day. The stunt—which 
was but a small feature of the letter—added 
to its pulling power. To begin with nearly 
every reader, out of plain curiosity, had this 
phrase translated. This meant that the let- 
ter was read by others. Its circulation was 
not only doubled—but tripled. Appearing at 
the close of the letter this little French 
phrase prevented the reader from putting 
the letter aside to forever forget about it. 
Curiosity made him keep it handy. The 
very clientele of this jeweler guaranteed a 
translation of the phrase. The success of 
that letter was real gratifying.” 

“I occasionally use stunts in preparing 
sales letters,” added Advertising Expert 
Foote. “Not merely for the sake of stunt- 
ing but to help get the results desired. But 
I recommend it be used very carefully in 
jewelry advertising—very carefully. Some- 
thing like the French phrase just mentioned 
is all right but as for mere clever stuff such 
as cutting holes in the paper, trimming the 
edges, using freak forms and the like—this 
is something the sincere jeweler can avoid to 
the benefit of increased prestige.” 

GC... Fa 





Acts That Advertise 


The best advertising costs nothing in 
money. 

Because it can’t be bought with money. 

Every job well done is a good advertise- 
ment for the man or company doing it. 

The telephone girl with a smile in her 
voice is a good advertisement for herself 
and the company that employs her. The 
courteous treatment of salesmen and other 
visitors is a good advertisement. 

Rudeness, sloppy work, mistakes, failure 
to keep promises—these will drive away 
work faster than published advertising will 
bring it in. 
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TO OBTAIN THE PROPER OUTLOOK, USE THE LEMAIRE | 


AN IDEAL GIFT 


THE PRISM BINOCULARS, OPERA AND 
FIELD GLASSES OF LEMAIRE 


‘ 








All genuine glasses bear this trade mark 
An artistic little pamphlet has been issued, entitled “The Story of Lemaire 
Superiority.” It is not a booklet of idle praise, but a graphic account of the 
story of Lemaire superiority. A story which convinces. It will please us to send 
you a copy. 


SUSSFELD, LORSCH & SCHIMMEL 


SOLE IMPORTERS 
153 West 23rd St. New York 
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That Need Consideration 





Analyzing the Business for Talking Points 
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SINESS could be better. It is safe 

B to say that everyone will admit that 
this .is a fact. If it could be better there 
must be something that can be done that 
will tend to make it better, for after all, 
things are about what we make them. This 
being true, it is well to give certain points 
about the jewelry store careful considera- 
tion. : 

If there is one thing more than any other 
that stimulates buying of certain kinds, it is 
news. There are some people who go so 
far as to say it was the newspapers that 
brought about the buyer’s strike. These 
people claim that because the newspapers 
published so much about profiteering and 
needlessly high prices people came more and 
more to decide that they would not buy un- 
til prices came down where they ought to 
be. They decided to make the dealers who 
had been profiteering, or whom they thought 
had been profiteering, take a loss. 

There is unquestionably some basis of fact 
in this stand. News certainly does affect 
sales, and it can be made to reduce sales. 
This being the case, it is well to see if there 
is anything new about the store, for news 
is after all, something new. It is new in- 
formation. 

If there is nothing new about the store, 
if it is exactly as it was in 1914, with the 
exception that the stock is not in quite so 
good a condition, then it is obvious that 
news cannot be utilized to help to attract 
people to the store. On the other hand, if 
there is something new about it, be it stock, 
fixtures or service, then there is reason to 
believe that this news can be utilized to 
bring people into the store. The news may 
be about the prices charged. It may be 
about anything else. Only the jeweler him- 
self is in a position to know what is new 
about his store. If he will look at his 
business from the point of view of news, 
of discovering something about it that is 
new to the customers, one of two things is 
bound to happen. 

If there is nothing new about it, he is 
going to think of a number of new things 
that ought to be done. This may be a 
change in the store itself. It may be a 
change in the lighting system. It may be 
some new stock that ought to be added. 
It may be anyone of a thousand and one 
things. Then when he starts doing new 
things he is bound, if he lets people know 
about it, to attract them to his store. Many 
a business has been built up because it has 
so frequently done new things. 

There would not be the number of auto- 
mobiles in use that are in use today had it 
not been for the new things added to the 
cars year by year that made people want to 
buy them. Each new thing made new sales. 

If the jeweler finds that there is a lot new 
about the store that he has been keeping to 
himself, and he will stop to consider these 





new things, he will be tempted to tell the 
people in his community about them. If 
he does this, he is almost certain to find that 
the contemplation of the new things about 
his store has meant an increase in sales. 

It is well to stop and consider whether 
the business has been conducted in such a 
way that it is vital to the town. A street 
railway system is vital to a town of any 
size. The manufacturing plants are vital to 
the town. These are vital because it would 
be a real hardship to the community to lose 
them, 

It is well for the jeweler to examine his 
business from this point of view. Has he 
conducted his business and is he rendering 
a service that makes his business vital to 
the community? Is he doing a tourist nov- 
elty business that is causing motor tourists 
to be diverted from some other route in 
order to visit the community and buy some- 
thing at his store? If he is, his business 
is vital to the community because it is bring- 
ing additional business to it. The people 
who pass through the town in order to visit 
his store will in many cases also spend 
money with other merchants, and all this 
outside money is a clear gain for the com- 
munity. 

Is he rendering a service which, if he 
did not render it, would mean that people 
would have to visit some other town or city 
to get that service? If he is, his business is 
vital to the community, for he is holding 
not only that amount of money but the 
money that would be spent in the other city 
for other things, in the home community. 

Can he render a service that will help 
keep money in the community, or that will 
attract people from other communities into 
his? If he can, he can make his business 
more vital to the community in which he 
is doing business. 

An examination of the business from the 
point of view of how vital it is to the com- 
munity, is illuminating. If this examination 
shows that the business is not vital to the 
community, then it naturally follows that the 
people in that community cannot be expected 
to give it unqualified support. If the ex- 
amination does show that it is vital, then 
the future of that business may be consid- 
ered as secure, at least just so long as the 
business is made vital. 

Such an examination may suggest new 
ways in which the store can be made to 
serve the community in a more vital man- 
ner. These new ways of serving will nat- 
urally lead to more business and greater 
annual profits. 

No business that is not vital to the com- 
munity in which it is located can hope to 
endure permanently, and the degree to which 
it is vital is measured by the service it is 
rendering. The Tiffany store has won the 
prestige that it has through the service that 
it has rendered. Had it not rendered this 
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service it would not have won the place 
that it has. Perhaps long since it would 
have gone out of existence, just as many a 
concern has since the day this institution 
was founded. 

After examining the business from the 
point of view of what is new about it, and 
what is vital to the community served, it is 
well to consider if there is anything inter- 
esting about the business. If it is possible 
to tell the people something interesting about 
the ‘store, more people are going to come 
into the store if they are told these interest- 
ing things. 

A store having a very interesting history 
desired in the Spring of 1921 to attract more 
people to it. There seemed to be nothing 
that could be done in those days of lack of 
interest.in buying on the part of the public 
to get people into the store. Finally the 
advertising manager decided that the best 
thing to do was to tell the people the inter- 
esting things about the history of the com- 
pany. He did this in a series of ‘fifteen ad- 
vertisements, with the result that sales it.- 
creased to a far greater extent than it was 
thought possible to increase them. 

Because the people were told interesting 
facts about the concern, they were more in- 
terested in the store, visited it, and spent 
money there, 

There are a great many interesting things 
about the jewelry business. There are the 
jewels themselves. As a matter of fact there 
is practically nothing that the jeweler car- 
ries in stock that is not full of interest. It 
is possible for him to make each advertise- 
ment just as interesting as a good short 
story. Many a short story for that matter 
is written around articles that the jeweler 
carries in his everyday stock. 

The experience of the store that found 
that telling the people interesting things 
about the concern would indicate that if the 
people are told any interesting things they 
can be persuaded to spend a little more 
money. This points towards more interest- 
ing advertising copy, more interesting dis- 
plays and more interesting sales talks. 

If there is something especially interest- 
ing about the history of the store, this is a 
good time to tell the people about it. At 
least, it will tend to create more confidence 
in the store, and in these days added con- 
fidence always means added volume to the 
sales. 

Any jeweler who will study his business 
from the point of view of finding out all he 
can about it that is interesting, is going to 
be surprised to learn how much there is 
about it that is intensely interesting and that 
he ought to tell the people. If he has this 
point of interest in mind, he is going to read 
the advertisements of many manufacturers 
from an entirely new point of view, and as 
a result he is going to find new ways and 
means of making his own business more in- 
teresting to the people in his community. 

Bad news, an impression that it is not 
vital to keep people buying, a lack of in- 
terest in the concerns in one’s own com- 
munity—these are three of the principal 
causes of our present business depression. 
Tell the people good news, impress upon 
them the vital importance of more buying, 
get them intensely interested in the concerns 
in their own communities and in a surpris- 
ingly short time business will be far better 
than it has been during the past months. 
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Worth Their Weight 


in Gold 


F gold would take a cutting 
edge, blades for fine knives 
would long since have been made 


from it, 


regardless of price. Think 


of the added value such a knife 
would have as a permanently use- 


ful and 


beautiful piece of jewelry! 


These very same qualities can now 
be obtained in knives of Stellite, 


and ata 


price much less than gold. 


Stellite not only has the rust-proof, 
non-corrosive qualities of gold, 
but cutting qualities that surpass 
the finest steel. And, unlike any 
other metal, Stellite takes a beau- 
tiful, permanent polish that for- 
ever expresses the rich, inherent 
qualities of the metal itself. 


Stellite is the ideal metal for fine 
knives, and the only cutting metal 


worthy 


of association with gold 


and platinum. Stellite Knives nec- 


essarily 
knives, 


cost more than ordinary 
but they are worth more! 


Leading manufacturers of fine 


knives, 


to whom Stellite move- 


ments are now being supplied, 
will gladly quote you prices. For 
complete information write Haynes 
Stellite Co., 30 East 42nd Street, 
New York. 


*e* * * & 


Our new descriptive folder, “A 
Knife for a Thousand Years,” will 


ST 


be sent on request. 
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Handling the Christmas Crowds 


Methods That Promote Efficiency 


Written Expressly for The Jewelers’ Circular 














T is a real art to handle a good many 

people when all of them are in more or 
Jess of a hurry, or when they wish to do 
quite a little looking before a purchase is 
decided upon. 

The salesman who rushes from customer 
to customer, attempting to keep several 
satisfied at the same time, is very sure to 
be exceedingly wearied by the nerve strain 
of it all when business hours are over, 

On the other hand, the salesman whose 
manner practically says, “I'll take my time 
no matter who waits, and let it go at that,”— 
neither feels pleasure in what he is doing, 
nor does his attitude please the customer or 
encourage patience in waiting. 

It seems to the people on the other side 
of the counter almost as though such a clerk 
were deliberately stalling in order to exer- 
cise his inalienable right as an American 
citizen to pursue life, liberty, and business 
at his own gait. Such a worker is sure by 
night to meet with many rebuffs. He will 
have irritating circumstances to recall, and 
in the end such a salesman will be worn 
out by the effort of putting the brakes on 
and the friction developed. 


It is a good plan to take it into earnest 
consideration first of all, that people go out 
to do their Christmas shopping with a cer- 
tain expectation of pleasure in the doing of 
it. It is a perfectly normal characteristic 
to like to look about at what is for sale, 
and to take pleasure in the thought of giving 
happiness to others. Even when Christmas 
shopping is perfunctory, the shopper is rather 
sure to get into the spirit of the good- 
natured throngs. 

But shopping at any time and especially 
at Christmas time, is a somewhat tiresome 
process. Few people have all the money to 
spend which they wish; it is often necessary 
to look from one store to another, or from 
one counter to another before what is wanted 
is found; counters are crowded; and it is 
tedious waiting to be served and for parcels 
and for change. 

Customers are not always as pleasant and 
considerate as they might be, for it takes all 
kinds of dispositions to make a world. ‘These 
crowded business days will last for two or 
three weeks or even longer, for Christmas 
buying is being done earlier than in other 
years, and bargain hunters do not stop when 
Christmas Day has arrived, but are inclined 
to look eagerly forward to finding special 
values at the sales which are sure to follow. 

How then shall the salesman handle him- 
self in order to get the greatest amount of 
pleasure out of the work done, in order to 
serve customers happily, and that unneces- 
sary muscle and brain fag may be saved. 

Here are a few rules, and if workers will 
think about them, and will act upon them, 
they should be able to come through the 
hurried period of Christmas selling without 
being exhausted, and certainly without feel- 


ing that it has been a mere weariness of the 
pleasure to them, 

Remember that it takes a little effort to 
do anything different, but if the effort is 
worth-while, it will save strength and time 
in the end. 

1. At this time of the year when there is 
an extra demand and strain upon the sales- 
man’s strength and nerves, an additional half 
hour or even hour of sleep each night will 
help greatly to maintain the balance of health 
and disposition. This period of rest will 
make up for what has been lost or given 
out in the way of extra effort, and it is easy 
enough to plan for this period of rest if 
the importance of it is realized. 

2. Meal times should not be hurried or 
rushed, for the system requires its full quota 
of nourishment to meet the calls of the busi- 
ness hours. Plain substantial meals should 
be eaten in a leisurely manner. If for ex- 
ample, the worker has been accustomed to 
walk several blocks for the noon time meal, 
it will be better to eat somewhere near at 
hand during the busy days, or else to take a 
car in order that the meal itself need not be 
a hurried one, and that some rest may be 
taken at the same time. 

3. Muscular strain of feet and limbs will 
be prevented by the daily changing of hosiery 
and shoes. Fresh hose are always restful, 
and more than one worker has found that 
changing the shoes at mid-day when possible; 
or wearing one pair of shoes one day, and 
another the next, has proved helpful. It is 
like turning in bed or changing one’s posi- 
tion in a chair. If there is a tendency toward 
falling arches, well-fitted supports will be a 
great comfort and help at this time. 

4. Bathing the feet and muscles in warm 
or as hot as it can be borne, salt and water 
each night, will be found a distinct tonic. 
Follow with a witch hazel rub after the 
flesh has been dried. This will only take a 
very few moments and will assist greatly in 
helping one to awaken refreshed and ready 
for another day of pleasurable activity. 

5. Because it is our custom to eat un- 
usually rich food at the holiday season and 
to nibble at other dainties such as confec- 
tionery which is freely in evidence now, it 
will be a distinct advantage to see that the 
system is kept active. Extra attention will 
be needed in this connection or the stomach 
is likely to go on strike because its owner 
is more tired than usual. 

6. Daytime weariness will be kept at bay 
in large measure by good clean pure air of 
a suitable temperature. Where crowds are 
surging through a store hour after hour, 
the air becomes devitalized unless special 
pains are taken to ventilate properly. Some- 
times this frequent ventilation cools the air 
more than usual, but clothing of a sensible 
weight will meet this situation, and the fresh 
air will serve the worker well. In fact, 
there is less danger of colds, influenza, and 
other infection in pure air than in foul air. 
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At night the worker should have all the 
fresh air possible even if additional cover- 
ings are used, so that the nerve cells may 
be filled and the worker thoroughly re- 
freshed. 

7. The mental attitude has a great deal 
to do with our enjoyment of, and pleasure 
in our work. If we look upon the crowd 
as a plain nuisance, or made up of individ- 
uals who are annoying; if we are ready to 
make crisp retorts to everyone who is fussy 
or unreasonable,—the day will be wearisome, 
and we will have small satisfaction in what 
we do. But if we take into consideration 
that every customer served is a Christmas 
contribution of our own to the world’s sum 
total of happiness,—and that we have helped 
to make, not one perhaps, but many hearts 
glad,—_then what might have been a task 
will become a many-hued bouquet of golden 
deeds. To ‘see one’s task in his light, it is 
necessary to have imagination, and to use it. 
Without imagination there is not much 
chance of progress in the world. 

By proper management of self, it is entire- 
ly possible for the average individual to 
come through a heavy season of business 
in excellent condition—or by the opposite 
management to be-worn out and in no physi- 
cal shape to enjoy this delightful season of 
the year. 

We are only traveling this way once, and 
so it behooves us to prove that we are 
skillful travelers by enjoying the journey 
ourselves, and by helping others to make the 
most of it also. 

Learn to handle the Christmas crowds 
right! 





Making the Most of the Show 
Windows 





HE S. Ruby Jewelry Co., at 7th and 

Locust Sts., St. Louis, Mo, has a 
double-front show window which is unlike 
any window possessed by any other St. 
Louis jewelry store. - It occupies the corner, 
with an entrance on each ‘side of it and all 
of the contents are in full view from both 
streets. 

Its possession is not an unmixed delight 
to the members of the firm who have to 
fix up the displays, because it presents 
serious difficulties. A raised stand at the 
rear, facing both ways, enables an effective 
background of heavy silver to be built up. 
The generous space in front of it is filled 
with a liberal display of jewelry novelties 
and a large assortment of pearls. Posts are 
utilized for showing emblems and military 
insignia. 

Velour velvet and velveteen and canton 
flannel are used for the ground work. 
Canton flannel was experimented with dur- 
ing the war, when velvet was hard to get, 
and was found to give excellent satisfaction. 
All kinds of jewelry and even pearls show 
off well against it. It has the additional 
advantage of being washable. 








“Are you meeting many people in New 
York society ?” 

“Oh, yes.” 

“Making a lot of friends, I suppose?” 

“No. So far I’ve been cautioned to have 
nothing to do with most of the people I’ve 
met.” —Louisville Courier-Journal. 
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Very Popular and Salable for Presentation Purposes 
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No. 322 Open—Extends to 12 Inches 
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Storekeeping Department. 





The Itching Palm 


OLLECTIONS are like mules. They 

are full of kicks and balk when you least 
expect them. Trying to collect a stubborn 
pill is like trying to start a mule—it is a 
ticklish problem and unless you are nimble 
you stand great chances of being tickled to 
death! But collections, like mules, can be 
trained to be superior to that sort of thing 
_it’s a matter of education. 

Take hotel waiters and hat boys for an 
illustration. They are the best collectors 
in the world. Their methods bear study. 
The plan followed by them is a universal 
principle that applies to collections in gen- 
eral, namely—the bigger the bill the bigger 
the commission. Only the waiter sees to it 
that he gets his commission in cash even 
if the bill is charged. Credit they seldom 
extend. It isn’t expected. The waiter makes 
his COLLECTIONS A HABIT. Watch 
him—he’s in a class all by himself. 

The itching palm, while generally asso- 
ciated with attendants of the gold and 
braid, is really to be found from Alaska to 
the Alps, although in the Alps they vary 
it with a Swiss movement. The calloused 
red hand of Pete, the backwoods baggage 
smasher, itches with the same intensity as 
the hand of Oscar, the white-gloved maitre 
dhotel in the. Ritz. The colored hand we 
know is very susceptible to the itch, while 
the monkey, from whom we are presumed 
to have evoluted, demonstrates our char- 
acteristics when he joins the organ grinder. 
Every good retailer should have an itch- 
ing palm. It’s a good sign. It won’t get 
you exempted from the income tax, but 
it will increase your personal income and 
help banker develop a big smile. Go after it 
like the waiter—the only bluffs he ever pays 
any attention to are those he sees on his 
vacation. He expects his money and the 
public are educated up to paying it without 
pretext, put-offs or bluffs. It’s a habit. 
Make your collections a habit. First tear 
away all the old fashioned refuges, for you 
can’t build a new house until you take away 
the old structure first. Get your custom- 
ers imbued .with the habit of prompt pay. 
Make it epidemic. Collect the ducats. 
Rake in the coin! The waiter does it. Fol- 
low his plan. Habitual collections will make 
that pile of yours grow bigger and bigger 
and will give you increased assets which 
mean increased security, increased service 
and increased income. 

Is your palm_ itching? 

-money is the only remedy. 

Go get it! 


Good. Cash 





Habit 
Habit causes men to do strange things. 
Habit is stronger than reason—and men, 

therefore, do unreasonable, unprofitable 

things. 

Russell Sage, who died a multi-millionaire, 
is said to have never passed a pin without 
Picking it up. Obviously, this was not a 
profitable thing to do, but he probably ac- 
quired the habit in the days when he was 
forced to make every penny count, and in 
later life he was unable to change the cus- 
tom. Form good habits. Keep them. 
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Enterprising Business Methods Keep 
Down This Jeweler’s Overhead 

















HE attractive store of Felix Bloch, Port: 
land, Ore., is illustrated herewith. The 
store is 46 feet long and 18%4 feet wide, Mr. 
specialty of 


Bloch makes a remodeling 





ATTRACTIVE FRONT OF STORE OF FELIX 
BLOCH, PORTLAND, ORE. 


jewelry, in fact, 15 per cent of his total gross 
sales consist of this work. 

The show window is eight feet long, eight 
feet high and three feet deep. Displays are 


of overhead have been carefully considered. 

Mr. Bloch has four employes includ- 
ing a watchmaker who is paid a straight 
salary. Many concerns, as is well known, 
employ the 50-50 method or some similar 
arrangement. When asked what special 
plan is adopted to sell watches, diamonds, 
jewelry, etc, Mr. Bloch replied “easy 
terms.” 

From 20 to 25 per cent of the gross an- 
nual business is done in the month of De- 
cember which speaks well for this jeweler, 
indicating a fair distribution of sales 
throughout the other 11 months of the year. 
In this connection readers are referred to 
the writer’s investigation of this subject 
which appeared in the Storekeeping Depart- 
ment of the Jewelers’ Circular, Sept. 15, 1920. 





Worth Thinking About 





OWER is not to be regarded as con- 
ferring privileges, but as imposing 

serious obligations. 

Drop the subject when you cannot agree. 
There is no need to be bitter, because you 
know you are right. 

Do not be afraid of criticism—criticise 
yourself often. 

Impudence and incompetence usually go 
together. 

Fit yourself for work and you will find 
work that will fit you. 

There is only one place in the world 





INTERIOR VIEW OF THE STORE 


changed every week. Advertising is done in 
Sunday newspapers quite regularly. In reply 
to an inquiry as to the cost of doing business 
for 1920, the figure 22 per cent. is given 
which is exceedingly low if all items 


where you can live a happy life, and that is 
inside your income.—Success. 

To get workers on the high gear give 
them a word of cheer. 

Be enthusiastic—it is contagious. 
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Keen Point | 


Propel and Repel 
Double Action 


Descriptive folder 
on request 


Manufacturer of 


Lingerie Clips, Buckles 





Knives, Etc. 
O. R. Johnson Co. 
Auburn Providence, R, I, 




























"et" LOTUS BEADS #3 
Colors in Length 
| By far the prettiest beads ever shown. Beautiful lustre and rich satin finish. ] 


Will not fade or wash off. Complete in Satin Lined box.............. $6.00 
Complete line of Amber Beads. Jewelers’ Circular Key 


Largest Assortment of Genuine Bohemian Garnet Jewelry in the United States | 


TREULICH & KLAAS °°, jecit7 Bouterara | 










GENUINE GARNET. IMPORTERS 

















Things We Do 


Diamond setting. 
Diamond cutting and repair- 





ESTABLISHED 1892. 
The Morrison & Company’s 












ing. pail) New 1922 Catalogue, Illus- 
— order work. —Nii] trated, Full of Bargains, Is 
ponisy eagle. < Ready for Mailing. 
Jewelry ating. | We list the Best Goods at | 
Engraving. positively the Lowest Prices. 
Platinum chains made to | We want every Jeweler to 


have one. 

If you desire to save money 
on your purchases, write for our 
catalogue today and be convinced. 


MORRISON & COMPANY 


WHOLESALE JEWELRY, 
OPTICAL GOODS, SILVER- 
WARE, CUTLERY, ETC. 


21-23 §. Wabash Ave. Chicago, Ill. 


order. 


a Pipe Repairing 


Bleaden’s Jewelry Shop 
Si Mien Se. CHICAGO, ILL. 














MORRISON AND C 
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J. ROGERS SILVER CO., Inc. 


MANUFACTURERS 


Silver Plated Hollowware a 
Jobbing Trade Only Solicited 


13-15 LAIGHT STREET NEW YORK 
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“Department Stores Get Big Turnover by 
Vigorous Advertising,” Says This Writer 


“Jewelers Too Timid in Their Advertisng Methods” 


(Written for the Jewelers’ Circular by A. S. Alesman) 

















sfADE it by hollerin’.” This was the 
reply of a street fruit vendor to a 
lady who asked him how he made his 
money—“Made it all by hollerin’.” “You've 
got to holler,” he said, “if you want to do 
business. Now there was a feller sellin’ 
blackberries; his father was a sort of gen’le- 
man, and Dan’l, he sort of felt ’bove his 
occupation. He sneaked ‘round the alleys 
sayin’ ’Blackberries’ (imitating a boy in 
a little quavering whisper). Dan’l thought 
it was very gen’lemanly to say it that 
way, and mebbe it was, but he didn’t sell 
no blackberries until he got to hollerin’ 
‘Bla-ck-ber-ries,’ like the rest of us. Yes, 
ma’am, you’ve got to holler your way 
through the world if you want to make any- 
thing, you just bet!” 

The above quaintly amusing little narra- 
tive is uncontrovertible evidence of the 
yalue of continuous advertising. The huck- 
sters or street vendors of fruits and vege- 
tables as he is found today on the streets 
of our smaller towns is perhaps not in a 
position to use adverting space in the news- 
papers, but he doesn’t lose sight of the 
fact that to do business he must advertise 


his wares, even if he is obliged to be the. 


sole and only medium by which he can 
make known to housewives what he has 
to offer from day to day. There is a 
lesson here for small town jewelers, or for 
jewelers in general, who are continually 
crying “hard times,” but who make no 
concerted effort to attract business to their 
stores. I scan the daily papers of several 
cities in the eastern part of Pennsylva- 
nia, and except at certain seasons of the 
year, I see little or no jewelers’ adver- 
tising that is especially noteworthy. 

The public nowadays likes to be kept 
informed as to what is new and fashionable 
in jewelry. Just as manufacturers and 
jobbers keep the retail jeweler posted 
through advertisements and news items in 
trade journals, in like manner should the 
jeweler himself do his part in acquaint- 
ing customers with what is new in the 
world of jewelry, through the medium of 
the daily papers, and by timely window 
displays. 

Styles in jewelry and kindred articles 
are constantly changing. If you question 
the truth of this assertion, just scan the 
advertising pages of THe JEWELERS’ CIR- 
CULAR, and note the new patterns being 
advertised from week to week in table- 
ware, watch cases, ring mountings, vani- 
ties. cuff links, cigarette cases, and a host 
of other articles found in a ‘well stocked 
jewelry store. 

The progressive jeweler cannot afford to 
depend solely on the patronage of a few 
steady customers, lodge or club associates 


or neighbors for business. Competition in 
every community is too keen, particularly 
where department stores are to be reckoned 
with. He may have the cleanest and best 
displayed stock of merchandise obtainable, 
but if the buying public is given no hint 
of the fact through the medium of the 
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not advertising at all. It’s the steady 
persistent kind, not advertising stunts, that 
brings returns and keeps the cash register 
bell tinkling. 

To illustrate how department stores cater 
to possible purchasers of jewelry, to the 


undoing sometimes of professional jewelers, 
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DEPARTMENT STORES INCREASE THEIR TURNOVER BY CONTINUOUS ADVERTISING. 


daily papers, that jeweler is playing a 
losing game. 

Department stores the country over do 
a very considerable business in jewelry. 
By virtue of large advertising space taken 
in the daily papers, coupled with tasteful 
window displays, they are able to attract 
and hold trade that retail jewelers could 
just as well have if they went after it. 
The small town jeweler seems to look on 
advertising as a necessary evil, or he may 
figure that newspaper space is too expen- 
sive. The fact of the matter is, many mer- 
chants have not given advertising a care- 
ful tryout. 

Spasmodic advertising is little better than 


I am submitting newspaper clippings of 
some department store advertisements clipped 
from newspapers in three large cities re- 
cently, which are characteristic of the 
jewelry advertisements of most department 
stores. I also submit clipping of a de- 
partment store editorial on advertising pub- 
lished in connection with a page of adver- 
tising. When you read department store 
“jewelry” copy in the papers from day to 
day, is it not time for jewelers as a class 
to wake up to the advantages and possibili- 
ties of newspaper advertising? 

At the Mid-West Conference of National 
Advertisers held in South Bend, Ind., Sept. 
21 last, a speaker made the statement that 
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Our New Onyx Rings 














Henry Davidson 


51 Maiden Lane New York City 
Wholesale Jeweler and 


Jobber of Watches 


Write for samples of our new Onyx Rings, also 

a selection package of 18Kt. Belais Rings, 

Brooches, Scarf Pins, Lavallieres, Earrings and 
Waldemar Chains 


Complete line of 10 Kt, 14 Kt. and 18 Kt. oe and 
Signet Rings. Also Gold and Filled Cases and 
American Movements and Watches. 








Prompt attention to all special orders 





“Insert these ads in your local papers and get results. 








$$ SS 
‘“‘Newspaper 
cuts free’’ 


FREE 


ae Cut Diamond 4/100 








BLACK ONYX 
14 Kt. | 
GREEN GOLD J 
to retail XY 
j. 5096 





$15.00 each 





Heavy Sterling Silver Belt Buckle 


TO RETAIL 


$1.75 each 


Cuts furnished free. 


Wholesale Price on Application 


Buffalo Jewelry Mfg. Co. 


Brisbane Bldg. Buffalo, New York 





























Send in Your Order 
NOW 


for 


Immediate 
Delivery 


of 


Ingersoll 


Watches 


and Pocket Ben Watches 





Mail and telegraphic communications 
promptly attended to 


J. J. SCHMUKLER 


133-139 Canal St. New York 





Faber Wardrobe Trunk 


SALESMEN’S TRAVELING 
EQUIPMENT 


“Built for Service” 











Agents for 


“FABER UTICA” TRUNKS 
Rueckert Manufacturing Co, 


Providence, R. I. 
9-13 Maiden Lane 717 Market St. 
New York San Francisco 












































THE BUYERS’ DIRECTORY 
Price $1.00 


The Jewelers’ Circular, 11 John St., New York 
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the “daily newspaper is the best known 

medium of advertising.” “The newspaper 

stands supreme,” he added, “as the cheapest 

medium of advertising per unit of selling 
” 

eae up his contention in this con- 
nection, permit me to cite an instance that 
came under my observation some months 
ago. A certain “chain” drug store in Read- 
ing used to feature weekly in their news- 
paper advertising specials in tea, coffee, 
candy, tobacco, and patent medicine for one 
day only. It so happened that in one of 
their advertisements an error in the price 
of coffee was made. Before the store 
manager discovered the error, over 4,000 
copies of that day’s edition of the Reading 
Eagle had been printed and distributed. 
Inventory of the stock showed but 406 
pounds of this grade of coffee on hand. 
The firm, however, decided to sell at the 
advertised price, regardless of the mone- 
tary loss. In less than two hours after 
the store opened for business the follow- 
ing day, over 400 customers called, regis- 
tered their names and addresses, and made 
their purchases. Only two pounds were 
allowed to each buyer. The entire lot was 
sold in one of the busiest periods the local 
branch ever experienced. At times the 
crowd extended far out onto the sidewalk. 
Who said advertising in the newspapers 
doesn’t pay? 

A writer is quoted as saying in a recent 
issue that cutting: down on advertising is 
like conserving on coal on a locomotive. 
Less coal means less steam; too much econ- 
omy of steam is liable to stop the train. 
The jeweler who advertises regularly and 
effectively stands a better chance of weath- 
ering the storm of adversity than the one 
who doesn’t. 

When I was a young man Pyle’s Pearline 
was a nationally advertised washing pow- 
der. In 1904 the company spent on adver- 
tising about $500,000, a very considerable 
sum to spend on advertising in those days. 
Some years later the “James Pyle Pearline” 
business passed into the hands of an estate. 
The trustees in their zeal to save money, 
dispersed with advertising altogether. Sales 
immediately began to fall off. As a result 
of the short-sighted policy of the trustees, 
Pyle’s Pearline today is but a memory. 

Continuous advertising pays. Success- 
fui jewelers everywhere say so. The only 
fellow who registers a howl against adver- 
tising is the man who once spent a few 
dollars for newspaper space, expecting 
business to be good ever after. In a little 
pamphlet issued by the National Cash Reg- 
ister Company for distribution among usets 
of their registers, the compiler has this to 
say about newspaper advertising : 

“Newspaper advertising travels far and 
wide to bring people into your store. 

“Every up-to-date store has news for 
the public. 

“Don’t try to copy after the other fel- 
low. Be original. 

“Put your personality into your adver- 
tising, 

“Use simple words and short sentences, 
Use plain type. Avoid fancy designs. 

“Don’t knock your competitors.” 

In concluding this article, let me urge 
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upon jewelers and their sales people the 
importance of reading trade journals as an 
aid in keeping them posted on what is new- 
est and best in their chosen field of mer- 
chandising. Remember, you can’t know 
too much about your business! A jeweler 
or salesman that has reached the point 
where he thinks he can’t learn anything 
new, will do himself and the trade a favor 
by getting out of the business. 





Christmas Advertising Copy 





Gift suggestions. The following list pre- 
sents a variety of gift ideas at a wide range 
of prices. It cannot, however, show the ex- 
ceptional quality which characterizes Corn- 
ing Jewelry Company gifts, or the individ- 
uality of design which makes them so much 
appreciated. The reputation of sterling 
quality gives importance to each gift bear- 
ing the Corning Jewelry Co. name. For 
“Her” — Diamond Pendants, Bracelet 
Watches, Diamond Rings, Diamond Brace- 
lets, Watches, Jewel Cases, Silver Mesh 
Bags, Diamond Lockets, Vanity Cases, 
Pearl Necklaces, LaVallieres, Umbrellas, 
Pendants, Brooches, Neck Chains, Toilet 
Sets, Gold Beads, Bar Pins. For “Him”’— 
Scarf Pins, Tie Clasps, Cigarette Cases, 
Signet Rings, Watches, Fobs, Chains, Cuff 
Links, Military Brushes, Diamond Studs, 
Silver Brushes, Match Boxes, Gold Knives, 
Gold Pencils, Collar Buttons, Umbrellas, 
Cigar Cutters, Sterling Novelties. Corning 
Jewelry Co., Corning, N. Y. 

* * * 

Bracelet Watches. They are an ideal gift 
—and here you find them in pleasing variety. 
Products of the finest watch manufacturers, 
they come in every beautiful shape, in gold 
filled, and solid gold cases. Each is a 
standard time-piece. Here is an extra good 
value, the best on the market at the price: 
Hallmark 15 jewel movement, in 20-year 
gold filled case, with gold filled, expansion 
bracelet, $18. ; 

* * * 

Diamonds. Years of experience in ex- 
amining, comparing and grading thousands 
of gems has given us expert knowledge of 
great value to you when you are consider- 
ing a diamond purchase. This knowledge, 
supported by our policy of frankness in de- 
claring the exact condition of the stone as 
to color, weight, cutting, value and degree 
cf perfection of material, make purchasing 
here your greatest protection in buying. We 
invite your examination of diamond jewelry 
and loose stones——Rudd & Rix., Inc., Ilion, 
N. Y, 

* & # 

Have You Made Up Your List? Begin 
today jotting down the names of friends 
whom you would like to remember Christ- 
mas. Send each one of them a Christmas 
greeting card, for friends do appreciate such 
thoughtfulness. Order now.—W. B. Wilcox 
Co., Utica, N. Y. 

* * * 

$100 buys a splendid diamond solitaire 
engagement ring. A larger, snappier, bet- 
ter diamond ring than the same money will 
buy elsewhere—of that we are confident. 
Why? Because we still have in our safes 
hundreds of fine diamonds that we bought 
when the market prices were very much 
less than now—because we bought in im- 
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mensé quantities direct of the cutters and 

got rock-bottom prices—because we are 

doing business on an inexpensive +street¥ 
and save for our customers in rent alone 

many thousands of dollars yearly. Are 

you still unconvinced? Then come see 

one of the largest stocks of fine diamonds... 
in the country. Not unsalable show pieces- 

that tie up capital and eat up interest, but 

desirable merchandise that finds ready sale 

every day in the year—and priced so rea- 

sonably as to be a real investment. Come 

—you will be waited upon promptly and’ 

courteously and you will not be pressed to 

buy. 


* * * 
Gifts—Wonderful holiday displays of fine 
jewelry, watches, etc., at Weidel’s. At 


Weidel’s, the puzzled gift buyer will find 
an endless variety of jewelry gifts in ex- 
clusive and modern designs, making choos- 
ing an easy.and delightful task. Gifts of 
fine jewelry are lasting gifts, and always 
appreciated. The Weidel lines are espe- 
cially large and varied in gifts ranging in 
price from $10 to $25. Diamonds and dia- 
mond jewelry, mesh bags and vanity cases, 
cigarette cases and cuff links, wrist watches 
and men’s watches, pearl necklaces and sau- 
toir chains, emblem rings and charms, flex- 
ible and regular bracelets, belt buckles and 
scarf pins, mahogany clocks and candle 
sticks, silverware and cut glass—Karl 
Weidel, Trenton, N. J. a: 


*x* * * ‘ 


New store, new goods, new ideas: We 
cordially invite you to inspect our line of 
diamonds, silver, cut glass and gold 
jewelry. May we be permitted to say we 
take a pardonable pride in our new store, 
it’s a gem; in it we will be pleased to meet 
old friends and welcome new. 

Remodeling and designing family jewelry. 
Does your jewel-box contain valueless 
assets? We mean family heirlooms and 
choice pieces which in their present state 
are almost useless. We are equipped to 
modernize and give them a new lease of 
life—here on our premises. Designs, esti- 
mates and advice at request. “Desbouillons,” 
14 Broughton St., E., Savannah, Ga. 

* * * 


When grandma was a girl—it seems so 
far off—yet, when you consider, it was 
only a short while ago. Do you know the 
story of her romance? Did grandad have 
to travel miles and miles on horseback to: 
get the best ring that money could buy: 
for the “dearest little girl in all the world?” 
No need for long travel now—right in our 
store you can see all the finest productions 
of the country’s best manufacturers. Evans 
& Sons, Inc., Utica, N. Y. 








A hold-up man recently visited the 
jewelry store of W. C. Pfaeffle, Stamps, 
Ark., and stole a chain worth $10 and a 
$20 gold piece. The man was looking over 
some watch chains and gold coins, when 
suddenly he pulled a gun from his pocket 
and demanded that the jeweler stand still 
and make no outcry until after he left the 
store. The hold-up man fired several shots at 
the jeweler which attracted a crowd but in 
the darkness the man was able to make his — 
escape. The $20 gold piece was found’ the 
following day in an alley near the store. 
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FOR FINE WATCHES 

















Don’t stop your future watch sales by 
giving long-time guarantees. 


The automobile merchant does not give 
long guarantees. He knows that new 
styles give him new opportunities to sell. 





You have that same opportunity to sell 
more watches today because of the 
modern styles in Wadsworth Cases. 


THE WADSWORTH WATCH CASE CO., DAYTON, KY. 
Makers of Watch Cases Exclusively 


OFFICES: 
New York Chicago San Francisco 
17 Maiden Lane 31 N. State St. 150 Post St. 




































































Odd Products of the 
Watchmaker’s Art 

















A Removable and Replaceable Mainspring 
for Alarm Clocks 
THE many attempts that have been made 
of late years, to discover a means 
whereby the broken main spring of an 
alarm clock could be replaced without taking 
the works entirely apart, have finally been 
crowned with success and as we may state 
in advance, in the simplest manner imagin- 
able and without any change in the move- 
ment, 
This has been accomplished, says a 
writer in Die Uhrmacher Woche, and it 





GERMAN DEVICE FOR REPLACING ALARM CLOCK’S 
BROKEN MAINSPRINGS 


was demonstrated in the sample-rooms of 
the concern in question, during the visit of 
the United Association to Schramberg, by 
G. F. Bley. 

It involves no invention or construction, 
but is simply a smart idea, similar to that 
of Columbus in exemplifying the simplicity 
of discovering America by standing an egg 
on its pointed end. 

The new main-spring is not, as was 
hitherto the custom, tightly wound, but is 
left fully extended. At its inner end it is 
equipped with a hook J which can easily be 
caught on to the spring hook of the main- 
wheel, so that the spring can then easily be 
drawn lengthwise into the movement, with 
the aid of the ordinary winding key. The 
outer end of the spring is bent into an open 
loop P-L, and towards the end of the wind- 
ing of the spring, slips almost of itself, over 
the pillars. This completes the operation. 
The long spring ribbons would, however, be 
very awkward to transport, so they are 
wound up, quite loosely, and held together 
by a wire ring, as shown in the illustration. 
4n the removal of the wire ring D the 
Spring resumes its straight form. The open 


hook requires no further fastening, the 
free end L being so long that it presses 
against the wound spring, making any open- 
ing of the spring impossible, the riveting 
as usually practised in the ear of these 
springs is unnecessary. 

The new spring is chiefly intended for 
repair work. It is hardly necessary to de- 
scribe how the broken spring may be re- 
moved from the works. Repair men will 
be able to do that, not much ceremony being 
made with a broken spring. The rivetted 
ear can either be separated with a cutting 
nippers, by pinching off the rivet or the ear 
itself. It is also easy, with the aid of a 
long, strong screwdriver, passed through 
the ear as a lever, to pry the ear apart. 


An Original Pocket Sun Watch 


HERE is a neat little sun watch which 

tells the time anywhere, and maybe the 
watch that will make old Sol famous, for 
it sells for a dollar, 

Note the latitude of the city nearest to 
your location (see inside of cover), then 
lift the style to the angle 35 degrees, 40 
degrees or 45 degrees most nearly corre- 
sponding. 

Note the variation of the compass (see 
3rd col. “Var.”), then hold the watch in 
a horizontal position, and let the compass 
needle point to that number of degrees. 

East or West—The sun watch will then 
be in the correct position, the style pointing 
to the true north, and the shadow thrown 
by the style will show sun time. 

A diagram comes with the device show- 
ing outlines of the three dials (for 35 de- 
grees, 40 degrees and 45 degrees respec- 
tively) ; alsc, as an example, how the needle 
of the compass should point in the vicinity 
of New York City (10 West Variation). 

Mean Time—To determine mean time, 
add to or subtract from sun time the num- 
ber of minutes shown on the Equation 
Table for the most nearly corresponding 
day of the year (see inside of cover). 

“The Equation of Time” is the difference 
between sun time and mean time. 

It will be seen that the Equation varies 
throughout the year, and is at zero about 
April 15, June 15, Sept. 1 and Dec, 25. 





Diagrams on a page of the explanatory 
booklet .show the style of the sun watch 
at different elevations, the angles being in- 
dicated on the sides. 

Whichever angle you raise the style ‘fo, 


you look for the time on the corresponding 


dial, 
Standard Time—The longitude table (2d 
col. “Long.”) will show how far east or 

















A NEW DOLLAR WATCH! BUT THE SUN MUST 
BE WITH YOU. 


west you are from the standard meridian 
of your locality. 

If you are east of the meridian, deduct 
from mean time four minutes for each de- 
gree, and if west, add four minutes for 
each degree, and you have standard time. 

75 degrees Eastern Standard Meridian. 

90 degrees Central Standard Meridian. 

105 degrees Mountain Standard Meridian. 

120 degrees Pacific Standard Meridian. 


Eight-Day Pendulum Clock Made of Cane 


AN eight-day pendulum clock in which 

all the parts are of cane, carved out 
by a penknife, and which is operated by a 
five-kilo-leaden weight (which with the 
alarm is the only part of the clock that. is 
not cane), is shown in the jewelry and sil- 
verware division of the Bush Terminal 





















































i: i 


Black Shield 
GENEVAS 


Per Dozen . . $0.55 
Per Gross... 5.75 


Genevas are fur- 
nished in various 
heights for closed 
face or hunting 


watch cases. 
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Black Shield 
MICONCAVES 
Upte13' 46 (Metric 316) 

Per Dozen . . $0.40 
Per Gress ... 3.90 
14 te18'*4 4 Metric317 te429) 
Per Dozen . . $0.45 
Per Gross ... 4.50 
19 te 22'* \a(Metric430teS16) 
Per Dozen . . $0.50 
Per Gross ... 5.25 


Black Shield 
EMPIRES 


Per Dozen . . $0.75 
Per Gross... 7.50 





A substitute for the 
Lentille — recom- 
mended for the less 
expensive thin mod- 
el open face cases. 





You Would Say— 


that a watch glass combining the best features of 
all other brands must be the best watch glass. 
There is only one such brand—Black Shield—carry- 
ing with it the great extra feature of 105 more 
in-between metric sizes. 


Excellent quality, perfect shape, accurate edging 
and clear white glass are all decidedly pronounced 
in this wonder glass, and makes satisfaction a cer- 
tainty. Specify Black Shield on your next order 
for watch glasses. 


SWARTCHILD & COMPANY 
29 EAST MADISON STREET, CHICAGO 
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Black Shield 
LENTILLES 


Per Dozen . $0.80 
Per Gross ... 8.35 


Lentilles are the 
highest grade watch 
glasses made, intend- 
ed for the better 
grades of open face 
cases. 
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ng in New York. : 

tor and maker of the clock, 
zi, spent the last two years 
t and assembling the intri- 
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Constanzo Ren 
in whittling. 
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gene stands about 7% feet high. It 
hours, minutes and seconds, the 
f the moon and months of the year. 


records 
phases 0 





TWO YEARS SPENT MAKING THIS UNIQUE 
EIGHT-DAY CANE CLOCK 


It strikes the hours and quarters, the spring 
of the alarm clock being of cane. At noon, 
if desired, a small flag is raised, the raising 
being announced by a whistle. 

Mr, Renzi says the clock is not merely a 
complicated bit of mechanism to illustrate 
what can be done by painstaking craftsman- 
ship but that the cane will last longer than 
any meial. The teeth, axis, rollers and 
pulleys come into easy contact without the 
need of lubricants. In its construction no 
machine necessary to mechanical art, such 
aa lathe, rounding machine, or chisel, was 
used. Only a pea-knife, a pointer, and the 
cane were used 
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Giving a New Impetus to Horology 
in America | 




















HeroLocy, for too long a neglected science in America, has at last 
been given an impetus by the organization of the Horological Insti- 
tute of America. Vision and action brought into being this Institute, which 
many thought never would have been born. It has already received the 
encouragement of some of the best brains in and out of the industry. 

The Institute is not a school but an unbiased, educational, scientific 
body free from all influence of every kind and working in co-operation 
with the National Research Council, ready to give and to receive co-opera- 
tion from every other organization. America has too long suffered from 
a scarcity of competent watchmakers. The Institute hopes to remedy this 
condition and thus help solve a real economic problem. It will do every- 
thing possible to improve the condition of present watchmakers and to 
make better watchmakers, especially by encouraging interest in horology 
in the youthful mind of the country. Thus it will help the jeweler, the 
watchmaker and the public. Its aims and purposes are, therefore, far 
reaching. 


WATCHMAKERS may at last be certified by an authoritative, scien- 

tific body, some of whose members are eminent men of science 
in the service of the United States government. Its governing body, in fact, 
comprehends representative men in science and in every branch of the 
jewelry and watchmaking industry. An applicant may secure either a first, 
second or third grade certificate, according to his knowledge and skill. The 
competent watchmaker will indeed welcome the Institute because he will 
receive the recognition which he justly deserves. The less efficient man 
will be stimulated to further study and application, and thus progress for 
his own economic welfare. 

Without an Institute of this kind the jewelry business would eventu- 
ally suffer great economic disadvantage and the sale of watches would be 
impaired. The Institute will restore to the jeweler and watchmaker the 
professional standing of the days of old, when the science of horology 
ranked higher than many other professions of today. 


THE public must be made to recognize the ingenuity of the watchmaker 

and the exacting requirements necessary properly to repair the most 
delicate -recision instrument in the world—a time piece. A passive indif- 
ference on the part of the jeweler and watchmaker allowed the public to 
lose sight of the professional side of a worthy industry. A world war, how- 
ever, awakened the public to the importance of precision in timekeeping 
and focused the world’s attention upon the responsibility and the impor- 


tant function of the watchmaker. 
[? is an honor to be a competent watchmaker today and will be a greater 
honor some years hence when the Horological Institute of America 
will have made itself felt and will have informed the public of the painstak- 
ing curriculum to be followed before a competent watchmaker can repair 
watches. Many worthy boys in their ’teens with an aptitude for horology, 
by the trade’s co-operation with the high purposes of the Institute, will be 
given an opportunity.to pursue the necessary course of study, so thorough 
that they will be an honor to the country that produces them. ; 
|? is high time that the watchmaking profession was standardized and 
stabilized in this country. Certification will earn dignity and respect 


for the jewelry industry as well as for the watchmaker himself, and at the 
same time protect the public against watch tinkering and tampering. 


HE Watch Repair Department is now conceded to be the very founda- 
tion of the legitimate jewelry business because it is the department 
that emphasizes the technical side of the jeweler’s vocation. The jeweler 
who can justly boast of certified watchmakers—certified by an authorita- 
tive source—the Horological Institute of America—will have an asset of 
which he can speak with pride. Instead of being a “nuisance,” as it has 
been considered in many cases, owing to conditions, the Repairing Depart- 
ment will be the bedrock of successful jewelry storekeeping and a just 
reward for competent service to the public will follow.—R. F. N. 
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PLATINUM 


PLATE — WIRE 


Seamless Tubing —Solders 


In All Grades for the 
Manufacturing Jeweler 











Refining of Sweeps, Scraps, etc. 





Galleries 


(Catalog A 20) 


Bracelet Boxes 
(Catalog A 5-10) 





“SERVICE ALWAYS” 
American Platinum Works 


N. J. R. R. Ave. at Oliver St. 
NEWARK, N. J. 
New York—Charles Engelhard—30 Church St. 
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~s 
Retiners 


Gold | 
Silver 








Established 1858 

















Platinum 


Smelting of Sweeps our Specialty 
Filings, scrap, plated scrap and bench sweep 





Fine gold, silver, platinum in any degree : 
: of hardness 
Gold, silver and platinum anodes 


L. LELONG & BRO. 


Halsey, Marshall and Nevada Sts. 
NEWARK, N. J. 












































Refiners 


Gold 
Silver 
Platinum 








HANDY @©® HARMAN 


31 Gold St., New YorK City Bridgeport, Conn. 


SHIP TO EITHER PLANT 




















What You Must Do 
_ To Succeed! 

















A young man asked one of our big men in this 
country what he considered the secret of success. 
The big man said, “Know your work.” 

Bradley exists for the sole purpose of putting 
young men on their feet for life, of training them to 
know their work so well that they can hold their 
own anywhere, among the big men in the line. 

You would like to be able to hold down a first- 
class position in a first-class shop, drawing the salary 
of an expert watchmaker, jeweler and engraver, but 
can you deliver the goods? If not, let Bradley help 
you. Don’t put it off another day. A course at 
Bradley will make you the big man in your line. 

“A good trade is better than a bank account, for 
you cannot lose it.” 

Bradley has the men—instructors who for years 
have devoted their entire time, thought and energies 
to teaching watchwork, jewelrywork and engraving. 

At Bradley nothing is lacking that is necessary to 
make you an expert workman. 

Get our latest catalogue. Address 


Bradley Polytechnic Institute 
Horological Department C, Peoria, IIL 
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patents Granted by the United States. 
he United States Patents That Have Ex- 
cab and the Registered Trade-Marks.] 
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UNITED STATES PATENTS 





Issue of Oct. 18, 1921 


me. BAG-FASTENER. Franz A. Futter, 
Newark, N. J., assignor to J. E. Mergott Co., 
Newark, N. J. Filed Dec. 24, 1917. Serial 
208,546. 1 Claim. ae 
In a bag or purse frame, the combination of a 
it of frame sections, of a flat edge strip provided 
with a central raised portion, connected with one 
of said frame sections, to receive and position the 
holding or locking catch, said edge strip being 
further provided with a lateral recess to limit the 
upward movement of the catch, a locking catch 
located in said central raised portion of the edge 
grip, comprising a plate, the rear and upper side 





being formed with a projection positioned in the 
lateral recess of said edge strip and adapted for 
engagement with the wall of the central raised 
portion of the edge strip to permit the oscillatory 
movement of said catch, said plate being further 
provided at its front end with a finger receiving 
element formed by turning the metal of said plate 
rearwardly upon itself, alined integral spring hold- 
ing means formed on each end of said catch, a 
torsion spring one end of which is secured to one 
of the holding means on one end of the catch, and 
the spring being further positioned in the other 
holding means cn the other end of the catch, the 
other end of the spring being secured in the chan- 
nel of the frame secticn against rotation. 
. PIN. Evcene Morenovse, Providence, 
R. I, assignor to B. O. Ballou & Co., Inc., 
Providence, R. I. Filed July 8, 1920. Serial 
394,759, 1 Claim. : 
In a pin, a trough-shaped body portion having 
inwardly rolled side edges and integral joint ears 
near cone end of said body, in combination with a 





pin tongue provided with a head portion pivoted 
in said ears and having an integral laterally-extend- 
ing fulcrum stop positioned to engage said rolled 
edge of the body at a point forward of the front 
edge of said joint ears when said pin tongue is in 
closed position. 

1394023. PLATE-ATTACHING MEANS. _ Eb- 
warp H. Laws, Cincinnati, O., assignor to 
The Gustave Fox Co., Cincinnati, O. Filed 
Feb. 24, 1920. Serial 361,051. 6 Claims. 

In plate attaching means, a plate, a tongue se- 

cured thereon at right angles thereto and having a 





vertically inclined slot therein extending down- 
wardly toward said plate at an acute angle, a 
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coupling member adapted to be inserted in said slot 


and projecting to each side of said tongue, and a 

base having a slot to receive said tongue and 

coupling member whereby said coupling member is 
adapted to wedge itself between said tongue and 
base to bind said plate to said base. 

1,394,380. BUCKLE. Orr E. Warpner, New 
Britain, Conn., assignor to The Traut & Hine 
Mfg. Co., New Britain, Conn. Filed July 22, 
1921. Serial 486,745. 2 Claims. 

A buckle comprising a plate having rearwardly 
extending flanges at its upper and lower edges 
forming a belt passage therebetween, a pivot ex- 
tending from flange to flange intermediate the ends 





thereof, a cam comprising a channeled sheet metal 
member, trunnions at the end thereof mounted to 
turn on said pivot, a plate having ears at one end 
also mounted to turn on said pivot and located be- 
tween said trunnions, said plate having a limited 
free swinging movement independently of said cam 
in both directions, and means for securing one end 
of the belt to said last mentioned plate. 
1,394,394. THIMBLE. Gegorce J. Barxey, Glen- 
shaw, Pa. Filed July 25, 1919. Serial 313,194. 
2 Claims. 
A thimble comprising a hollow body having a 
substantially V-shaped thread cutting member struck 
up from the body at a point spaced from the lower 





edge of the body and relatively near thereto and 
extending parallelly with the edge, so that the 
edges of said struck-up portion extend in a circum- 
ferential dircction, said member being so struck out 
that it has substantially parallel with the outer sur- 
face of the body throughout its length. 


DESIGNS 


59,401. HANDLE FOR A SPOON, KNIFE, 
FORK OR ANALOGOUS UTENSIL. Gnros- 





venoR N. Aten, Oneida, N. Y. Filed May 
14, 1920. Serial 382,197. Term of patent 14 
years. 

59,405. HANDLE FOR SPOONS, FORKS OR 
SIMILAR ARTICLES. Morton Bernstern, 


~, 3 


\ x 


\ 









New York, N. Y. Filed March 10, 1921. 
Serial 451,309. Term of patent 14 years. 
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59,408. COLLAR-CLASP. Firm B, Byers, New 


Filed May 3, 





1921. 
Term of patent 14 years. 


59,409. COLLAR-CLASP. Firm B, Byers, New 


York, Serial 466,622. 





York. Filed May 3, 1921. 
Term of patent 14 years. 


Serial 466,623. 





UNITED STATES TRADE-MARKS 


[The following trade-marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and are published in compliance with Sec- 
tion 6 cf said Act.] . 





Trade-Marks Published Oct. 18, 1921 


Ser. 136,765. (CLASS 28. JEWELRY AND 
PRECIOUS-METAL WARE.) RocneEstER 
Stampinc Co., Rochester, N. Y. Filed Sept. 


2, 1920. 











description 
Sets, Sandwich-Plates, Horse-Radish Jars, Bonbon- 


Particular of goods.—Condiment 
Dishes, Syrup-Pitchers, Relish-Dishes, Baking- 
Dishes, Salad-Bowls, Beefsteak-Dishes, Casseroles, 
Pie-Dishes, Chop-Plates, Chafing-Dishes, and Coffee- 
Urns, All Plated or Ornamented with Precious 
Metal. 
Claims use since Jan. 1, 1913. 
Ser. 136,852. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.)  Apo.pHe Scuwos, Inc., 
New York. Filed Sept. 4, 1920. 


-MYSTERIA 


Particular description of goods.—Watches. 
Claims use since Jan. 2, 1911. 
Ser. 143,939. (CLASS 27, HOROLOGICAL IN. 
STRUMENTS.) M. A. Meap & Co., Chicago. 
Filed Feb. 23, 1921. 


OG OUCVQAT () 


Particular description of goods.—Watches, 
Watch-Movements, and Watchcases. 
Claims use since on or about Oct. 15, 1920. 
Ser. 144,962. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) Cartier, Inc., New York. 
Filed March 19, 1921. Under ten-year proviso. 


CARTIER 


Particular description of goods.—Watches and 
Clocks. 
Claims use since 1859. 
Ser. 146,487. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) Iroxese TraDinc Corr., New 
York Filed April 21, 1921. 


PETOCRONO 


Particular description of goods.—Clocks. 
Claims use since April 10, 1921. 


Ser, 149,560. (CLASS 27. HOROLOGICAL IN- 
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Dealers in 


GOLD, SILVER and PLATINUM 


REFINERS and SWEEP SMELTERS 


MAIN OFFICES SMELTING WORKS: 


24 John Street 32-40 Flushing Avenue, BROOKLYN 
NEW YORK 280-290 Chestnut Street, NEWARK 




















5 \S eliing & Refining te 
: gai 92 JOHN STREET "Doran 


New York 
al | PLATINUM—GOLD—SILVER 
Tail GRIMSHAW, BAXTER SWEEPINGS 
We & J. J. ELLIOTT, Ltd. 








Ut NE Platinum Solders 20k White Gold 
& | | 29/37 Goswell Road, White Gold Solders 14k White Gold 
I I Af London, England & Coventry Green Gold Solders White-Green Alloy 


Cablegrams: Grimbax, Barb, London 








| 
| Manufacturers of the 
i celebrated London made 


Via) “ELuoTT” 
: Chime Movements 


on Tubular’ Bells’ or 

Gongs of the highest 
quality and also chime or 
strike movements for 
Bracket and Mantel 
clocks (pendulum and 
Lever). 

Special sizes for “Grandmother” 
cases. Movements only supplied or 
clocks complete in richly designed 
cases. 


NYES OIL 


for 50 years the Standard Lubricant 
for Watches and Clocks 


Buy of Your Jobber 






































C.W.BUTTS, Inc." PIONEER PLATING CO. 


GOLD, SILVER AND NICKEL PLATERS 


GENUINE PLATINUM PLATING 
Crowns, Pendants and Bows Prince tal 


We make a specialty of white gold crowns and bows, and are Telephone Mesh Bags 
prepared to 4 very prompt deliveries of same for bracelet watches. Beckman 5772 Repaired and Refinished 


Manufacturers of 
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NTS.) Lovis F. SACKERMAN, Bal- 
sR Filed June 23, 1921. 


EMCO 


pticn of goods.—Watches and 


Particular descri, 


oe use since January, 1918. 
a 14. (CLASS 27. HOROLOGICAL IN- 
Ser. 149,91 Tue LuminitE Co., New 


: RUMENTS.) 
shel Filed July 1, 1921. 


LUMINITE 


Consisting of the coined word “Luminite.” 
Recolor description of goods.—Timepieces. 
Claims use since March 1, 192i 
151,359. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) Fasrigve De Montres 
Suva S. A., Bienne, Switzerland. Filed Aug. 


4, 1921. 


SELVA 


Particular description of goods.—Watches and 
Jatches. 

, si since March 1, 1921. 

Ser, 151,441. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) Virttor: & Co. Dotmy 
Warcu Co., La Chaux-de-Fonds, Switzerland. 
Filed Aug. 4, 1921. 


DOLMY 


Particular descrifticn of gocds.—Watches and 

Parts of Watches. 

Claims use since Oct. 6, 1919. 

Ser, 151,934. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) JosepH Barrietp, New York. 
Filed Aug. 19, 1921. 


Beau Arts 


Particular descriftion of goods.——Watches and 
Watch-Movements. 
Claims use since Oct. 1, 1920. 





UNITED STATES PATENTS 


Issue of Oct. 25, 1921 


1,394,877. BRACELET AND THE LIKE. Watter 
C. Woop, Cranston, R. I. Filed Jan. 15, 1921. 
Serial 437,546. 2 Claims. 

An article cf the character described comprising 

a plurality cf links, each having a shallow con- 

caved bedy constructed of a sheet metal plate with 
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oppositely projecting extensions integral with the 
outer edge of said body both cf said extensions 
being offset inwardly and cne of the extensions 
being folded to loosely engage the opposite exten- 
sim Of the next adjacent link to hingedly connect 
the links together. 
1,394,957. SHIP’S-BELLS CLOCK. Frank X. 
WeEnRLE, Thomaston, C:nn.. assignor to The 
Seth Thomas Clock Co., Thomaston, Cenn. 
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Filed May 4. 1921. Serial 466,777. 3 Claims. 
A rack-and-snail ship’s bells clock in which the 
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bar having everlapping flanges integral therewith, 
bells are struck in pairs, having a rack-lever, a 
substantially horizcntal ship’s bells-lever pivotally 
mounted between its ends thereupon in line there- 
with, a hammer ccntrolled by the ship’s bells-lever, 
and a ship’s bells-cam timed and arranged to 
nullify one strcke of the hammer at the half hours. 
1,394,977. BADGE. Cuartes J. Dirces, New York, 
N. Y., assignor to Dieges & Clust, New York. 
Filed Aug. 1, 1921. Serial 488,998. 2 Claims. 

In combinaticn of a badge, formed with a cross 
said cress bar, two serrated plates independent of 
each other and fcrmed on one edge with saw 








teeth, said saw teeth being slightly bent and op- 
posed to each other, said serrated plates held upon 
said cress bar and between the flanges formed 
therecn, the teeth formed on the edges of said 
serrated plates penetrating a ribbon held between 
them, for the purpcse described. 

1,395,148. CLOCK ESCAPEMENT. Henry C. 
Sau, Douglas, Wye. Filed Feb. 8, 1921. 
Serial 443,403. 4 Claims. : 

2. In a clock escapement, an oscillating impulse 
device adapted to be engaged by the scape wheel 
and adapted to impart an impulse to the pendulum, 

a pallet adapted at one end to intermittently en- 

gage and release the scape wheel, and coacting 











means on the pailet and impulse device engageable 

in a movement of the impulse device to the left, 

without affecting the pallet and serving to act on 
the pallet for release of the scape wheel in the 
reverse movement of the impulse device. 

1,395,154. CHRONOMETER,. Wittiam A. Stiinc- 
ERLAND, Portland, Oreg. Filed April 15, 1919. 
Serial 290,225. 1 Claim. 

A chronometer ccmprising an internally toothed 
hcur dial, a pulley rotatable therewith, a minute 
dial having pinion engagement with the toothed 

















portion of the hour dial, a weighted cord engaging 
the said pulley, and movement controlling means 
ccmprising a tubular annulus of circular cross sec- 
ticnal outline containing mercury in its lower 
portion and subdivided by centrally perforated 
concavo-convex partitions facing in the same direc- 
tion and spaced apart an equal distance. 
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Designs 
59.452. HANDLE FOR A SPOON, FORK OR 
SIMILAR ARTICLE. Artuur Leroy Barney, 


7 


New York, assignor tc Tiffany & Co., New 
York. Filed June 16, 1921. Serial 478,165. 
Term of patent 14 years. 


59,453. FINGER-RING. Istpoar Bernstein, Brook- 




















lyn, N. Y. Filed Nov. 11, 1920. Serial 423,499. 
Term of patent 7 years. 


59,463. COLLAR-PIN. Atrrep M. Dutcuer, St. 


Paul, Minn. Filed May 26, 1920. 
384,474. Term of patent 3% years. 


59,469. TASSEL. Wirtiam J. Gacnon, Bridge- 
port, Conn., assignor to The Bead Chain Mfg. 


Serial 





Co., Bridgeport, Conn. Filed March 22, 1921. 
Serial 454,486. Term cf patent 14 years. 
59,475. SERVICE BADGE OR BUTTON. Hay- 





woop H. Hittyer, St. Louis, Mo. Filed Dec. 
14, 1918. Serial 266,823. Term of patent 
3% years. 








The business of the Howard Jewelry 
Shop, Syracuse, N. Y., was incorporated at 
Albany, last week, with a capital of $5,000. 
The incorporators are J. D. Wilson, H. 
Weinberg, and H. and H. G, Keidan. 
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EMBLEM FINDINGS 4% 
1480 wr © fr 
Mowe wo 


1667. 1740 1692 1693* 1668 
Laine 


1219 W vy ® 1222 
- 2570 1669 


ASSORTED SIZES 
MADE IN GOLD (ALL COLORS) 
ALSO PLATINUM AND PLATINUM FACED 


HERPERS BROS. 


ESTABLISHED 1865 


1739 





18 CRAWFORD ST. NEWARK, N. J. 








Established 1862 


JOHN AUSTIN & SON 


Gold and Silver 
Refiners, Assayers and Smelters 


76 CLIFFORD STREET PROVIDENCE, R. I. 








The finest Tower Clocks in the world are made by 
The E. Howard Clock Company of Boston. Also 
a very complete line of substantial and accurate clocks #R< 
for the bank, office and school. 
Write us for full information 
THE E. HOWARD CLOCK CO. 


373 Washington St, Boston 309 Broadway, New York 
31 North State St. Chicago 
Established 1842 
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Conlin Walrus Teeth 


Due to strict Game Laws in § 
habited by the Elk the killing of tem 
strictly prohibited. This makes the Elk 
Teeth almost impossible to obtain; in 
shertly Elk Teeth cannot be obtained at all, 

We originated the Walrus Teeth Re. 
member our Walrus Teeth are Genuine 
Walrus Teeth (not made from tusk or 
ivory), natural eye appears in ev tooth, 
In near future our Walrus teeth will be 
recognized as the official teeth for Em 
blems. ; 
_ We have these teeth mated and matched 
in pairs or we have them in singles for 
Manufacturing Jewelers. Prices range 
from 25c. to $1.00 each for Real Teeth in 
quantities. 


WALRUS TUSK 


We also originated the way of 

this Tusk and manvlaetiodant osme aa 
shape to imitate an Elk’s Tooth. Thry 
secret process we get an almost natural 
color into same. This is positively the 
only imitation color that. will stand being 
buffed or placed on triply before or after 
mounting. A big saving for Manufactur. 
ing Jewelers. Prices range from 12c. to 
50c. each in quantities. 


MOOSE 


We manufacture from Tusk an imitation 
to resemble the Moose Toot 


SPECIAL WORK 


We can shape these imitations to any 
style or size desired, can also fit any size 
box required; simply send box with order, 

Memo Package 
gladly sent to rated concerns, others on 
receipt of reference to show you mean 
business. 


Foster & Parker 


New York Office 
21 Ann St. New York City 














J. & H. BERGE ‘tew"vor« 











Bullion Balances 


500 oz. capacity $125.00 














Honesty 








31 N. State St. 





REFINERS OF 


Kilgallon & Company 
Refiners and Assayers 
Chicago, Ill. 


Ability 








Anything Containing Precious Metal 





BUYERS OF 
Accuracy 





Old Gold—Silver— Platinum 





Service 
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